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U.S. Steel Places 
$1,000,000,000 Line 
With Stock Carriers 


Alters Self-Insurance Plan to Pur- 
chase Huge Policy From Factory 
Insurance Association 


NUMEROUS RISKS INCLUDED 


Warlike Malicious Mischief Is Cov- 
ered; Marsh & McLennan Are 
Brokers on the Risk 








A definite trend away from the prac- 
tice of self-insurance in favor of strong 
capital stock fire and marine insurance 
when fire and other hazards are definite- 
ly present is substantiated in the news 
this week that the United States Steel 
Corporation has placed $1,000,000,000 cov- 
erage on its plants and equipments with 
the Factory Insurance Association. This 
insurance includes not only fire and 
windstorm protection but also riot and 
warlike malicious mischief, which in- 
cludes sabotage in so far as it pertains 
to physical damage to property. Marsh 
& McLennan of New York are the brok- 
ers on this risk. 

Formerly Large Self-Insurer 

For years the United States Steel 
Corporation has been one of the largest 
self-insurers in the country, and has in- 
sured itself against fire, windstorm, 
floods and other fire-marine risks. Op- 
erated by a well organized and experi- 
enced insurance department the self-in- 
surance plan has worked successfully. 
A large loss reserve has been estab- 
lished, considered adequate to meet or- 
dinary losses without any strain on the 
financial structure of the corporation. 
The reserve was created from assess- 
ments based on rates fixed in accord- 
ance with fire and other hazards, plus 
loss experience of each plant owned by 
the corporation or its subsidiaries. With 
wide diversification of risks the danger 
of catastrophic damage was minimized. 
Boiler and pressure vehicle risks were 
not self-insured, but have been placed 
with private insurers because of the ex- 
pert inspection service furnished. 

The new insurance with the F.LA, of 
Hartford does not include land war risk, 
or bombardment, insurance as the sev- 
enty-four companies in the organization 
do not write that form of protegtion. 

According to unverified reports the 
Premium will be $3,000,000 for three 
years, which makes a rate of about ten 
cents per $100 of insurance annually. 
The $1,000,000,000 represents the ap- 
proximate current depreciated value of 
(Continued on Page 23) 
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Amateur Commentators 


A man in the field writes us:— 


“We haven’t been bringing in enough business around here, 
and there is a reason. But let’s not blame it on the war. It seems 
to me that too many of us have stopped being insurance men and 
have set up shop as war commentators. At that job we are merely 
rank amateurs. 


“There are trained professional commentators on the news- 
papers and radio. By reading and listening of an evening after 
work we may profit by what they say, if we balance one against 
the other. 


“But during the business day what we ought to be doing is 
the job we really know something about, and that is distributing 
life insurance. 


“There is a lot of this work to be done on the home front. 
It is necessary work. If I come to a conclusion that people are 
not interested in life insurance these days, without my having 
| actually talked life insurance with them, then I am making up 
their minds for them and without their consent. 


“The professional war commentators make a living at their 
job. But there is no living to be had in working at being amateur 
war commentators while innumerable families who need life 
insurance are not getting it. Let’s return to being full-time pro- 
fessional underwriters.” 
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Treasury Suggests an 
Amendment to Sec. 42 
On Accrued Income 


Would Correct a Long Standing 
Hardship in Treating Deced- 
ent’s Renewals as Income 


TAX ANYONE RECEIVING IT 


Treasury Expert Suggests Change 
Be Made Retroactive to All 
Open Years 











In a situation of mounting taxes life 
insurance people found one note on the 
favorable side in the attitude of the 
Treasury Department on the long-pend- 
ing matter of calculation of accrued in- 
come under Section 42 of the Revenue 
Act as it would affect the estate tax 
of life insurance agents and general 
agents. It will be recalled that the U. S. 
Supreme Court in the Enright case last 
year settled the question of the inter- 
pretation of the present law when it 
held that income that may become due 
the decedent as the result of services 
or incompleted operations must be re- 
ported in the last income tax return as 
accrued income. In the case of a life 
insurance producer all future renewal 
premiums would be reported on a pres- 
ent worth basis which could put the 
amount of income up into prohibitive 
brackets. 


Attitude of Treasury 
On this matter in the hearing before 
the House Ways and Means Committee, 
Randolph Paul, special advisor to Sec- 
retary Morgenthau, said: 


“Under present provisions income ac- 
crued to the date of a decedent’s death 
must be included in the return for his 
last income tax period. The ‘bunching 
up’ of income that may occur under 
this provision can work a severe hard- 
ship, as the income of the decedent may 
in effect be artificially raised to a much 
higher surtax bracket. The Supreme 
Court has indicated that under this pro- 
vision a lawyer’s share of the fees from 
cases pending at his death is includible 
in the income tax return for the year 
in which his death occurs even though 
such fees may not be collectible until 
years later. The same result may follow 
with respect to the commissions of in- 
surance agents, executors, and trustees, 


(Continued on Page 6) 
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Your Life Insurance in Wartime 


ia TIME OF WAR, the security underlying 
your life insurance takes on a new mean- 
ing. More than ever before, security for the 
family is paramount. 


While supporting that security, your life 
insurance dollars, invested in Government 
Bonds, are helping to buy planes, tanks, ships, 
guns, and all the other implements of war. 
Thus your life insurance dollars are helping 
to safeguard American lives and liberties. 


At the end of 1941, Metropolitan had a 
total of $1,214,931,424.25 invested in 
United States Government Bonds... about 
22% of the Company’s assets. In addition, 


$104,982,562.49 was invested in Canadian 
Government Bonds. 


In both the United States and Canada, life 
insurance dollars are helping to finance your 
defense housing, transportation facilities, the 
production of power, and the industries which 
are pouring out the steel, chemicals, oil, food, 
munitions, and other materials needed for the 
war. Each month more and more of your life 
insurance dollars are flowing from the chan- 
nels of peace into investments that serve war 
uses and war industries. 


Because of public appreciation of life in- 
surance, increased efficiency of our agents, 


and the better national income during 1941, 
lapses and surrenders were at the lowest rate 
recorded in the Company’s history. 


In fulfilling its obligations to policyholders 
during 1941, Metropolitan paid or credited 
to policyholders and their beneficiaries 
more than $567,900,000. Of this amount, 
more than $383,700,000 was paid or credited 
to living policyholders. 


Metropolitan is a mutual company. Its 
assets are held for the benefit of its policy- 
holders and their beneficiaries. In the mean- 
time, these assets are, as always in the past, 
being used to help meet national needs. 


BUSINESS REPORT FOR THE YEAR ENDING DECEMBER 31, 1941 


(In accordance with the Annual Statement filed with each State Insurance Department.) 


OBLIGATIONS TO POLICYHOLDERS, BENEFICIARIES, AND OTHERS 


Policy Reserves Required by Law . ; 
This amount, together with future premiums and 
interest, is required to assure payment of all 
future policy benefits. 


Dividends to Policyholders . 
Set aside for payment in 1942 to those policy- 
holders eligible to receive them. 


Funds for Future Payment Under ey 
Contracts . 

Policy proceeds from death ‘claims, matured en- 
dowments and other payments which benefici- 
aries and policyholders have left with the Com- 
pany to be paid out to them in future years. 


Dividends Left with the Company . 
Amounts of dividends, and interest thereon, left 
on deposit with the Company. 


Policy Claims Currently Outstanding . ‘ 
Amount of claims in process of settlement, and 
estimated amount of claims that have occurred 
but have not yet been reported to the Company. 


Other Policy Obligations . . 
Including premiums paid in advance, ete. 
Taxes Due or Accrued 


Includes estimated ‘amount | of taxes payable in 
1942 on the business of 1941. 


Reserve for Mortgage Loans 
To provide against possible depreciation in : value 
of such loans. 
Miscellaneous Liabilities . 
Other liabilities not included above. 


TOTAL OBLIGATIONS . 


$4,909,535,985.79 


109,974,302.00 Other Bonds . 


National Government Securities 
U. S. Government . 
Canadian Government . 


U. S. State and etait 


ASSETS WHICH ASSURE FULFILLMENT OF OBLIGATIONS 


oe $1,319,913,986.74 
$1,214,931,424.25 
104,982,562.49 
Se ate 2,091,311,142.34 
92,949,983.75 


Canadian Provincial and 


Municipal 
Railroad 
Public Utilities 


166,485,627.70 


Industrial and intial 


Stocks 
26,574,405.52 


First Mortgage Loans on Real Estate . 


Farms 


24,247,909.86 Other — 


Loans on Policies 


102,808,619.82 
554,581,646.59 
801,409,204.15 
539,561,688.03 


82,191,836.00 


All but $128 28, 323. 00 a are Prefe cred or - Guaranteed. 


nao ieee 955,324,104.05 
88,382,977.02 
866,941,127.03 


486,834,916.35 


Made to policyholders on the security of their 


18,218,374.00 policies. 


Real Estate Owned . 
12,914,533.00 
Company use. 

Cash 


11,000,000.00 
Premiums . 


Includes Housing Projects, "and real estate for 


407,190,758.93 


152,218,269.31 
92,276,856.92 


Included in determining Policy "Reserves, but not 


yet received. 
21,011,915.49 


$5, 299, 963, 053.36 36 


SURPLUS FUNDS $348,084,142.71 


Interest and Rents Due and Accrued, etc. 
TOTAL ASSETS TO MEET OBLIGATIONS  $5,648,047,196.07 


60,785,325.43 





The Company holds total assets which exceed the total of its obligations by $348,084,142.71, for the purpose of giving added 
assurance that all benefits to policyholders and beneficiaries will be paid in full as they fall due. This amount is composed of 


Special Surplus Funds 


$7,190,000.00 


Unassigned Funds (Surplus) . . $340,894,142.71 


and serves as a cushion against possible unfavorable experience, whether due to economic conditions or unexpected claims. 


NOTE--Assets carried at $256,949,853.57 in the above statement are deposited with various public officials under requirements 
of law or regulatory authority. Canadian business embraced in this statement is reported on basis of par of exchange. 
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policyholders: “Your Life Insurance in Wartime.” 
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New York Sales Congress Draws Large Crow 


The 1942 New York Sales Congress of the Life Underwriters Association of 
New York, held yesterday at the Hotel Pennsylvania, was attended by more than 


1,000 persons. 
New England Mutual. 
general agent, Provident Mutual. 


It was under general direction of C. 
Chairman of afternoon session was George P. 
Beatrice Jones, president of the assoc‘ation, was 


Preston Dawson, general agent, 
Shoemaker, 


in charge of the evening affair, speaker at which was Tom Collins, Kansas City 


Journal humorist and columnist. 
Linton, president Provident Mutual. 


Theme of Congress was “The Spirit of "42 
Conductors of a panel discussion on ‘ 
Selby L. Turner, New England Mutual; 


Silver, Travelers ; 


Among speakers at the Congress was M. 


Albert 


—A Program of Preparedness.” 
‘Foraging for Markets” were Henry F. 
and Robert H. Brennen, 


Jr, John Hancock. Elias Klein, Travelers, was in charge of publicity. 


John A. Ramsay Says Market of 1942 
Will Expand for Agent with Vision 


“Hundreds of thousands of our peo- 
ple, some of whom you now know, others 
whom you will meet in the days to 
come, many of whom you will never 
meet, will live a more secure life, will 
live with that hope which lives eternal 
because we have done our job a little bit 
better. 

“This can be done, 
and it must be done if we ‘Keep In 
Step With Expanding Markets,’” John 
A. Ramsay, Connecticut Mutual general 
agent, Newark, told life agents in the 
opening address of the twenty-second 
New York Sales Congress at the Hotel 
Pennsylvania March 12. 

Listing the factors that prompted life 
agents to enter the business in 1910 
or 1918 or 1927 or 1936, as “vision, 
courage, ambition, determination, the de- 
sire to serve others, conduct our own 
businesses, select our own clientele and 
create and expand our own markets,” 
Mr. Ramsay said: “They are today the 
same all-impelling reasons for the future 
of your business, but,” he asked, “are 
you giving the same motive power as 
you did during the first few years?” 
Continuing he said, “We must realize 
and visualize that 1942 is our year if our 
thinking and our acting is geared to the 
times.” 

Agents with Expanding Markets 

Mr. Ramsay told of a young agent in 

his office, 32 years old, with a goal of 


it will be done, 





A. RAMSAY 


JOHN 


25% more lives and volume this year, 
whose market is largely from a small 
development of 200 homes in northern 
New Jersey where he has some policy- 





Meeting Idea of Changing Economy 
Discussed by Henry F. Silver 


“Foraging in Today’s Markets—Men 
of Draft Age” was the subject of the 
talk by Henry F. Silver, Johnston & 
Collins, Travelers, before the March 12 
Sales Congress here. Mr. Silver, who, 
incidentally, has just been advised that 
he has passed the CLU examinations, 
suggested that there are two paths an 
agent may take in answering the objec- 
tion of the young man who doubts the 
“whole way of life called ‘the capitalist 
economy’” and who hesitates therefore 
to invest in life insurance: “You can 
scoff and blandly state that no major 
changes are possible in our economy ; 
or, you may consider the danger of being 
complacent in a day when nations fall 
within hours. 

“ . . 

Complacency is dangerous and highly 
unprofessional. We must be constantly 
aware of every development endangering 
or helping our client. 

Change in Ideas 

“To illustrate the changes in our 

thinking, in the years of this century 


till 1929 the young man was taught the 
importance of private enterprise and in- 
dividual initiative. Our companies ad- 
vertised insurance as a means for the 
individual to guarantee his own indepen- 
dence. With such concepts men bought 
insurance, a good part of which has 
already matured as endowment or limited 
payment life, more of which has sent 
children through school and fed families 
through the borrowed cash _ reserves. 
Such policy owners (and here I am 
speaking of the men over age 44) will 
buy again, for three reasons. first, they 
are habituated to paying premiums, en- 
joying ownership and thinking in terms 
of insurance; second, they have, many 
of them, been unable to save regularly 
in any other way; third, they have, too 
many of them, failed in the stock market 
or with bonds and realty, and they do 
not dare to recoup losses by going back 
to these same fields. One might say 
they are afraid to suddenly question the 
one plan they have found to work and 
with that plan the whole system of 
society under which they have lived. 
“But young men have not invested in 


holders, and where he is making con- 
tacts by telephone and direct mail and 
personal call. 

Another agent, cited by Mr. Ramsay 
was one who had been in the life busi- 
ness ten years during eight of which 
he had been a “run-of-the-mill” pro- 
ducer. But in 1939 he began to study 
business insurance, taxes, pension trusts 
and wills. His market, too, has been 
expanding. 

“What we as underwriters will do in 
1942,” he said, “is a direct reflection of 
what our thinking is going to be, for 
what we think, we are.” 


Reply to “Defense Bond” Objection 

Answering the “defense bond” objec- 
tion, Mr. Ramsay gave the following 
suggested reply of one of his agents. 
“Mr. Dawson, that’s an excellent idea. 
Would you like to purchase $200 worth 
of Defense Bonds if you had an organ- 
ized plan for doing it?” Mr. Dawson 
says: “Yes.” And our young man says: 
“Well, here’s something I’ve been wait- 
ing to tell you about what my company 
is doing toward national defense. 

“We are going to buy about thirty 
million dollars worth of Government 
3onds in 1942 and our premium income 
in 1942 will be about six million dollars, 
so your $200 for the plan we have been 
discussing will buy $1,000 in Defense 
Bonds, not only this year but every year 
the government needs it and your family 
is going to have the protection it needs. 
That’s what I call ‘killing two birds with 
one stone and getting the stone back’.” 


Hope in a Life Policy 


“All of us in this room today,” he con- 
tinued, “have only that market that we 
believe we have, and believe me when 
I say that life underwriters with vision, 
courage, ambition and determination will 
carve a real career and add tremendously 
to our national defense. 

“There is a large element of hope to 
the country and to the individual policy- 
holder in our insurance business. No 
matter what other things may happen 
or how serious the conditions may be, 
there is that element within the life 
insurance policy that does not attach in 
the same degree to any other form of 
property or any other type of business.” 





society, either in time or in such ways 
as insurance, to the same degree, and 
are much freer to question. They have 
been hearing new ideas since 1933; 
collective security, social planning. They 
want to feel sure that an investment 
in insurance will not be duplicated by 
the Government measures. If the young 
man is to buy life insurance it must fit 
in with his ideas. 


“What is our approach to be?” 


Taking the three basic factors in in- 
surance, “short term cash accumulations 
for emergencies, long term cash accum- 
ulations for retirement and protection,” 
Mr. Silver believed that under any 
system emergency funds would be 
needed. 


Two Hedges 


As to the second factor, said Mr. 
Silver, “We have two hedges in advising 
the higher premium forms such as en- 
dowment and retirement income. The 
first hedge is that since a man can pro- 
vide $100 a month life income at Age 65 
by accumulating less than $16,000 in 
annuities, compared to $40,000 accumu- 
lated in bonds averaging 3%, or $48,000 
in bonds at 24%4%, even if our economy 
changes so drastically as to wipe out 
investment the man has lost in annuities 


(Continued on Page 10) 


Richard E. Myer on 
Courting the Job 


AT THE MARCH 12 CONGRESS 





Develops “Philosophy of Progress and 
Service” in Closing Talk of 
Day’s Session 





“Willingness to give of themselves and 
of their experiences to help another, 
constructive ambition, love of our busi- 
ness,” were three of the important ele- 
ments in “A Philosophy of Progress 
and Service,” outlined by Richard E. 
Myer, manager, Ives & Myrick agency, 
Mutual Life of New York in his address 
closing the March 12 New York Sales 
Congress. 

In his first public appearance since 
coming to New York City Mr. Myer 
thanked the insurance fraternity of the 
city for their “warmth of greeting and 
willingness to help” upon his arrival 
here. 


Love Through Association 

Turning to the main points of his 
talk, he said that love of the business 
does not come from pre-knowledge of 
the life insurance business but from 
constant association and work in it. 
First, he said, interest must develop 
through this association, study and ex- 
perience; then eagerness for it will 
come. With a sensitiveness to the feel- 
ings of the man in the field, Mr. Myer 
continued, in a personal vein. “That 
period between interest in the business 
and eagerness to progress in it may be 
quite long. And I’m not talking about 
interest in going into the business. 
You’re in it and still it may be only 
interest. For me it was something 
around two years after I first entered it 
before I even began to know what I was 
about—before I progrgsed from interest 
to eagerness. And that despite the fact 
that I had grown up in the business 
with a father who was truly one of the 
missionaries of life insurance—serving 
one of the great companies for fifty 
years from 1882 until his death in 1932.” 


His Start in Life Insurance 


Recalling his discharge from the army 
in 1919 and his desire for the “luxury 
of late sleep” after army regulations 
for eighteen months, Mr. Myer said he 
looked for a job in a desultory fashion, 
finally was stirred by his father into 
applying for a state license, and for two 
years was mildly interested in life in- 
surance, but far from eager. 

“Two years it took,” he recollected, 
and I recount the experience only that 
those of you who today do not love 
your jobs; those of you who never 
thought that way about it; those who 
after some time in it are on the fence 
about it and your future in it, may have 
the early record of another like your- 
selves who now would not trade his 
job—life insurance in whatever capacity 
—for any other in the world.” 

“Job-Courting Essentials” 

Mr. Myer then gave his prescription 
for developing eagerness for life insur- 
ance—“tested job-courting essentials,” 
he calls them. These, he listed as read- 
ing and study to develop fundamental 
knowledge and to bring oneself out of a 
temporary slump; advanced study in 
specialized fields to give one more con- 
fidence and the ability to “talk a good 
game,” to discover whether or not the 
agent may have any special ability in’ 
these special subjects; thirdly, “abiding 
faith and conviction that life insurance 
is the best form of property to solve 
the personal financial problem of a man 


(Continued on Page 10) 
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New York Sales Congress Draws Throng 





A. H. Kollenberg Shows Life Insurance 
As Hedge Against Business Hazards 


“The one element common to all of 
the various uses of life insurance,” A. 
H. Kollenberg, Mutual Benefit Life, 
Grand Rapids, told New York City 
agents attending the 1942 Sales Con- 
gress March 12, “is replacement of earn- 
ing power. By making it easy for sur- 
vivors to buy stock, close out partner- 
ships, pay taxes and bridge other finan- 
cial difficulties, through the sale of life 
insurance, the life underwriter fulfills 
the function of his job.” 

Mr. Kollenberg, the closing speaker 
of the morning session, is by virtue of 
his specialization on business life insur- 
ance, well qualified to discuss the prob- 
lems of business in relation to its finan- 
cial hazards during this era of priori- 
ties, rationing, price controls and heavy 
corporate taxation. Said Mr. Kollen- 
berg: “The salesman of business cov- 
erage approaches his prospect with a 
speaking acquaintance of modern taxa- 
tion, a knowledge of wills and trusts and 
the law pertaining to the descent and 
distribution of property in his state. In 
the interview he has an opportunity of 
discovering what is the most pressing 
problem in that prospect’s mind. He is 
interested,” the speaker continued, “in 
the most efficient and economical solu- 
tion to this problem.” Citing as a case 
to illustrate his point Mr. Kollenberg 
said: 

“One of the officers of a concern car- 
ried personal insurance with me. I at- 
tempted to sell him the idea of carry- 
ing corporation insurance on the lives 
of the important officers in favor of the 
concern, to provide funds to liquidate 
the interest of a deceased stockholder. 
I pointed out the hazard of entrusting 
his interest to the survivors who might 
not be so able in managing the concern. 
I pointed out the advantage of having 
his interest secured to his family by 
using the settlement options in the pol- 
icy. I exhausted every argument I had 
and the answer ‘No.’ I left. 

“A few weeks later I was back with 
a different story. I suggested insurance 
on his life in favor of the company to 
reimburse the latter for the loss of 
their ablest officer. I had a chart which 
shows the value of brains to a corpora- 


tion. Here it is: 

“Three factors enter into every suc- 
cessful enterprise: capital, labor and 
brains. 


“Capital in the hands of the manu- 





C. PRESTON DAWSON 


Chairman, Sales Congress 


facturer or merchant isn’t worth any 
more than it is in the hands of the 
banker. The latter determines its value, 
charges you 6% and calls it interest. 
What your concern makes above the 
6% on the invested capital must be 
credited to brains. 

“A firm capitalized for $100,000 with 
$30,000 profits, would divide the profits 
as follows: Interest or share to capital, 
$6,000; balance or share to brains, 
$24,000. 

“Brains are worth four times as much 
as capital to a going concern. Each of 
these factors is exposed to its own pecu- 


(Continued on Page 10) 





John E. Spence Calls Life 


Policy ‘Anchor to Windward’ 


John E. Spence, assistant to the gen- 
eral agent, Osborne Bethea agency, Penn 
Mutual, outlined to the New York Sales 
Congress March 12 how life insurance 
is effective in preventing inflation and 
deflation, listing several of his own cases 
to illustrate. The wife of one of his 
clients who died, he stated, would re- 
ceive $150 per month for life and had 
already been paid $1,000 in cash. Pro- 
jecting this monthly income ahead for 
five years, he asked, “What difference 
would it make whether we are having 
inflation or deflation? The widow would 
still have bills to pay, plus food, shelter, 
etc.’ 

Another client with a $10,000 Ordinary 
policy, who formerly feared the future, 
“now knows that in five years he will 
deposit approximately $1,000 and _ will 
have a loan value of $581. In ten years 
his deposits will be approximately $2,000 
and he will have a borrowing value of 
$1,460. If he needs money he can get 
it—and the dollars available will be 
urgent dollars, worth much more than 
ordinary dollars.” 

Mr. Spence urged agents to sell Ordi- 
nary contracts rather than Term poli- 
cies in business insurance cases, because 
“assuming we have five good years, and 
then a depression, payments can be 
stopped, and we will carry the full face 
amount of the insurance on extended 
term for six additional years.” 

“T am _ convinced,” concluded Mr. 
Spence, “that life insurance is a real 
anchor to windward.” 


, 





BEATRICE JONES 


Association President 


Robert H. Brennen, Jr., Discusses Work 
Habits in Selling Defense Workers 


In a stimulating talk before the New 
York Sales Congress March 12, Robert 
H. Brennen, Jr., assistant district man- 
ager, Walter Winkel branch, John Han- 
cock, advised life agents to “Learn new 
tricks, ‘Old Dogs,’ and see how much 
fun it is to operate in a new field. Shake 
off the hidebound, hoary traditions and 
set forth on a new course to try out 
some of those pet theories of yours on 
a group of prospects who will individual- 
ly and collectively soak up your story 
like a sponge. They have never had 
quite the amount of attention paid them 
which they will have in the ensuing 
months and years, and will respond to 
proper treatment.” 

Using charts he had assembled, Mr. 
Brennen showed that in 1942 average 
earnings for all groups will be about 
66% higher than in 1935-36 and that 
the higher and middle income groups 
will have about $19,900,000,000 to spend 
optionally while the lower income group 
will have about $19,500,000,000. Those 
formerly making from $1,200 to $1,500 
and now with double that income will 
suffer increased living costs, he said, 
but not as much as the higher income 
classes. Too, their share of taxes has 
not yet increased much and they will 
not be able to buy many consumer goods 
for which money is available. 

Approach to the defense workers, said 
Mr. Brennen, should be devoid of “ex- 
cess verbiage”; ideas must be presented 
simply and work should be on the basis 
of a one-call sales schedule. 

Sales Approach 

A suggested sales presentation offered 
by the speaker was as follows: “If your 
present employer said to you tomorrow 
that beginning next week he was going 
to deduct about 70 cents from your sal- 
ary each week and if you should die 
during the next year he would arrange 
to have your wife receive continuance 
of your salary for one full year, you 
would undoubtedly consider it a very 
excellent plan, wouldn’t you?” (Be sure 
1o get an answer.) 

Mr. Brennen also suggested the use 
of Social Security explanation as a basis 
of the sales presentation of additional 
insurance or income at age 65. 

New Work Habits 

As to work habits, his advice was: 
“You will probably find that a great 
fortion of your work will have to be 
done in the evenings and a large por- 





Kaiden-Keystone 
GEORGE SHOEMAKER 


Chairman, Afternoon Session 





tion of it during the week-end. Many 
New York men are working out of town 
and some return home late in the even- 
ing; others only once a week, and some 
each fortnight. This work plan may not 
coincide with your previous work habits 
but many readjustments are being made 
in our living habits and such changes 
as we must make in our work schedules 
will have to be brought about if we are 
to tap this rich market and not let all 
of this new business go to our country 
cousins. 

“The ground work for our selling call 
may well be laid by calling on the wife 
pricr thereto—giving her just enough of 
the plan we propose to arouse her curi- 
osity. At the same time we may be 
gathering information and arranging a 
call-back when the breadwinner may be 
see. In this way we may make better 
use of our daytime hours and may elimi- 
ratc that second call on him which may 
drag out a small sale to several weeks’ 
time.” 





Selling Life Insurance an Aid 
To Nation—A. G. Steiner 


“This war is being fought to preserve 
our form of civilized freedom and inde- 
pendence. ... Yet freedom can not exist 
without financial security and independ- 
ence. The family whose breadwinner is 
lost to it but who has been adequately 
insured retains its freedom, its inde- 
pendence, its ability to continue as a 
family unit. You as life insurance men 
and women make this possible — you 
serve,’ was the message of A. Gustave 
Steiner, CLU, K. A. Luther agency, 
Aetna Life, to the twenty-second annual 
New York Sales Congress March 12. 

Continuing, Mr. Steiner asked “Can 
you think of an investment other than 
life insurance, where a man of thirty-five 
can set aside a little under $46 per month 
that will immediately guarantee that if 
he dies, his family will receive $200 per 
month until the children are able to fend 
for themselves, and then provide his 
wife with a monthly income of better 
than $92 as long as she lives? The 
grand part of this whole insurance in- 
vestment is that if his family has the 
good fortune of not losing him, and old 
age is reached, he can turn around and 
ask the insurance carrier to pay back 


(Continued on Page 10) 
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two New Policies Are 
Announced by Mutual 


ONE OF THEM IS TERM TO AGE 65 
Other Is Double Protection, Combination 
in One Contract of Equal Amounts 


of Life and Term 





Two new Mutual Life policies de- 
signed to meet today’s need for low cost 
protection are announced by J. Roger 
Hull, vice-president and manager of 
agencies. They are Term to Age 65 and 
Double Protection, a combination in one 
contract of equal amounts of life and 
term. 

Contracts Described 

The Term to Age 65 contract is de- 
signed for the person who desires maxi- 
mum protection at minimum premium. 
It is available in amounts of $2,000 up. 
Cash values are available after three 
years, increasing to a certain point, then 
decreasing to Age 65. It contains options 
on lapse and also has a provision for 
reinstatement, and provisions for Op- 
tional Modes of Settlement similar to 
those in permanent policies. Dividends 
can be taken in cash, applied on premium 
or left to accumulate at interest. Waiver 
of premium is available on male but not 
female lives, double indemnity on both. 
The contract is convertible up to Age 60. 

The Double Protection policy is a low- 
cost combination in one contract of equal 
amounts of life and term insurance, the 
premium for the term portion being 
lower than the premium for an equi- 
valent amount of term protection in a 
separate contract. Available in amounts 
of $2,000 up, it fits the need for extra 
protection by the insured during the 
years his family is most dependent upon 
him. 


L’HEUREUX ON COAST STAFF 








Made Member of Group Sales Division 
of Metropolitan Life There; Was With 
Home Office Group Division 
William F. L’Heureux, formerly with 
the Metropolitan Life’s Group division, 
is now on Group supervisors’ staff at 
company’s Pacific Coast head office. A 
native of Oakland and graduate of Uni- 
versity of California where he majored 
in economics, he was employed for four 
years by Crocker First National Bank 
of San Francisco. He received the de- 
gree of Master of Business Administra- 
tion from Harvard Graduate School of 
Business Administration in May, 1941, 
and in June, 1941, went with the Metro- 
politan as a Group supervisor in home 

office Group division. 





WM. S. GAYLORD, 67, DIES 





Former Vice-President, Secretary, Home 
Life of New York, Retired Last 
Year After Forty-four Years 
William S. Gaylord, who retired last 
year as vice-president and secretary of 
the Home Life of New York, died 
March 7 in Summit. N. J. He was 
67 years old. Mr. Gaylord joined the 
company shortly after his graduation 
from Yale in 1896. He was a member of 
the New England Society and the Soci- 
ety of Mayflower Descendants and was 
a Fellow of the American Society of 

Actuaries. 


SEND DOBBS TO BINGHAMTON 
Hector Dobbs, CLU, associated with 
Hobart & Oakes, general agents, North- 
western Mutual Life, Chicago, has been 
transferred to Binghamton, N. Y., as 
district agent under Charles Votaw, the 
company’s general agent in Scranton, 
Pa. A Colorado man, Mr. Dobbs be- 
came a Northwestern Mutual unit man- 
ager in 1931 in Chicago. He was presi- 
dent of the Northwestern Mutual Agen- 
cy Supervisors Association in 1936. 








SUN LIFE OF CAN. DIVIDEND 

Sun Life of Canada has declared a 
quarterly dividend of $3.25 per share, 
Payable April 1 to shareholders of record 
March 16. Previous dividends were on 
a $3.75 basis. 








iti Pa 








aan moesats aS ane 








SY, The — | 


We are happy to acknowledge the good 


business sportsmanship of our friend 


The Penn Mutual. 


Recently that Company was able to 
make payment to a beneficiary through 
information picked up by a Prudential 


Agent. 


His little act of service was mentioned 
favorably in one of the series of Penn 
Mutual ad-messages well-known to the 


insurance fraternity. 


Helping any beneficiary means helping 
the common cause. All of us welcome 


a chance to cooperate to that end. 


And such a word of comment, from a 
neighbor Company, is valued as a most 


satisfying reward. 








ted) rudential 


Iusurance ¥ Company of America 


Home Office, NEWARK, N. J. 























Phoenix Mutual Makes 
Some Rate Revisions 


TO CONFORM TO EXPERIENCE 





5 and 10-Year Terms Under 50 At Issue 
Reduced; Endowments, Lim- 
ited-Pays Increased 





A revision of rates has been effected 
by the Phoenix Mutual Life for the pur- 
pose of making premiums conform mcre 
closely to current experience. Some 
have been increased, others such as the 
Five-Year and Ten-Year Term Policies 
under 50 at issue, have been reduced. 

The increases affect only those poli- 
cies with premiums larger than Ordinary 
Life. Maximum increase applies to Re- 
tirement Income Plans issued at the 
higher ages, the increase averaging about 
5%. Under all other policies, the in- 
crease averages about 214%. For ex- 
ample, the former rate at age 35 for a 
Twenty-Premium Life was $33.49. The 
new rate is $34.23. The corresponding 
rate for a Twenty-Year Endowment was 
$47.18 and has now been increased to 
48.48 


Ordinary, Single Premium Unchanged 

No change in rates was made for any 
single premium policy or for any Ordi- 
nary Life policy. No changes were made 
in any cash values or any other non- 
forfeiture benefit, except for slight in- 
creases at certain ages under Retire- 
ment Income Annuities. 

The extent of Term premium reduc- 
tions is illustrated by the following: At 
age 25, the 5 Year Term premium has 
been reduced from $10.29 to $9.54, while 
the 10 Year Term premium has dropped 
from $10.49 to $9.74. At age 40, the 5 
Year Term premium of $13.34 has been 
reduced to $12.84 and the 10 Year Term, 
from $14.18 to $13.68. 





New Passaic-Bergen Ass’n. 
4 


Headed by Carlton Cox 


The Passaic-Bergen Association of 
Life Underwriters was organized March 
4 at a meeting of life agents at North 
Hackensack. Officers elected are presi- 
dent, Carlton Cox, Metropolitan; vice- 
president, Paul Day, Mutual Benefit; 
secretary, Haskell Linnell, Prudential; 
treasurer, Roy Cromwell, Sun Life of 
Canada. Board of directors is com- 
posed of Frederick Hofmayer, Penn Mu- 
tual; Leo Minuskin, Home Life of New 
York; and Karl Pennell, Prudential. 
Initial membership of the association is 
fifty-five. Meetings are to be held the 
second Wednesday of each month. 

Among those attending the meeting 
were Frank A. Williams, Mutual Life of 
New York, president, Life Underwriters 
of Northern New Jersey; Lloyd D. Har- 
rison, general agent, Phoenix Mutual, 
president, New Jersey State Life Under- 
writers; and Fred Ditmars, Massachu- 
setts Mutual, secretary-treasurer, New 
Jersey State Association of Life Under- 
writers. 


Old Atlanta Firm General 
Agents for Life of Va. 


Whitner & Company, seventy-seven 
year old general insurance agents of 
Atlanta, have been appointed life gen- 
eral agents for the Life of Virginia 
with Embry P. Eve, Jr., as manager of 
the new department. 

Founder of the company in 1865 was 
Major John C. Whitner. He was suc- 
ceeded by his three sons, the late John 
Thomas Cobb and Charles F. Whitner. 
The present partners John Charles Whit- 
ner, James T. Whitner and Charles F. 
Whitner, Jr. are grandsons of the 
founder. 


PRUDENTIAL CHANGES IN ALA. 

A. C. Crowder, Jr. has been made 
Prudential manager for the entire state 
of Alabama with headquarters at Birm- 
ingham. The Mobile agency has been 
discontinued as a separate unit although 
a detached office will be maintained 
there. R. B. Tapia, manager at Mobile, 
has been appointed assistant manager. 
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B. J. Wynne Runs ‘Two Companies 


elected presi- 
of Richmond, 


B. J. Wynne, recently 
dent of the Atlantic Life 
and who is also chairman of the execu- 


tive board of the Reserve Loan Life of 
Texas, has been for years prominent 
in the legal and insurance world of 


Texas. He has three brothers (Toddie 
Lee, Angus and Gordon) well known in 
that state. 

B. J. Wynne was born in Wills Point, 
a city located near Dallas; attended Ter- 
rell School in the latter city; and then 
Texas. He was in law 
school at the university the first 
World War started. He the 
army, and when the war was over re- 
sumed his law admitted 
to the bar in 1922. 

At the beginning 


University of 
when 
entered 
studies, being 
of his career he was 
in law other business 
with his father and three brothers 
at Wills Point. Angus went on to Long- 
where he became one of the best 


associated and 


view 
known lawyers in the state. Toddie 
Lee went to Dallas where with Clint 


Murchison he is one of the leading oil 
and cattle operators of Texas. B. J. 
remained in Wills Point practicing law 
with his brother Gordon, firm being 
Wynne & Wynne. He still maintains 
a home there as well as the law office. 


Merge Indianapolis with Dallas Company 


In 1939 Clint Murchison and Toddie 
Lee Wynne were instrumental in pur- 
chasing the Reserve Loan Life of Indi- 
anapolis and consolidating it with the 
Reserve Loan Life of Texas. 

The company at that time had $11,000,- 
000 in assets and was doing business in 
nineteen states. Messrs. Wynne and 
Murchison were looking for a man of 
unusual ability to manage the company. 
They asked B. J. to handle the job. 
And that was his entre into life in- 
surance. 

He made a success of this post, and 
has made long range plans for the ex- 
pansion of the company, having pur- 
chased forty-two acres of land in the 
suburbs of Dallas for the erection of a 
home office building in the future. 

He tackled the job with his accus- 
tomed energy. The old City National 
sank Building, a two-story imposing 
structure at Main and Murphy in Dallas, 
was leased and given a steam bath to get 
rid of its accumulated dirt. 

Mr. Wynne made a 1,000-mile trek 
from Indianapolis to Dallas, with office 
equipment, home furnishings of thirty- 
five employes, files and furniture to es- 
tablish some kind of a record for quick 
moving. 

It took thirty-eight moving vans to 
do the job in about as many hours. The 
Indiana office closed its doors at 5 p 
on a Friday. The vans began packing 
immediately everything from water cool- 
ers to the company’s own printing press 
and photostatic equipment. At the same 
time a few of the vans picked up the 
home furnishings of those making the 
trip. 

Twenty office 
arrive, rolling in by 
lowed in automobiles. 


girls were the first to 
train. Others fol- 
The vans arrived 


the same day and began unloading. By 
Puesd t] taff had homes, the vans 
fice was open for 

We uy a thing,” B. J. Wynne 
recalled. ‘‘We didn’t sell a thing. Every 


desk was marked as well as every chair 
and the other belongings to make the 
move. At no time did a death benefit 
payment lapse more than twenty-four 
hours at the time of the transfer.” 
Toddie Lee Wynne and Clint Mur- 
chison on December 17, 1941, bought 
the holdings of the Beneficial Loan So- 
of Delaware in the Atlantic Life 


ciety 





B. J. WYNNE 


and B. J. Wynne was elected president. 
The company, forty years old, has ap- 
proximately $140,000,000 in force. 

Outside of business, Mr. Wynne’s 
principal enthusiasm is for his forty- 
two acre ranch. There he is happy with 
his hobbies—horses, chickens, garden 
and a champion cow which has broken 
milk-giving records. He is a member of 
the Thalia Club, Dallas; Commonwealth 
Club, Richmond; Mason and Phi Delta 
Theta. 


His wife was a Adele Bruce. Their 


son, Buck Jr., 21, went into the V class 
for the U. S. Navy when the country 
entered the war; their daughter, Adele, 
is 15, 


DEATH OF ARTHUR M. DAY 


Formerly Investment Division of Pru- 
dential; At One Time Was Teacher 
of Economics in Colleges 
Arthur M. Day died in Danbury, 
Conn., March 7 of cerebral hemorrhage. 
He was 75. At one time he was a lead- 
ing figure in the financial division of 
the Prudential and was an expert on 

bonds. 

Upon graduation from Harvard he be- 
came an economics instructor and later 
he taught at Columbia and at Barnard. 
He jo‘ned the Prudential in 1900. After 
leaving that company he became an in- 
vestment analyst. 


S. LESTER FORD IN NEW POST 








Appointed St. Louis General Agent for 
Equitable of lowa, Succeeding Late 
Carl Vaughn 

S. Lester Ford has been advanced to 
general agent at St. Louis for the Equi- 
table Life of Iowa, succeeding the late 
Carl Vaughn. Mr. Ford has been a 
leading producer in the agency for sev- 
eral years. 


KEYSTONERS HEAR RESEARCHER 








Fred Bremier, Curtis Publishing Co., 
Says Market Is Still in Upper 
Income Groups 
Keystone | Group of the Life Insurance 


Advertisers’ Association, Carroll Frey, 
Penn Mutual, chairman, listened to a 
talk at its March meeting by Fred 


researcher for Curtis 
Publishing Company. Mr. Bremier, pre- 
senting a talking “quickie” of a Roches- 
ter market survey, told the life adver- 
tisers that agents were wrong in switch- 
ing to defense workers for their market. 
He said that the population’s upper in- 
come groups still had the margin with 
which to purchase life insurance and 


Bremier, market 


that the working population still is 
“making less money than the people 
who have constituted your market for 


life insurance right along.” 











ISLE OF OPPORTUNITY 
and 
HOME OF MANY LIFE UNDERWRITERS 
ON A CAREER BASIS 


CLIFFORD L.AXMCANILLEN 
THE NORTHWESTERN AX\UTUAL 
LIFE INSURAN(E (OA\PANY 


347 MADISON AVENUES NEW YORK CITY 
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KARL COLLINGS DEAD 





Philadelphia Man for Some Years Wa; 
One of Leading Agents of Fidelity 
Mutual Life 
Karl Collings, who at various times 
had been leader of the Fidelity Mutual 
Life, died in Lansdowne, Pa., this week 
at the age of 66. He succeeded Walter 
LeMar Talbot, now president of the 
Fidelity Mutual, when the latter was 
manager of the supply department of 
the company. Later he became an 
agent, and his reputation in Philadelphig 

business circles was high. 


OKLAHOMA TAX PROTESTED 








Increase of Tax From 2% to 4% on 
Life Companies Questioned; Attor- 
ney General Rules It Valid 
Life companies operating in Oklahoma 
have thirty days in which to instigate 
proceedings against the state upon the 
validity of the recently imposed state law 
increasing tax on life companies from 
2% to 4%. Few companies have paid 
the increase without protest, others have 
paid half and protested the remainder, 
some have not paid at all, another group 
have paid the full tax from April when 
the Governor signed the act, according 
to Insurance Commissioner Jess G. Read, 
A recent ruling of the Attorney General 
indicated the tax was valid and retro- 

active from January 1, 1941. 


Harrison L. Amber Talks 
To New York Supervisors 


Harrison L. Amber, vicé-president in 
charge of agencies, Rerkshire Life, was 
the guest speaker, March 10 at the lunch- 
eon meeting of the Life Supervisors’ 
Association of New York. Mr. Amber 
described to the supervisors the qualities 
demanded of a gencral agent: ability 
to organize his work efficiently, ability 
to teach, unselfishness and the ability 
to motivate his agents. He urged his 
listeners to test themselves with respect 
to these qualities and be sure they can 
stimulate men to greater than average 
effort before they try agency work. 

Turning then to the subject of “fears” 
he outlined five principal fears that 
agents have and for which supervisors 
should watch and dispel. “The greatest 
fear we have,” he said, quoting Presi- 
dent Roosevelt, “is fear itself.” 


WITHERSPOON IN LOS ANGELES 
President John A. Witherspoon, Na- 
tional Association of Life Underwriters 
together with Vice-President Grant Tag- 
gart and Secretary Herbert Hedges were 
the guests of more than 400 Los An- 
geles Life Underwriters’ Association 
members and their friends at a break- 
fast meeting March 5. Presiding was 
Charles E. Cleeton, CLU, general agent, 
Occidental Life and president of the 
association, who introduced the National 
Association officers and also Jonas 
Touchstone and Howard Mills, repre- 
sentatives of the United States Treas- 
ury Department, both of whom spoke. 


Amend Sec. 42 


(Continued from Page 1) 
and the fees of doctors and other pro- 
fessional men. 

“To avoid this hardship, it is sug- 
gested that the present method of treat- 
ing such income be eliminated in favor 
of a method that taxes the income to 
the persons who actually receive it. 
Thus, the income would be made tax- 
able to the estate or to the heir or 
legatee as the case may be. It is also 
suggested that this change be made ret- 
roactive to all open years under proper 
safeguards insuring payment of the tax 
by the recipients of income in such 
years.’ 

The suggestion of Tax Expert Paul 
that the change be made retroactive is 
in recognition of the situations in the 
past where estates of decedent life in- 
surance producers have had to pay huge 
income tax levies on future renewal com- 
missions, as well as s‘milar situations 
among other professional groups. 
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Mutual’s Insurance in 
Force $3,678,249,000 


REPORT 





PRESIDENT DOUGLAS’ 





99th Annual Financial Statement to Pol- 
icyholders; Company Reduces Realty 
Holdings and N. Y. City Mortgages 





The annual report of President Lewis 
W. Douglas to policyholders of the Mu- 
tual Life (company’s 99th annual re- 
port) is a heart to heart talk, with all 
operations described in simple clearly 
understandable language, and contain- 
ing a number of colored charts. These 
charts show diversification of assets, in- 
surance in force, policy payments, lia- 
bilities, gains and losses by sources, as- 
sets by types, interest earnings, mortal- 
ity savings, savings on expenses. 

‘During the year it issued new insur- 
ance of $189,300,000, including dividend 
additions and restorations. At close of 
1941 its insurance in force was $3,678,- 
249,000. Its admitted assets at end of 
the year totaled $1,541,952,000, a new 
all-time high with the company, and in- 
crease of $57,047,700 during 1941. . 

President Douglas said there had been 
a vigorous and far-reaching program to 
improve the quality of the company’s 
assets. Securities portfolio was substan- 
tially adjusted through the sale of (a) 
weaker issues, chiefly railroad bonds and 
preferred and guaranteed stocks; (a) 
certain low yielding short and medium 
Government issues, including state and 
municipal bonds upon which substantial 
profits were realized, and proceeds of 
which were reinvested at higher yields. 
Cash invested during the year was $413,- 
300,000. Total of securities transactions 
for the year exceeded $700,000,000, in- 
cluding all purchases, sales and redemp- 
tions. 

Real Estate 


During 1941, in 168 separate trans- 
actions, the company sold $15,835,000 
book value of real estate at prices which 
resulted in only a small loss based on 
the reserve for such losses previously 
established. In spite of additional fore- 
closures necessary during the year, the 
book value of foreclosed real estate held 
at close of 1941 was approximately $1,- 
237,000 less than at the close of 1940, 
before write-offs. Company’s holdings 
of New York City mortgages were fur- 
ther reduced through greater amortiza- 
tion and payment of some of the larger 
mortgages in full. Gross income from 
mortgages showed an increase in 1941, 
and both gross and net income from 
the company’s real estate holdings, ex- 
clusive of home office property, showed 
some improvement. 

During 1941 the company’s Govern- 
ment holdings were increased more than 
$80,000,000 to a total of $481,996,000. 

In round numbers company’s receipts 
during the year from policyholders was 
$136,300,000; net income on investments 
after deduction of investment expenses 
was $45,300,000; operating expenses in 
1941 (exclusive of $7,100,000 of invest- 
ment expense, charged directly against 
gross investment income) were $17,500,- 


000. 

During 1941 more than $28,300,000 of 
surplus earnings were dedicated to writ- 
ing down of assets, to absorption of 
losses or to the establishment of re- 
serves against anticipated but unreal- 
ized losses. In addition, the company 
did not include in 1941 income $6,700,000 
of untaken appreciation in value of non- 
amortizable bonds. 

Rate of mortality during 1941 was 

60.63% rt] rate assumed as com- 
pared » of 61.86% in 1940. 
e average net investment 
yield on admitted assets was 3.04% after 
deduction of investment expenses. It 
was the same net yield as in 1940. 


59% of Benefits Paid Went to Living 
Policyholders 


In a summary of 1941 operations made 
to policyholders of the Mutual Life 
President Douglas said that of the total 
benefits paid by the company in 1941 
59% went to living policyholders, and 


only 41% was accounted for by death 
benefits. 

The research program, inaugurated in 
1940, was enlarged to provide necessary 
analytical information to assist in the 
formation of executive decisions. 

New types of policies were devised, 
two of which are announced this week. 
In 1941 the company introduced its Mod- 
ified Life Policy for Preferred Risks, 
which accounted for approximately 20% 
of the total new business issued by the 
company last year. 

Mr. Douglas said in his report that 
the company will issue substandard in- 
surance. 


Strengthen Company’s Personnel 


Mr. Douglas reviewed changes in the 
company’s official personnel, made to 
strengthen and supplement the execu- 
tive staff. They included election of 
Alexander E. Patterson as vice-presi- 
dent in charge of all insurance opera- 
tions and his later election as executive 
vice-president and member of the board. 
Election of Joseph B. Maclean to be 
vice-president and actuary. Leigh Cruess 
was elected vice-president and manager 
of selection and Andrew C. Webster as- 
sistant manager of selection. J. Roger 
Hull was elected vice-president and man- 
ager of agencies and Julian S. Myrick 
second vice-president. Clifford B. Reeves 
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LIFE INSURANCE 


RENEWALS 


RENEWAL PURCHASE COMPANY 


Telephone: BOwling Green 9-0109 


PURCHASED ON 
EQUITABLE BASIS 


70 Pine St., New York 








R. G. WILLIAMSON PROMOTED 


Robert G. Williamson, has been ap- 
pointed assistant vice-president in the 
agency department of the Shenandoah 
Life. In this newly created position he 
will assist Vice-President Worley Harr 
in supervision of the company’s Ordinary 
agency affairs. 





was appointed assistant to the president. 
Three new trustees were elected to the 
board: Henry S. Kingman, Minneapolis; 
Roswell S. Magill, New York; and Louis 
W. Dawson, vice-president and general 
counsel. 
























ASK ANY 





Berkshire = 
LIFE INSURANCE COMPANY 


Frederic H. Rhodes, President 
PITTSFIELD, MASSACHUSETTS, INCORPORATED 1851 





Under the Social Security Act, 47 million 
American workers are entitled to Retirement 
benefits when they reach age 65, or survivors’ 
payments will be made to their dependents 
should death occur prior to that age. These 
benefits are not intended to cover fully all of 
the individual's needs of financial security and 
protection, either for himself or for his family, 
but it does provide a backlog of security to meet 
the basic requirements of monthly income. 

If the insured desires a plan of adequate 
financial security and protection, it is, in most 
cases, necessary for him to supplement Social 
Security benefits through the medium of legal 
reserve life insurance. 

This opens up real opportunities for life in- 
surance men and women to help their policy- 
owners and prospects put into effect a plan 
based on the individual’s Social Security bene- 
fits plus life insurance sufficient to give a well 
rounded program of protection. 

The Berkshire’s Social Security Service Ap- 
proach will enable you to cash in on one of the 
most productive sources of new business avail- 
able today. 
















OR WRITE TO THE HOME OFFICE FOR COMPLETE INFORMATION 

















Mutual Life Now Issues 
Substandard Business 


PLANS WHICH ARE COVERED 





Waiver of Premium and Double Indem. 
nity Available in Certain Instances; 
Same Terms and Limits for Women 





The Mutual Life this month began the 
issue of substandard insurance. 

For the present, substandard insur- 
ance, will be written only on the Life 
Paid-Up plan, other Limited Payment 
Plans and Endowment plans. The fol- 
lowing plans, Leigh Cruess, vice-presi- 
dent and manager of selection, said are 
not available on a Substandard basis: 
Preferred Risk Modified Life, Family 
Income, Term (including Term to 65): 
Double Protection, Survivorship Annuity 
and Supplemental Premium Protection 
Contract. 

The Endowment Annuity will be avail- 
able for cases falling in certain groups 
where a standard policy form is used. 

Substandard policy forms with Mutual 
are in general similar to standard forms 
except that they do not contain: (1) 
privilege of exchange to other forms 
of policy; (2) provision for applying 
dividends to make policy paid-up or 
mature as an endowment; (3) provision 
for extended term insurance on lapse. 
Reduced paid-up insurance is the auto- 
matic non-forfeiture benefit. Cash and 
paid-up values in substandard forms 
will be the same as in corresponding 
standard forms. 

Waiver of premium and Double In- 
demnity will be available on the sub- 
standard forms in certain instances. 
Where Double Indemnity is issued it 
will generally be granted at standard 
rates. 

Women will be accepted on same terms 
and for same limits as men except for 
waiver of premiums. 

Age Limits 

Age limits for this business are 15 to 
60. In the case of some impairments 
and where temporary extra premiums are 
charged, special limits will apply. 

Commissions will be payable at regular 
rates on the total premium, including 
the extra premium, with the exception 
that no commissions are payable on 
temporary extra premiums or on occu- 
pational extra premiums. 

The policy of issuing policies on the 
Life with Automatic Surrender plan has 
been discontinued. 

The Three Year Additional plan will 
not be available in connection with sub- 
standard business except as it is pet- 
mitted under the company’s current occu- 
pation rules. Inspections will be ordered 
on all applications. 

Vice-President Cruess advised the field 
force that in connection with substand- 
ard insurance it will be necessary to ask 
for more requirements in the way of 
attending physicians’ statements, addi- 
tional blood pressure readings, etc., 1n 
order that the company may be able 
accurately to classify the risk. He said 
it will be the company’s policy to keep 
these requirements to a minimum. 





SOUTHLAND CANCELS MEET 

The Southland Life has cancelled its 
annual convention. The last one was 
held in Estes Park, Colorado. 
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Moriarity and Korrady 
Join Occidental Life 


TO HEAD AGENCIES IN IOWA 





Two Prominent Insurance Men Were 
Both Executives of Mid- 


West Companies 





In line with its policy of midwestern 
expansion, Occidental Life of California 
this week announced the appointment 
to Iowa agency management positions 
of two prominent midwestern life in- 
surance executives, John J. Moriarty 
and Karl B. Korrady. 

Mr. Moriarty, who recently resigned 
from the vice-presidency of the Ameri- 
can Mutual Life, Des Moines, will be 
Occidental’s general agent for Cedar 
Rapids, Ia, and surrounding territory. 
Mr. Korrady, who resigned the first of 
the year from the vice-presidency of 
the Franklin Life of Springfield, IIL, 
will assume managership of Occidental’s 
Davenport, Ia., branch office. In making 
the announcements, Vice-President V. 
H. Jenkins said that both appointments 
were effective as of March 1 

One of Mr. Moriarty’s key fieldmen 
in the Cedar Rapids territory will be 
Paul B. Kohl, the able former general 
agent there, who will operate as a dis- 
trict agent. Mr. Kohl is now serving 
as secretary-treasurer of the Cedar 
Rapids Managers’ Association, which re- 
cently won a national trophy for the 
best work among all associations its size. 
_The company’s eastern Iowa produc- 
tion activities will be centered at the 
Davenport branch under the supervision 
of Mr. Korrady. 


Both Prominent in Field 


The appointment of Mr. Moriarty and 
Mr. Korrady brings into Occidental’s 
personnel two men who have devoted 
their entire business careers to life in- 
surance in that territory, and who have 
acquired prominence in their chosen 
field because of that service. 

Karl Korrady is thoroughly experi- 
enced in personal production and agency 
development and possesses in addition 
an administrative insight gained dur‘ng 
the past decade through home office 
executive positions. He started out as 
an agent shortly after his education in 
the Chicago schools, advanced to an 
agency assistant and agency manager 
before 1920 and in that year became the 
Chicago branch manager for the Mis- 
souri State Life. During several of his 
years at that post, his agency ap- 
proached $7,000,000 for paid business. 

In 1927 he assumed the managership 
of the Connecticut General’s Chicago 
branch. After nearly a half-decade at 
this post he resigned to become the ex- 
pert adviser to the receiver of two mid- 
western life companies, at one time 
serving as a representative of the IIlino‘s 
Insurance department. It was after this 
that Mr. Korrady entered home office 
administrative work, serving first as 
vice-president and agency director of 
the Illinois Bankers Life and later as 
vice-president of the Franklin Life. 

John Moriarty, too, entered life in- 
surance as a youth, securing a job as a 
clerk with the old Hartford Life when 
only sixteen years of age. But he. soon 
entered field work and then proceeded 
through various promotions with this 
company until it was reinsured by the 
Missouri State Life in 1912. He soon 
advanced to the post of agency secre- 
tary and in 1927 was elected vice-presi- 
dent of that company. 

Following the General American Life’s 
assumption of the Missouri State Life’s 
Interests, Mr. Moriarty continued to 
serve the new organization for another 
four years, after which time he resigned 
to join the American Mutual Life of 
Des Moines, of which he became vice- 
President. His duties in this latter posi- 
tion brought to Mr. Moriarty an inti- 
mate knowledge of Towa insurance 
circles, which will be valuable back- 
ground for his new work as Cedar 
Rapids general agent. 


McMahon Heads Boston 
Agency of Aetna Life 


HAS BEEN AT MINNEAPOLIS 





Joined Company in 1922 After Gradua- 
tion from Colgate; Started in Group 
Department 





Francis E. McMahon, who has been 
general agent of Aetna Life for cen- 
tral and northern Minnesota, headquar- 
ters Minneapolis, has been appointed 


FRANCIS E. McMAHON 


general agent for the company in Bos- 
ton, succeeding Clyde F. Gay. 

Mr. McMahon was born in Massa- 
chusetts and is a graduate of Colgate. 
He joined the Aetna in 1922 after leav- 
ing college. For six years he was a 
field representative of the Group de- 
partment. In 1928 he was appointed su- 
pervisor in Detroit, later becoming as- 
sistant general agent. He was then 
transferred to Minneapolis. 

During his seven years as agency head 
in Minneapolis his territory moved from 
thirty-fifth to twelfth place among the 
company’s eighty agencies. The agency 
twice won the President’s Trophy. 





NEW ASSISTANT AUDITORS 





John Hancock Promotes Wesley H. 
Olson and Paul E. Tierney; Their 
Careers With Company 
Wesley H. Olson and Paul E. Tier- 
ney have been appointed assistant audi- 

tors of the John Hancock. 

Mr. Olson went with the company as 
a clerk in auditing department in 1920. 
He later became assistant manager of 
the accounting division and in 1934 was 
made division manager. He has been a 
chief accountant and manager since 1938. 
He is a graduate of Bentley School of 
Accourting and Finance. 

Paul E. Tierney has been a member 
of the auditing staff of company for 
past four years. He also is a graduate 
of the Bentley School and attended Suf- 
folk University Law School. 





MANAGER AT LAKEWOOD, N. J. 

Murray Goldstein has been made man- 
ager of the Security Mutual of Bingham- 
ton at Lakewood, N. J. 





G. F. ANDERSON COAST MANAGER 

George F. Anderson has been named 
San Francisco branch manager Manu- 
facturers’ Life. He joined the company 
in 1937 and since 1940 has been agency 
assistant. 

NEW POST FOR J. F. KENNEDY 

John F. Kennedy, Colonial Life, has 
been promoted to head of the investiga- 
tion division of the company’s claim de- 
partment, 












































Highlghts from the 
95th Annual Report 


New paid-for life insurance placed with the Company 
in 1941 showed an increase of 23 per cent over the 
comparable figure for the previous year: 


In addition, an increased volume of annuity business 
was completed during the year. 


Life insurance in force at the end of 1941 amounted 
to $815,470,716, an increase of almost $10,000,000 
over the previous year. This figure does not include 
annuity bsuiness, which has also shown a substantial 
increase. To ensure payment of these contracts, the 
Company has assets of $289,058,610, which, com- 
bined with future premium payments, will be ample to 
meet the obligations involved as they fall due. 


Our assets in the United States now total $69,746,413 
—liabilities $65, 172,334. 


Lapses and surrenders—policies which are discontin- 
ued before they mature—were at the lowest level in 
17 years. 


In the last ten years, only twice has mortality experi- 
ence been more favorable. 


Payments to policyholders and beneficiaries during 
the year amounted to $22,956,250—an average of 
$75,514 each working day. 


The security of policyholders has again been strength- 
ened by a further increase in surplus. 


The net average rate of interest earned on all the 
Company's investments was 3.94% compared with 


3.85%, in 1940. The gross rate for 1941 was 4.46%. 


Cannon Lire 


Atahbithed - 1847 


OVER 50 YEARS IN THE UNITED STATES 
Home Office, Toronto, Canada 
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New 


York Sales 


Congress 





Life Insurance War Effort 
Told by Bernard Falk 


At the present rate of investment by 
life insurance companies in government 
securities practically the entire life in- 
surance renewal income of the country 
is going toward financing the war, the 
New York Sales Congress was told by 
3ernard Falk, supervisor of field train- 
ing, Metropolitan Life. 

“Today our single investment in gov- 
ernment bonds,” said Mr. Falk, “amounts 
to approximately seven billion dollars. 
We might better grasp the magnitude 
of this figure when we realize this rep- 
resents over one-fifth of all life insur- 
ance assets—about one-fifth of our en- 
tire resources which have been directly 
turned over to our country. This sum, 
in itself, is about 11% of the entire 
national interest bearing debt. 

“Tt is interesting to compare this fig- 
ure with like figures of World War I. 
In 1920, the peak of life insurance loans 
made to the government at that time, 
the total government loan was but 12% 
of all assets and but 4% of the national 
debt. The figures and comparisons speak 
for themselves. 

“In recent years the amount of invest- 
ment refunds and mortgage repayments 
has totaled about one-half billion dol- 
lars yearly. Here is an additional source 
of inflowing dollars which are available 
for reinvestment that will serve war 
uses and war industries. A part is be- 
ing directly turned over to Uncle Sam 
and a part is going back into industry, 
the building of homes and factories—all 
helping to expand and make a stronger 
America. Today the institution of life 
insurance has a premium and investment 
income in excess of all claim payments 
and operating expenses of approximately 
one and one-half billion dollars a year. 

“We must keep the wheels turning 
at home, keep up the public morale, 
keep people saving, and keep up the 
steady flow of new dollars needed to 
keep our country strong—and again 
bring the dawn of peace and prosperity 
and good will to this troubled old world. 

“Our government approves and urges 
that people buy life insurance—for it is 
good citizenship to buy life insurance, 
and it is good citizenship to sell life 
insurance.” 


A. H. Kollenberg 


(Continued from Page 4) 











liard hazard. Capital is exposed to the 
fire hazard, and you carry fire insur- 
ance to protect your investment. Labor 
is exposed to accident and you carry 
compensation insurance to protect your 
investment. Brains, the factor that con- 
tributes fully 75% of your profit account, 
is exposed to far greater hazards than 
either capital or labor. How much in- 
surance should you carry on this to 
protect your investment ? 
Protecting Salary 

“T was with him over an hour. The 
answer was still ‘No.’ But in the course 
of the conversation I learned these facts: 


He and one other partner controlled 
52% of the stock, 26% each, and the 


remaining 48% was scattered among a 
dozen others. When I returned to the 
office I began puzzling about this bit of 
information. In the morning an idea 


hit me. I had found what I was look- 
ing tor—a peg on which to hang an 
argument. I had learned that the com- 
pat ! money and paid good 
l learned the sal- 

larger stockholders 

were much greater than their dividends. 
The next day I was back with this story. 
IT said: : 


“You don’t need corporation insurance 
or credit insurance. Here is your prob- 
lem: You and the younger man get 
along well together. Each of you is 
drawing a nice salary from the busi- 
ness. If the young man and. his 
administrator should join forces with 


dies 


the other 48% they would control 74% 
of the stock. They could decide that 
your services were too expensive and 
deprive you of your job, which pays you 
more than the dividends on your stock. 

“All of a sudden he took an interest 
in me. 

“Wouldn’t it be desirable,” I said, “if 
you could make an arrangement by 
which you could be assured that you 
would always have control of the busi- 
ness if your partner died?” I pre- 
sented the same story to the younger 
man. The net result was to place $50,- 
000 of insurance on each to provide 
funds to acquire the stock of the de- 
ceased and so assure the survivor con- 
trol of the business and make secure 
the payment of his salary. A trust com- 
pany handled the details and the agree- 
ment. Later the corporation decided to 
insure the three main officers for $125,- 
000 in favor of the corporation and I 
was in on the ground floor and placed 
the insurance. The original agreement 
was canceled and they now carry the 
$50,000 as personal insurance. I have 
since sold the older man $50,000 more 
insurance.” 


Insurance to Pay Taxes 


Another case cited by Mr. Kollenberg 
dealt with selling life insurance to pay 
taxes. Stock in a certain corporation 
was owned by three men and the 
speaker said he had sold them personal 
insurance but it was tied up under set- 
tlement options. They had few assets 
outside of their interest in the business. 
Mr. Kollenberg showed them they had 
a tax problem which might call for a 
surviving widow of one of the men sell- 
ing her stock and allowing an outsider 
to get into the business. Continuing, 
he said: 

“If one dies, his widow inherits his 
share in the business. Where is she 
going to get the cash to pay the Gov- 
ernment? There are no other assets. 
If she can’t raise the cash and this stock 
is thrown on the market, a competitor 
could acquire it and you would have 
someone in the business vou didn’t want. 

“You can eliminate this risk. Have 
the corporation carry $25,000 of insur- 
ance on each of your lives and make it 
payable to the corporation. Draw an 
agreement between the corporation and 
each partner, giving the corporation the 
right to buy from your wife, $25.000 of 
stock for $25,000 cash. This will place 
in her hands cash to pay the Govern- 
ment and you will not have to worry 
about admitting a stranger in vour 
midst. The immediate pressure is elimi- 
nated. Thereafter you can work out 
whatever arrangements you wish with 
the widow. She will come to you first 
and you can afford to pay as much as 
any stranger might offer if she were 
inclined to sell. 

“T was able to sell $75,000 worth of 
insurance.” 





Gustave Steiner’s Talk 


(Continued from Page 4) 


to him an income of better than $66 per 
month or 145% of his monthly payments. 
He will receive these payments month 
after month, year in and year out. No 
matter how long he lives, he can not 
outlive the income. Remember this 
statement of Henry Morgenthau: “only 
3% of the national income goes into the 
purchase of life insurance, but better 
than 97% of all estates are life insur- 
ance proceeds.” 

Mr. Steiner concluded by telling the 
agents to “resolve to be successful un- 
derwriters, for, if you are, you will be 
serving your country by helping its citi- 
zenry to be thrifty, more independent 
and secure.” 

D. M. Horton has been named man- 
ager, Ft. Smith, Ark. district office, 
Life & Casualty Co., succeeding D. E. 
3ryan, who has been appointed special 
agent. 








Selby L. Turner Discusses 
Selling to Women 


Selby L. Turner, L. E. Baldwin agency, 
New England Mutual, outlined before 
the March 12 Sales Congress in New 
York, the possibilities of insuring women 
in business, those with inherited prop- 
erty, women attorneys and women doc- 
tors. Said Mr. Turner, “Women are 
good prospects today because they have 
to take the place of those men who 
have been called to serve our country. 
Because men are leaving for service 
women are getting better jobs with more 
income.” 


Richard Myer’s Talk 


(Continued from Page 3) 


and his family”; fourth and fifth, the 
necessity to develop correct work habit- 
patterns and to maintain some simple 
form of time or commission control. 

Said Mr. Myers, “Through reading and 
study each day; through the period of 
interest however long it may be, into 
eagerness; by way of advanced study 
and meetings; out of our field experience 
we gain that deep conviction of the 
essential service of life insurance.” 


Price of Democracy 

Returning to the peculiar effectiveness 
of life insurance as a solution to finan- 
cial problems, Mr. Myer concluded with 
a reference to taxes, “Today is March 
12. In three days it will be March 15— 
the Ides of March when those income 
taxes fall due, and men everywhere are 
getting a shock and wondering how 
they'll pay the taxes, continue their life 
insurance, and maintain anywhere near 
the standard of living they and their 
families are accustomed to. Glad to pay 
the taxes? Yes! Whatever price we 
may have to pay for the preservation of 
our Democracy is little enough when we 
consider what is at stake, and the price 
being paid by our friends and the sons 
of our friends who are in Ireland, in 
the Philippines, in the South Seas, and 
on shipboard. 

“Perhaps faced with those taxes some 
policyholders will drop some of their 
insurance. But everywhere men using 
some other method of saving or invest- 
ing will turn to life insurance. Many 
too who would otherwise lapse or sur- 
render, coming to a realization of how 
taxes will likewise depreciate their estate 
at their death, instead of using life in- 
surance to protect the estate will, as 
Denis Maduro puts it, use funds from 
their estates to protect their life insur- 
ance.” 








Changing Economy 


(Continued from Page 3) 


only 33 1/3 to 40% of what he would 
have in bonds. The second hedge is that 
if when he is 35 he buys retirement 
income at Age 65, in nine years he can 
stop and have extended term insurance 
until Age 65, and in sixteen years he can 
have a paid-up life insurance policy. 
Thus, should he feel that retirement 
features are unimportant because of later 
developments he at least will have the 
protection he wished for his family. 
Protection and Social Security 
Che third and most important feature 
of insurance is protection. The quickest 
way for us to answer the young man’s 
question of how much protection the 
Government will furnish, is to show him 
what his Social Security benefits are. 
“Furthermore under whatever eco- 
nomic system we have, some people will 
be better off than others and they will 
go on caring for their families. Govern- 
ment protection geared to the masses 
will be inadequate in the special case of 
your client who has gotten ahead of 
the average and who will want to sup- 
plement survivor’s benefits with private 
insurance.” 


“or 


BANKERS NATIONAL GROWTH 


Assets of N. J. Company Increased 20%, 
in 1941; In Force Up to $83,095,945. 
R. R. Lounsbury’s Report 
Bankers National Life of Montclair, 
N. J., made satisfactory growth in all 
departments during 1941, showing an 
increase of $9,322,742 in assets or almost 
20% ahead of 1940; a sizeable jump in 
insurance in force, $5,263,065, which 
brought total volume on the books as 
of December 31, 1941, to $83,095,945, 
Total liabilities and reserves at the 
close of the year were $8,209,795, leay- 
ing available for additional protection of 
all policyowners $1,112,946. The com- 
pany’s ratio of assets to liabilities con- 
tinues at more than $113 in assets for 

every $100 in liabilities. 

Total income of Bankers National for 
the past year was $3,048,831, of which 
$2,118,815 was received from policyown- 
ers, on policies and other contracts. In- 
come and profits from investments 
amounted to $388,356. Total disburse- 
ments were $1,611,508. In addition to 
liabilities and reserves the company had 
as additional protection of all policy- 
owners capital of $250.000, reserve for 
contingencies of $100,000 and unassigned 
surplus of $762,947. 

In his annual report to policyowners 
President R. R. Lounsbury noted that 
Bankers National was the first New Jer- 
sev life insurance comnany to buy the 
full limit of Series “G” United States 
Defense bonds, and has done so again 
this year. The company has bought and 
will continue to buy other issues of U.S. 
bonds in substantial amounts, he says, 
30th in home office and field its people 
are giving full support to the sale of 
defense bonds and stamps; are working 
as well in civilian defense groups. 


Benj. Levy of Liberty, N. Y. 


Writes Insurance Book 


Benjamin Levy of Liberty, N. Y., who 
for seventeen years was a life insurance 
agent in this city and still maintains an 
office here, has written a booklet entitled 
“You and Your Family,” in which he de- 
scribes the fundamentals of life insurance. 

The objective of the book is to inform 
the general public how life insurance, 
when properly arranged and issued in suf- 
ficient amount, can be used as a silent 
working partner to help carry out his 
plans for himself and his family. It also 
answers criticisms of the institution of life 
insurance given by radio broadcasters and 
others. Considerable space is devoted to 
business insurance. Among points made 
is that insurance is not gambling—it makes 
uncertainty a certainty; and that  insur- 
ance is not an expense, but an investment. 

The author’s style is simple and in- 
formative and he had helpful suggestions 
from Dr. S. S. Huebner of the Wharton 
School in reviewing the manuscript. He 
feels that his market for the book is 
agents and brokers who can distribute it 
to the public. The book is published by 
Mr. Levy at Liberty, N. Y. 


White-Collar Market Not 
Exhausted, W. Momsen Holds 


William L. Momsen, assistant to the 
general agent, Clifford L. McMillen 
agency, Northwestern Mutual, address- 
ing the twenty-second annual New York 
Sales Congress, March 12, gave as his 
opinion that the 1942 market does not 
exclude all white-collar workers, that 
there are many in this class who have 
had increased salaries, and many more 
who will have more money beyond that 
for necessities because of decreased 
spending on automobiles, refrigerators, 
etc. These are the people whom the life 
agent must continue to serve and for 
whom he must write more insurance, 
said Mr. Momsen. 

He advised his listeners to return to 
the family budget idea with his pros- 
pects and to first of all, go over again 
their own budgets and see if they should 
not first readjust their own life insur- 
ance program by taking more protec- 
tion. 
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A. J. Gillette Gen’l. Agent 
For Conn. Mutual On Coast 


A. J. Gillette, for the past year and 
three-quarters, associate general agent 
at the Phinehas Prouty agency, Con- 
recticut. Mutual, Los Angeles, has been 
promoted to general agent for the com- 
nanv at San Diego. Mr. Gillette suc- 
ceeds John H. Goodwin who has resign- 
ed to be secretary of the San Diego 
Army and Navy Y.M.C.A. Mr. Gillette 
is a graduate of Willamette University. 
He entered life insurance in Lincoln, 
Neb. became district manager for the 
Connecticut Mutual at Long Beach, then 
associate general agent in the S. S. 
Northington agency, Los Angeles, which 
position he held until the latter’s retire- 
ment in 1940. 

Mr. Gillette is president of the Los 
Angeles Life Agency Supervisors’ As- 
sociation and active in the Life Under- 
writers Association. He has qualified 
for the “Dependables” and for all com- 
pany congresses since he came with 
the company. 


! 





ARTICLE BY DR. D. B. ARMSTRONG 





Third Vice-President of Metropolitan 
Life Writes on Indifference as 
the Deadliest Disease 
In Survey Graphic, Dr. Donald B. 
Armstrong, third vice-president of Met- 
ropolitan Life, has an article, “Indiffer- 
ence—the Deadliest Disease of All.” He 
calls disease and physical deficiency as 

waste of the most destructive kind. 

One statement he makes is that in the 
more mature groups today probably 70% 
of the handicap of disease results from 
functional disorders or premature degen- 
erative disorders that are readily detec- 
able, easily controlled or postponed in 
their incipiency, or preventable al- 
together either by the application of 
simple scientific procedures based on 
periodic medical surveillance and com- 
petent and timely professional guidance, 
or by the use of simple and widely ad- 
vertised rules of personal hygiene. 

Individual health is an asset and a 
social contribution at all times, he says. 
Individual health maintenance is a pa- 
triotic obligation. 


TRUBEY GETS STATE POST 

Ralph A. Trubey, general agent for 
Guardian Life, Fargo, N. D., has been 
appointed to the North Dakota Board 
of Education by Governor Moses. He 
is one of the leading general agents in 
the country. A graduate of University 
of Minnesota, Mr. Trubey earlier in his 
career served as superintendent of 
schools at Lidgerwood, N. D 





HORACE C. DONNELS, 70, DEAD 
Horace C. Donnels, for thirty-nine 
years cashier and resident supervisor, 
Equitable Society, San Francisco, died 
in that city recently at the Age of 70. 
Mr. Donnels was at one time traveling 
auditor and spent two years in Japan 


after he had established a branch there. 


MISS E. E. JOUETT RETIRES 

After twenty-five years’ service with 
the Connecticut Insurance Department, 
Elizabeth E. Jouett, chief of the valua- 
tions division of life policies, has re- 
tired. A graduate of Mt. Holyoke Col- 
lege, Miss Jouett came to the Insurance 
Department from the Travelers. Dor- 
othy M. Beers, who has been with the 
Department since 1926, has been named 
acting chief to succeed Miss Jouett. 








Correction 


in last week’s article about the A. 
Bleetstein Equitable Society agency, it 
Was stated through an editorial error 
that that office led the New York agen- 
cies in 1940 and 1941. The statement 
should have read that the A. Bleetstein 
agency led the New York offices in club 
members in 1940 and 1941, 

lhe leader in volume for the metro- 
politan area, not only for 1940 and 1941, 
but also for 1938 and 1939, was the A. 
Rosenstein agency. 


John Hancock Elects 
Clyde F. Gay An Officer 


MADE SECOND VICE-PRESIDENT 
Will Have Supervision of Group Insur- 
ance Sales and Cooperate in Group 
Dept.’s General Administration 





Clyde F. Gay, who for the past six 
years has been general agent of Aetna 
Life in Boston, has been elected a sec- 


ond vice-president of the John Hancock, 
effective April 1, and will assume gen- 
eral supervision of Group insurance sales 
for that company and also co-operate in 
the general administration of the Group 
department, including Salary Savings 
which is becoming increasingly import- 
ant in the field of mass insurance. 

Born in Ireton, Mo., and a graduate 
of University of Arkansas, class of ’22, 
Mr. Gay had some experience in teach- 
ing and in business at Little Rock be- 
fore entering life insurance with the 
Aetna in its Group department. He re- 
turned to Little Rock as home office 
Group representative and in 1928 was 
made superintendent of the Aetna’s 
Southern division. 

In 1930 he returned 
home office as agency 


to the Aetna’s 
secretary. In 


CLYDE F. GAY 


1935 he was appointed general agent at 
Boston for the department of Group, 
Ordinary, Accident and Health. He was 
president of the Boston General Agents 





WANTED: Stenographer with 


life insurance general agency experi- 
ence, preparation of audits and policy 
surveys. Write giving full details, 
salary desired, etc. Box No. 1424, The 
Eastern Underwriter, 41 Maiden Lane, 
New York City. 














and Managers Association and of the 
Boston Life Insurance and Trust Coun- 
cil; and was a member of the board of 
the Boston Life Underwriters Associa- 
tion and of the aviation committee of 
30ston Chamber of Commerce. 


Kansas City Life Doubles 
Two-Month Volume for 1940 


New business of the Kansas City Life 
for February was in excess of $10,500,000, 
according to President W. E. Bixby. The 
last day’s business of $3,116,701 was an 
all-time high for a single day’s volume, 
and enabled the company to more than 
double the submitted figure for the first 
two months of the year compared with 
last year. 








Richard L. Sherwood, formerly with 
Phoenix Mutual, has joined the John N. 
Adams agency, Aetna Life, Portland, 
Oregon, as assistant general agent. 














One of a series— 
Giving facts about 
the Fidelity. 











CAREFULLY BUILI 


Policyholders and agents alike find satisfaction in their business 


relations with Fidelity—and tell us so—because the company policy 
always has been one of friendliness to both. 


These testimonials are gratifying evidence of the success of sixty- 
three years of building that widespread reputation through fair-dealing. 
Managers and agents have widely reflected it in their field contacts. 
It is one measure of successful management which is highly important. 


Fidelity operates in thirty-six states, including New York and the 
New England states, with the wide range of policy forms necessary to 
meet present day needs. It provides modern training and selling aids— 
a complete kit of working tools. Large enough to command prestige it is 


small enough to maintain the common touch. 


It has been faithfully serving insurers since 1878 and has more 
than $382,000,000 of insurance in force. 
ber 31, 1941, shows income of $24,460,217, and assets of $142,252,360 with 
liabilities of $135,372.798, and contingency and surplus funds of $6,879,561. 
It does not insure foreign risks or invest in foreign securities. 


The Fidelity Mutual Life Insurance Company 


Philadelphia 


WALTER LEMAR TALBOT, PRESIDENT 


Its annual report as of Decem- 
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Union Central Makes 
Managerial Changes 


McCULLOUGH TO MINNEAPOLIS 





As Acting Manager for Paul Hommeyer, 
Who Enters Service; W. H. McGrath 
Made Columbus Manager 





Wendell F. Hanselman, vice-president 
and superintendent of agencies, Union 
Central Life, has announced three man- 
agerial changes. Paul Hommeyer, gen- 
eral agent, Minneapolis, now holding a 
reserve officer’s commission, will report 
for active duty with the United States 
Army, April 1. James H. McCullough, 
manager at Columbus, will be trans- 
ferred to Minneapolis as acting man- 
ager. William H. McGrath, now agency 
supervisor at Columbus, will become 
manager there. All appointments are 
effective April 1. 

Mr. Hommeyer entered life insurance 
in 1926, joined the Union Central home 
office staff, was for seven years with 
the company’s Sales Research Division, 
then agency secretary, later district 
supervisor. In 1933 he became assistant 
superintendent of agencies and a year 
later was made manager at Minneanolis. 

Mr. McCullough entered the business 
in 1928, came with the Union Central 
in 1934 and nine months later was ap- 
pointed assistant manager at Minne- 
apolis. In June 1936 he was given the 
managership of the Columbus agency. 

William H. McGrath joined the com- 
pany’s ( ‘olumbus staff in 1936 after hav- 
ing been a director of athletics in Colum- 
bus and then with the Civil Service 
Commission. He was named agency 
supervisor in July 1941. 


Advance Frank B. Maher 


Frank B. Maher has been made su- 
perintendent of agents of John Han- 
cock, with which company he has been 
associated since 1923 when he entered 
its service as an assistant cashier at the 
Yonkers district agency. Subsequently, 
he served as district supervisor and 
manager’s assistant at New York 2. He 





was a field supervisor at New York 
from 1934 until he came to the home 
office in 1941. 


James G. Fishwick Named 
Agency Ass’t in U. S. Life 


James G. Fishwick, formerly Group 
manager, 42nd Street branch, Connecti- 
cut General, has been appointed agency 
assistant by the United States Life, 
where he will specialize in Groun in- 
surance. Mr. Fishwick entered Group 
insurance with the Aetna, having been 
successively Pittsburgh service man, as- 
sistant Group manager in Buffalo and 
Group manager in Albany. He is a grad- 
uate of Rutgers. 





Nat'l of Vermont February 
Volume Shows 10% Gain 


The February business of the National 
Life of Vermont was $475,000 more or 
10.76% ahead of the same month last 
vear, according to Vice-President Ed- 
ward D. Field, who called attention to 
this indication of the public’s desire to 
invest more heavily in life insurance now 
that we are at war. 


SHOUL, HOFFMAN LEAD MUTUAL 
Paul Hoffman, Mu- 





district manager, 


tual Life of New York, Harrisburg, was 

1941 leader in lives. 

was, as previously 

stern Underwriter, 

| ston, who took this 

honor for the eighth time. Mr. Hoffman 

ook first place in lives for the second 
consecutive time. 


E. T. WELLS AGENCY LED IN JAN. 

The New York-Wells agency, National 
Life of Vermont, led the company’s agen- 
cies for January with a volume of $787,- 
140. Manchester and Cleveland were 
second and third respectively. 


R. L. Pendleton Manager 
Travelers, Richmond, Va. 





RICE L. PENDLETON 


Rice L. Pendleton, who on March 23 
becomes the new manager of the life, 
accident and Group departments of the 
Travelers branch in Richmond, Va., and 
until that appointment was manager of 
the Travelers branch at Worcester, 
Mass., started with the Travelers as 
field assistant in the Kansas City branch 





Loans 
LIFE RENEWALS 


SELF-LIQUIDATING 
UP TO THREE YEAR MATURITY 
$4 
PER HUNDRED PER YEAR 
WRITE TO DEPT. D 


Life Underwriters Credit Corporation 


NORTHWESTERN BANK BLDG., MINNEAPOLIS, MINNESOTA 





office in 1929, later becoming assistant 
manager of the Kansas City branch. He 
moved to Worcester as manager in that 
city in June, 1938. 

Born in Independence, Mo., Mr. Pen- 
dleton attended Missouri University. His 
ancestors on his father’s side came from 
Virginia originally, his father coming 
from Kentucky. His grandmother on 
his mother’s side was born in Kentucky. 
During the first World War he served 
a year overseas with the 129th Field 
Artillery, 35th Division. 


Cc. F. TELLER WITH DUFFIELD 

Charles F. Teller, well known in 
Philadelphia life insurance circles, has 
been made manager of the brokerage 
department of the C. A. Duffield agency, 
John Hancock. He was formerly with 
the George Rhawn agency of the Mu- 
tual Life of New York, now under 
Joseph L. McMilin, 











“Tiscoughly tested, up-to-the-minute 
is the Cast Boox, the Mutual Benefit’s procedure for 


training new members of the agency organization. 





Each succeeding case, interesting in itself as an indepen- 
dent study, takes the new agent a step further toward 
complete competence as a life underwriter. Coupled with 
daily assignments of field activity, it makes continuous 


progress an accomplished fact. 


The Mutual Benefit 


LIFE INSURANCE 





Organized 1845 


New men like it! 


COMPANY 


Newark, N. J. 











THE BOSTON MUTUAL 


LIFE INSURANCE CO. 


5lst YEAR OF SERVICE TO THE 
PEOPLE OF NEW ENGLAND 


A company of high character 
and standing. It is known for its 
conservative management and 
strength. 
® 


JAY R. BENTON, President 
EDWARD C. MANSFIELD, 





tary-T 
* 
HOME OFFICE 


Boston, Massachusetts 











HOUSE AGENCY WINS AWARD 





President George W. Smith, New Eng- 
land Mutual Presents Trophy to 
Hartford Agency 


The W. Watson House agency, New 
England Mutual, Hartford, was last 
week presented The President’s Trophy 
for all-round excellence in 1941 by Pres- 
ident George Willard Smith at a home 
office luncheon attended by thirty mem- 
bers of the agency staff. The award 
was voted unanimously by the judging 
committee of the General Agents’ Asso- 
ciation. 

The Trophy was inaugurated by the 
General Agents’ Association in 1938 to 
stimulate competition in achieving a 
balanced objective of agency develop- 
ment and is awarded each year to the 
agency outstanding in volume and per- 
centage of quota in new business, in- 
crease in insurance in-force, advance- 
ment of agency organization and man- 
month production. 

In presenting the trophy President 
Smith called special attention to the 
achievements of Kenneth V. Robinson, 
leader of the agency in lives and vol- 
ume; and to George J. Levin and Joseph 
ing Cavanaugh, second in volume and 
lives, respectively. 





JAMES A. MAXWELL IN ARMY 





Has Been Editor of Union Central's 
Agency Bulletin; Robert Sohngen 
Made Assistant Editor 
James A. Maxwell, editor of the Union 
Central’s Agency Bulletin, has gone into 
the U. S. Army and during his absence 

Robert Sohngen is assistant editor. 

Mr. Maxwell became editor in Janu- 
ary, 1940, after having been assistant 
editor. Formerly, he was with Scripps- 
Howard radio station WCPO, Cincinnati, 
as news editor, and prior to that was in 
advertising and also had been an actor 
and a script writer. Mr. Sohngen be- 
came assistant editor of the company’s 
Agency Bulletin last year and formerly 
was a sales promotion manager for a 
Cincinnati manufacturer. 


FLAG FOR CHICAGO ASSOCIATION 


In recognition of the work of its 
members in installing payroll savings 
plans in local industrial and commercial 
establishments, Norman B. Collins, state 
administrator for sale of defense bonds, 
presented the Chicago Association of 
Life Underwriters with an American 
flag and also gave it a citation from 
the Treasury Department giving the 
association the first 100% flag in the 
Chicago area. Chicago workers have 
pledged $75,000,000 of their earnings this 





year for the purchase of defense bonds. 
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Temporary collectors. employed by the Prudential Assurance 


agents of the Prudential 
Assurance Company, Ltd., of England 
have entered the service, nearly half of 
being in either the armed or 
auxiliary forces of Great Britain, that 
the company has now a large number 
of women representatives who collect 
premiums and sell insurance. The ac- 
companying illustration shows three of 
them. The woman on the left in the cut 
is recording an entry in the Industrial 
branch inspection book. ; : 
The Prudential Assurance is one ot 
the largest companies in the world. The 
Prudential of Newark was named after 
it, just as the Equitable of New York 


So many 


them 


was named after the Equitable Assur- 
ance Society of England. 
The first of the articles by Bernard 


Levmore on life insurance began in Bar- 
ron’s, New York financial weekly, on 
March 9 and will run through twelve is- 
sues in all. Insurance agents are con- 
siderably agitated by the ballyhoo being 
sent by Barron’s through the financial, 
business and legal offices of New York 
about these articles, described as “au- 
thoritative’ and as “revealing hidden 
values in your life insurance.” One sen- 
tence of the ballyhoo reads, “Would 
you like to increase the amount of your 
life insurance without increasing the 
premium one cent—perhaps even de- 
creasing the cost?” 

Another sentence reads: “Many per- 
sons pay 10% to 75% more in premiums 
than they need to, and forfeit profits 
which could be literally theirs for the 
asking.” Another sentence: “Do you 
know how you can stop paying premi- 
ums and still collect the full value of 
your policy ?” 

Sounds familiar. Bernard Wolbarst 
Levmore is in the telephone book as an 
“insurance consultant” at 21 East For- 
tieth Street. New York State Insurance 
Department says he has filed notice un- 
der the new law requiring that persons 
acting as “counselors” file to that effect. 
Barron’s says he is an “insurance con- 
sultant and economist.” 

Asked about himself, Levmore said 
this week that he is a graduate of Co- 
lumbia and New York Universities. He 
also said that at one time he “served as 
economist and statistician in a regional 
office of one of the large life insurance 
companies. He assisted in planning for 
the agents’ sales effort by working on 
economic, taxation and pension prob- 
lems affecting the life insurance port- 
folio. Since 1937 he has specialized in 
solving problems of cost competition in 
life insurance and annuities.” He claims 
to have written articles for a number 
of publications. 

In introducing the Levmore articles 


this week Barron’s ran a box in which 
it said in part: 

“Barron’s believes that life insurance 
companies and their agencies have done 
a superb job in teaching the American 
public the need for life insurance. In 
doing so they have contributed greatly 
to the financial soundness of the nation 
by helping to inculcate the habit of thrift 
among its citizens.” 





From an Eastern life insurance man 
now in San Diego I have a letter about 
social life under war conditions there. 

“San Diego at Broadway and Fifth on 


Saturday nights—from 7 o’clock until 
midnight —is like Times Square, New 
York, on a crowded evening. Soldiers, 


all the world seemingly 
walking up and down. All restaurants, 
cocktail bars, drug stores crowded; long 
lines in front of every movie—the latter 
open all night for several shows. It’s 
life and youth everywhere. 

“Luxurious hotels almost empty. Cor- 
onado Beach opposite San Diego on the 
ocean now dull. Some, like Casa Man- 
ana, at La Jolla, closed. Others, such 
as Huntington, Pasadena, half full. Larg- 
est night club at Hollywood closed alto- 
gether.” 





sailors, marines 





One of the best human interest stories 
recently to be run in the insurance press 
is the one which Northwest Insurance 
News published about “Pepper” Martin’s 
escape from a Shanghai prison camp, 
appearing in its issue of March. 

Martin, who was Western field United 
Press Bureau manager in Shanghai, is 
son of J. W. Martin, Western field su- 
pervisor, Loyal Protective Life, and 
president of Portland Accident & Health 
Managers Club. 

Robert (“Pepper”) Martin was taken 
prisoner by the Japs on December 7; 
escaped from prison on December 21; 
made his way through Japanese lines 
with help of guerilla bands and arrived 
penniless in free China after 500 miles 
of travel. 

Martin, who is 6 feet 3 inches tall, is 
a graduate of University of Washington. 
In 1937 he entered Columbia University 
School of Journalism and won a P ulitzer 
prize of $1,500 as the outstanding stu- 
dent. He joined the United Press, serv- 
ing in New York and Washington, and 
went abroad, corresponding first from 
Tapan and then from China where he 
became manager of the U.P. Bureau in 
Shanghai. 





John Grobnyk of the actuarial division 
of the New Jersey Department of Insur- 
ance and Banking, has gone with the 
actuarial department of the Prudential. 

Uncle Francis. 


WOODWARD and FONDILLER, Inc. 


Consulting Actuaries 
Insurance Accountants 


90 John Street, New York 
Telephone BArclay 7-3428 











U.S. Supreme Court 
Upholds Annuity Tax 


INCOME TO DIVORCED WIFE 





High Court Opinion Sustains Circuit 
Court and Commissioner of 
Internal Revenue 





The United States Supreme Court on 
Monday gave an opinion that a wife 
must pay income tax on proceeds of an 
annuity given to her before divorce if 
decree relieves the husband of burden 
of support. Justice Douglas delivered 
the opinion which was handed down in 
an anneal by Joseph‘ne S. Pearce of 
New York, who was separated from her 
husband in 1913 and four years later 
obtained a Texas divorce. 

In 1913 Mr. Pearce created a trust to 
pay his wife $350 monthly in lieu of all 
claims. In 1916 he changed this to pay 
her $500 monthly. 

Neither Mr. nor Mrs. 
the $6,000 she received under the an- 
nuity contract in tax returns for 1935 
and 1936, but the Commissioner of In- 
ternal Revenue decided that the pay- 
ments constituted income to her. The 
Second Circuit Court of Appeals sus- 
tained the Commissioner, and now the 
Supreme Court has approved. 


Pearce included 





INDIANA AGENTS’ LICENSES 

Frank J. Viehmann, Indiana State In- 
surance Commissioner, has announced 
that all life agents called to service, and 
now declared inactive, may have their 
licenses restored without additional fee 
or other certification on their return or 
within a period of not more than six 
months thereafter, upon proper notifica- 
tion by the insurance company. 








Average Policyholder Owns 
$106 in United States Bonds 








HERE IS WHAT THE AVERAGE 
LIFE INSURANCE POLICYHOLDER 
OWNS THROUGH HIS POLICY: 










U.S. GOVERNMENT 


Bonps $106 


STATE, COUNTY, 
MUNICIPAL, 38 


BUSINESS AND 
i INDUSTRIAL SECURITIES 162 


MORTGAGES AND 
REAL ESTATE . 122 


LOANS TO 
POLICYHOLDERS 43 


we 
S@ cASH AND 
+ Se 23 
TOTAL 
$494 


PER POLICYHOLDER 
INSTITUTE OF LIFE INSURANCE 

















The average life insurance pol- 
icyholder today owns $106 in 
United States government bonds, 
through his life insurance policy, 
according to the Institute of Life 
Insurance, This is an increase of 
$13 over the figure of a year ago. 
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PUSHES PREMIUM FINANCING 





Bancredit Liberalizes Plan to 
Take Up Slack in Home and 
Auto Financing 
A liberalized premium financing 
is now being offered agents by First 
3ancredit Corp., St. Paul, Minn. Under 
the new plan assureds may purchase 
term insurance over three and five years 
with annual payments equally distributed. 
The plan is limited to annual payments 
where the rate on 3-year terms is 2% 
times the annual, and where the rate on 

5-year terms is 4 times the annual. 
Because of the sharp falling off in 
financing of homes, automobiles and 
household equipment, due to war condi- 
tions, First Bancredit is this year push- 
ing the insurance premium financing to 
make up for the decline in other lines. 


First 


plan 





MIDLAND MUTUAL REPORT 
The Midland Mutual of 


sending to policyholders an attractive, 
illustrated pamphlet report in color 
showing how the company functions in 
furnishing economic security in the 
“American way” through sound life in- 
surance in a sound company. 


Columbus is 
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BARRON’S 

It is not often that an announcement 
series of articles by a magazine 
so much resentment as did the 
which national financial 
weekly, sent out recently in telling that 
a “counselor” who is also a hack writer, 
will write twelve articles in that pub- 
lication revealing “hidden values in your 
life insurance.” Irrespective of what this 
writer says in his series confidence in 
existing life insurance policies has been 
disturbed by the four-page blurb which 
Barron’s circulated in advance of the 
publication among bankers, lawyers and 
that there 
would be some sensational disclosures to 
the effect that life insurance buying has 
not been wisely done in the past. 


of a 
causes 


one Barron’s, 


business men, all indicating 


There are certain types of publica- 
tions —PM, for instance —which could 
announce such a series without anyone 
insurance business being worked 
up about it, but Barron’s has hitherto 
not been in that class. Its readers are 
intelligent people who understand 
finance, and who in their insurance 
transactions have not bought it of tyros, 
but have dealt agents who are 
qualified and in whom they have confi- 
dence. If the articles measure up to 
Barron’s direct mail material about them 
that magazine will lose prestige. 


in the 


with 





G. S. NOLLEN ON DUTIES OF 
INDIVIDUAL IN NATIONAL 
EMERGENCY 
message to the field 
staffs of the Bankers 
S. Nollen 
eloquent plea that insurance men 
to the power within you.” He asked each 
member of the audience to examine his 
own abilities to 
measure their responsibilities 
meet them with vigor and intelligence. 


and home 
Life Co. 
made an 


In a 
office 
President Gerard 
“rise 


serve the nation, to 


and to 
which insur- 


In summarizing ways in 


ance men as individuals can help their 


country, he said: 
You can serve by giving active vocal 
support to all Government measures 
ergency. We must 
tax burden on an 
equital and must pay taxes to 
the point of material sacrifice. We 
must advocate adequate price controls 
and rationing of products which are 

limited in supply. 
We who remain at home in relative 
security will be guilty of disloyalty to 
those men in the service, and to our 


country, if we try to avoid suffering 
the relatively small sacrifices we face by 
attempting to demand preferential con- 
sideration for ourselves in the matter 


of wages, or profit returns, or tax ex- 
emptions. 

We inust buy defense bonds ourselves 
and encourage others to do likewise. 

We must improve the efficiency with 
which we do our work. 

We can serve our country by pro- 
moting the purchase of life insurance 
by those who need life insurance pro- 
tection. The Government welcomes the 
purchase of life insurance because that 
serves three important immediate needs: 

First: The man who puts his money 
into life insurance is not spending that 
money for commodities in our restricted 
market. This helps avoid inflation. 

Second: A large part of the premium 
paid for life insurance is applied di- 
rectly for defense purposes because the 
life company receiving the premium uses 
a substantial portion of that money to 
buy Government bonds. 

Third: The man who carries needed 
life insurance protection for his family 
is helping to win the peace by building 
national security. When a man pro- 
vides his family with adequate insurance 
protection he avoids the danger that his 
family will become a charge upon the 
community or will be unable to main- 
tain a satisfactory standard of living in 
case of his death. 





Tressler W. Callihan of Boston, gen- 
eral agent, Home Life Insurance Co., 
was recently (March 4) appointed an 
associate staff member of the Babson 
Institute of Business Administration. It 
was announced he would continue his 
business activities fully, but would give 
advisory, counseling and limited instruc- 
tional service at the institute. 

* * * 


R. H. Hilton has been appointed fire 
manager of the Royal Exchange Assur- 
ance at the head office in London, suc- 


ceeding A. L. Kavanaugh, who has re- 
tired because of ill health. 
* ok * 


Joseph G. Danley of the actuarial di- 
vision of the New Jersey Department of 
Banking and Insurance, has joined the 
Navy Air Force and is now with the 
photographic section in Philadelphia. For 
some years he has been one of the most 
talented photographers in New Jersey, 
his camera work having been exhibited 
in many places. 

* ke x 


Bruce C. Wilson of the bookkeeping 
department of the National Fire Insur- 
ance Co., Hartford, has completed his 
twenty-fifth year with the company. Be- 
fore joining the National, he was with the 
Pope manufacturing interests in Hart- 
ford when that city was the home of 
automobile manufacturing. 

— a. 

J. Gilbert Leigh, head of the Little 
Rock general agency of L. B. Leigh & 
Co., has resigned as Arkansas wing 
commander of the Civil Air Patrol and 
will report soon to the Army Air Corps. 
He is a member of the Officers Reserve 
Corps and a veteran aviator. 





JOSEPH E. LOCKWOOD 


Joseph E. Lockwood, general agent, 
Home Life, Philadelphia is now a lieu- 
tenant commander in the U. S. Navy. 
Henry F. O’Reilly has been appointed 
brokerage manager of the agency. In 
the first World War Lt. Commander 
Lockwood was a pilot in the U. S. Naval 
Air Corps. A graduate of Wharton 
School he went into life insurance and 
became a general agent for the Guardian 
in Boston after being with the company 
in Cleveland and Kansas City. In 1928 
he joined the home office agency depart- 
ment and became assistant vice-presi- 
dent of the company. He was made 
Philadelphia general agent in 1933. 


* * * 


Dr. B. F. Black has retired as medical 
director of the Maccabees with which 
fraternal he has been for forty-eight 
years. 

+ ££ 2 

Peter Palmer of Toronto led all New 
York Life agents in Canada in 1941. 
He joined the company in 1928 after 
his graduation from Northwestern Uni- 
versity. , 

a ee 

Hugh H. Gaffney, new president of 
Republic Life of Dallas, has been with 
the company twenty-one years. He will 
move to Dallas from Los Angeles to 
take over his new duties. 

* ok Ox 

Major General Claude F. Liardet, well 
known Lloyd’s underwriter, has been 
appointed Director General of Ground 
Defense, British Air Ministry. He won 
the D.S.O. in the last war. One of his 
interests is the stage and he has ap- 
peared many times with Lloyd’s Ama- 
teur Dramatic, Operatic and Musical 
Society. 

a aa 

Paul H. Conway, John Hancock gen- 
eral agent, Syracuse, has been appointed 
chairman, New York upstate defense 
savings organization. 

* * * 

H. L. Schwemker, vice-president, Lin- 

coln Liberty Life, has been made chair- 


man, insurance committee, Lincoln 
Chamber of Commerce. Vice-chairman 
is O. D. Trombla, secretary, Standard 
Reliance. 
* ok * 

F. J. O’Brien, Franklin Life director 
of sales promotion, has been named 
chairman, publicity committee for the 


Blood Donor Service of the Springfield 
Chapter, American Red Cross in charge 
of the central Illinois campaign. 
x * x 

Allen May, president, Mutual Savings 
Life, has been named chairman of the 
Salvation Army’s 1942-43 maintenance 
fund campaign for St. Louis and St. 
Louis County. 








Lieutenant-Colonel A. J. Lanza, Army 
Medical Corps, formerly assistant medi- 
cal director, Metropolitan Life, has been 
ordered to active duty and will serve as 
chief of the Occupational and Military 
Hygiene Subdivision, Preventive Medi- 
cine Division. Colonel Lanza served in 
World War I in charge of the office 
of Occupational Diseases, U. S. Public 
Health Service. From January, 1920, he 
was with Hydraulic Steel Co. as medical 
director, later becoming special staff 
member, International Health Board, 
Rockefeller Foundation, after which he 
was an advisor in industrial hygiene to 
the Commonwealth of Australia until 
1924. He has also served as executive 
secretary, National Health Council, New 
York City. He was appointed assistant 
medical director of the Metropolitan in 
1926. Colonel Lanza was born in New 
York City March, 1884, was educated 
in Washington, D. C., public schools 
and received his medical degree from 
George Washington University. In 1907 
he was assistant surgeon, U. S. Public 
Health Service; in 1914 he was made 
chief surgeon, U. S: Bureau of Mines, 

* 


Mrs. Martin I laa: whose hus- 
band is an insurance agent at 230 Park 
Avenue, New York, as well as being a 
member of Congress, is president of 
Friends of the Little Sisters of the As- 
sumption, which gives a_ subscription 
bridge at the Hotel Commodore tonight, 
March 13. 

* * Ox 

Madame Maxim Litvinoff, wife of the 
Soviet Ambassador to the United States, 
was with the Prudential Assurance Co. 
of London before her marriage. As 
Miss Ivy Low she took up a literary 
career after leaving the insurance com- 
pany and became a novelist. 

* * x 


Robert L. Strebel, Buffalo attorney, 
was elected to the board of directors of 
the Paul Revere Fire at the annual 
stockholders’ meeting in Buffalo. Other 
directors were re-elected. The Paul Re- 
vere is a member of the Home Fleet. 

x ok Ok 


pet Ms 


MRS. JOHN D. BRUNDAGE 


Mrs. John D. Brundage, older daughter 
of Ralph R. Lounsbury, president of the 

3ankers National Life, and Mrs. Louns- 
bury, is shown in the accompanying pic- 
ture on the day of her recent marriage. 
The groom is an ensign who went on 
duty December 8 on the U.S.S. Grayson 
of the Atlantic Fleet. The wedding was 
one of the outstanding social events 10 
the Oranges, where the Lounsbury and 
the Brundage families live. Mrs. Brund- 
age is a graduate of Smith College and 
her husband is a graduate of Princeton. 
Both were graduated last June. 
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Factory Insurance Association 


The announcement that the United 
States Steel Corporation has placed with 
the Factory Insurance Association, an 
organization of approximately 73 fire 
insurance companies, a billion dollars of 
insurance on its plants and equipment 
as a protection not only against fire and 
windstorm damage, but also against 
sabotage and malicious mischief, but not 
against bombing and other enemy ac- 
tion, had many interesting angles. One 
of them, of course, is the fact that the 
United States Steel gave out a state- 
ment to newspapers about the insurance. 
It is only at rare intervals that an in- 
sured tells the daily newspapers about 
property insurance coverage it is buying. 
Most of such information given in pub- 
lic has been disclosed in the past by 
buyers in talking extemporaneously be- 
fore the insurance section of the Amer- 
ican Management Association. 

Another interesting angle is the in- 
sight it gives in the tremendous addi- 
tional responsibilities of the Factory In- 
surance Association since the start of 
the World War, while it also reflects 
the public spirit of the insurance com- 
panies in making possible that the needs 
of property owners in the nation’s pres- 
ent crisis are being given protection. 
Also, it demonstrates the strength of in- 
surance companies in being able to han- 
dle transactions of such magnitude. | 

President of Factory Insurance As- 
sociation is Ivan Escott, vice-president 
of the Home, one of the ablest of Amer- 
ican insurance executives. 

The Factory Insurance Association 
was organized in 1890 and has been 
one of the most influential factors in 
stock company insurance. The first 
president was G. P. Sheldon, who oc- 
cupied the position for nine years. He 
was succeeded by Henry W. Eaton, who 
was followed by E. H. A. Correa. Harry 
A. Smith was president for a long period 
and E. J. Sloan succeeded him. Other 
presidents have been Frank D. Layton, 
G. G. Bulkley, F. C. White, J. K. Hooker 
and Charles S. Kremer. Manager of 
the F.1.A. is H. P. Smith and assistant 
managers are F. D. Ross and H. E. 
Adams 
_At the annual meeting of the F.1.A. 
in New York in January, 1941, Manager 
Smith reported the addition of approxi- 
mately $500,000,000 of new liability and 
a premium income approximately 15% 
larger in 1940 than in any previous year. 
Mr. Smith in his report dealt with a 
description of the inspection and servic- 
ing of the association’s then more than 
3600 risks and particular reference was 
made to the F.I.A.’s appointment as a 
member of the Working Committee at 
Washington to cooperate with the Fed- 
eral Government on protection of in- 
dustrial plants which committee had 
been set up by the National Board of 
Fire Underwriters and the Insurance 
Committee for the Protection of Amer- 
ican Industrial Plants. 

At the annual meeting in January this 
year Manager Smith reported addition 
ot more than $1,000,000,000 new liability 
and a premium income approximately 
































for 1940 or in any 


40% greater than 
previous year. 

Manager H. P. Smith has been with 
the Factory Insurance Association more 
than.forty-two years and has been man- 
ager more than fourteen years. On the 
occasion of his fortieth anniversary— 
December 4, 1939—he was guest of hon- 
or at a banquet at the Wampanoag 
Country Club in West Hartford. 

* * x 


The Late Joseph Johnson, New York 
Fire Commissioner 


The death this week in Atlanta of 
Joseph Johnson, former Fire Commis- 
sioner of New York City, recalls the 
career of one of the most temperamental 
men who ever held that office. A former 
city editor of the Atlanta Journal and 
reporter on the New York World, Mr. 
Johnson first entered public life in 1905 
when he was appointed an auditor in 
the city’s finance department. 

In 1911 he became Deputy Fire Com- 
missioner and a year later was made 
Commissioner of the Department. Im- 
mediately becoming vitally interested in 
the question of arson, he got out a 
pamphlet, “Incendiarism in Greater New 
York,” which caused a considerable 
stir not only with the general public, 
but among adjusters and the fire com- 
panies themselves. In this booklet he 
showed how easy it was to get fire 
insurance, said that a man could obtain 
a considerable policy even if his entire 
household effects consisted only of two 
or three chairs. 

While the fire companies thought there 
was considerable over-emphasis on the 
ease with which fire insurance could be 
obtained, they did begin to give closer 
scrutiny to policies and Commissioner 
Johnson followed up his campaign by 
going to the district attorney with evi- 
dence in approximately sixty arson cases. 
As a result there was some reduction 
in the number of incendiary fires. 

Leaving the Department Johnson be- 
came Public Service Commissioner and 
later Deputy Comptroller. During the 
First World War he directed publicity 
in Washington for the American Red 
Cross and then became cha'rman of the 
boxing commission and after that Com- 
missioner of Public Works, and general 


manager of the Triborough Bridge 
Authority. Several years ago he re- 
turned to Atlanta, where he died. 


* * 
L. S. Rockefeller a Director 
Rockefeller, son of John 
a director of the 


Laurence S. 
D. Rockefeller, is 
Merchants Fire. 

* * * 
Richard W. Lawrence 

Richard W. Lawrence, a director of 
the Hanover Fire and of the Equitable 
Life Assurance Soc‘ety, and president 
of the Bankers Commercial Corp of New 
York, is also a president of an insur- 
ance company. It is the Mt. Beacon 
which last year wrote $2,218,919 in pre- 
miums on motor vehicles, 

The Mt. Beacon commenced business 
in December, 1939, and is entered in 


New York, New Jersey, Connecticut, 
Maryland, Illinois and District of Colum- 
bia. Vice-Presidents of Mt. Beacon are 
W. Lee White, who is also treasurer; 
E. Carlisle Hunter, Oscar C. Cameron 
and James Reisner. Secretary is William 
Triebing. Mr. Lawrence is also owner 
of Printer’s Ink, mazazine of the ad- 
vertising fraternity. 
* * x 
Friends of Beekman 

A voluntary group of workers in down- 
town New York announces the forma- 
tion of “Friends of Beekman.” It will 
be self-governed and without important 
financial backing. 

The function of Friends of Beekman 
during the war will be to safeguard the 
lives of approximately 1,000,000 people, 
who are crowded into about 300 blocks 
of every business day, through the estab- 
lishment of life-saving services and fa- 
cilities —a central hospital for emer- 
gency work ready with field units, doc- 
tors, nurses, first-aiders, equipment and 
drugs. Founders of this new group de- 
cided to coordinate efforts with the 
3eekman Hospital because of its stra- 
tegic location, and the fact that it has 
served as emergency and health center 
of the district for many years. 

As a first step in setting up these 
facilities, Friends of Beekman has de- 
cided to purchase and finance certain 
equipment, instruments and drugs for 
medical field units and emergency dress- 
ing and operating rooms. Funds for 
these purposes will be appropriated from 
membership fees. 

Committees to cover individual in- 
dustries located in the downtown area 
are being formed. Each committee will 
act independently and specify its own 
quota of funds and will have the right 
to decide how it will solicit. In some 
cases, instead of individual member- 
ships, groups representing an industry 
will sponsor a project such as, for in- 
stance, a mobile operating unit, in which 
case special certificates will be awarded. 
Membership fee will be $1. 

Founders of Friends of Beekman in- 
clude the following: 

Marjorie Dawe, Harold Dunwoody, Raymond 
A. Kutz, ] O’Rourke, George R. Squires, 
|. Bradford Wilson, Adelaide Eberle, Francis 
T. Neideck, Lora W Hodgson, Dorothy Marro, 
Ellen Murphy, Charles Kaufman, William R. 
Eppel, Eleanor F. Van Syckel, Arthur Op- 
penheimer, David H. Wolfe, Arthur Goerlich, 
J. F. Helmus, T. Morgan Williams, William A. 
Rider, H. McKinley, John A. Regan, J. R. 
Schneider, Weston Roberts, Evelyn E. Ruthen- 
berg, Frank L. Spies, Beatrice Vander Beugle, 
Ruth Hicks and Charles W. Brader.  Chair- 
man is Arthur Oppenheimer. 

x * ok 


British War Damage Commission 


Sir Kingsley Wood, Chancellor of the 
Exchequer was asked in Parliament how 
much money had been received in con- 
tributions by the British War Damage 
Commission. His answer was that the 
amount received up to the third week in 
January had been approximately #£32,- 
600,000. 

* * * 
Stolen, Raised and Rubber Checks 

One of the weekly magazines of na- 
tional circulation sent out wires this 
week asking if it were correct that the 
cashing of checks which have been 
stolen, raised or drawn on another’s ac- 
count, or on an account which is non- 
existent, costs American banks and mer- 
chants about $1,000,000 every business 
dav. 

General osinion in banks and surety 
circles is that there is no way of telling 
exactly what the amount is, but that the 
$1,000,000 per business day figure is very 
much exaggerated. 

x * * 


Northern Has Been in Canada 
Seventy-five Years 

The Northern of London has been in 
Canada since 1867. In its seventy-five 
years of operation in the Dominion it 
has had only four Canadian managers: 
James W. Taylor, Robert W. Tyre, 
George E. Moberly and Alex Hurry. 

The present manager, Alex Hurry, has 
been with the company forty-five years. 
Born in Aberdeen, he entered the North- 
ern’s head office in 1897, and from there 
went to the London office. In 1919 he 





Blackstone Studios 


H. P. SMITH 


was transferred to Canada to establish 
the Northern’s casualty department. In 
June, 1923, he succeeded George E. Mo- 
berly as manager of the company in 
Canada. 

The Chronicle of Montreal says: “Mr. 
Hurry is recognized as an exponent of 
the best principles of the insurance busi- 
ness. He has always taken a prominent 
part in the activities of the Canadian 
Underwriters Association of which he is 
now serving as a council member. It is 
appropriate to add that Mr. Hurry dis- 
plays a genuine interest in the progress 
and welfare of the younger element in 
insurance.” 

x *« * 


To Discuss Companies’ Examinations 
at Hartford Meeting 


Members of the zone one group of 
insurance commissioners will meet in 
Hartford on April 13 at which will 
be discussed the situation relative to 
examination of insurance companies. 
States represented in that zone are 
Maine, New Hampshire, Vermont, Mas- 
sachusetts, Rhode Island, Connecticut, 
New York and New Jersey. 

% * 


Casualty & Surety Executives Library 
One of the large insurance libraries in 
the country is that of Association of 
Casualty & Surety Executives, 60 John 
Street. Librarian is Laura Anne Hold- 
ing who is a graduate of Mount Holyoke 
College. There she was on the student 
government board, was president of the 
Glee Club, and majored in geology. 

Returning to her then home in Pitts- 
burgh she became an assistant in the 
technology department of the Carnegie 
Library, and from there came here to be 
librarian of the Association of Casualty 
& Surety Executives, succeeding Mil- 
dred Pressman. 

This library has a particularly large 
amount of material on Workmen’s Com- 
pensation Insurance. 

Probably more has been written about 
workmen’s compensation insurance than 
about any other division of insurance. 
There are many executives in the busi- 
ness who were insurance men when 
Workmen’s Compensation started in this 
country, and as different states began to 
enact legislation in their commonwealths 
it was not long before cases began to 
appear before various tribunals and 
courts in order to decide who is “under 
the act,” and who is not. There have 
been many thousands of decisions of one 
kind or another, and hundreds of per- 
sons became experts on workmen’s com- 
pensation, either with insurance com- 
panies, or in law offices or working in 
some capacity for the states and the 
industrial bodies. 

There is, of course, a large literature, 
including books, on surety and bonding, 
liability, accident and health, steam 
boiler and other branches of casualty 
insurance. 
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Loyalty Group Enters 
Land War Risk Field 


FILES WITH N. Y. DEPARTMENT 





General, Rhode Island, Only Companies 
Already Writing War Risk, 


Bombardment 





The Loyalty Group has filed with the 
New York Insurance Department rates 
and rules for writing war risk and 
bombardment insurance on land prop- 
erty. It proposes to write the war risk 
business only in the amount in which it 
carries fire insurance, to have the agent 
collect the premium on delivery of the 
policy and to pay maximum commission 
to agents of 15% including 10% brok- 
erage. The rates and rules are based on 
the manual of the Explosion Conference 
as corrected to November 27, 1941. 

In entering this field, the Loyalty 
Group is third on the list, as the line 
up to this time has been written only 
by the General Insurance Co. ot Amer- 
ica, Seattle, and the Rhode Island Group. 

In its filing, the Loyalty Group: set 
forth its: underwriting policy on land 
war risks as follows: 

Underwriting Policy 

Our underwriting policy on this class will 
be substantially the same as on fire business, 
i. e., we will accept substantially same gross 
amounts as we would accept in fire liability on 
the same classes of risks as we will normally 
write (excluding risks normally written through 
associations such as Western Sprinklered Risk 
Association and Oil Insurance Association) sub- 
ject to the following provisions: 

First. Application on any line for an amount 
in excess of $150,000, or on any “target” risk 
shall be referred to home office for approval 
before issuance of policy. : 

Second. We will accept war risk and bom- 
bardment insurance only in the same amount 
as the fire line we have on the identical prop- 
erty, or are being coincidentally given. (Subject 
to difference in percentage of co-insurance 
clauses used on fire and on war risk and 
bombardment policies.) 

The companies propose dividing the 
country into two zones, the first made 
up of the coastal states and the second 
of the inland states. The rates are 
based on 50% co-insurance, the minimum 
at which the companies will accept lia- 
bility. 


N. Y. Fire Policy Bills 


Assemblyman Wright has introduced 
a bill in the New York legislature to 
permit the Superintendent of Insurance 
to prescribe additions, omissions or mod- 
ifications of the standard fire insurance 
form. 

it is also known that the revised fire 
policy form being prepared by a special 
committee of the National Board of 
Fire Underwriters has been completed 
and sent to the printers. It is expected 
that the views of producers will be 
sought before the bill is given publicity. 
There may be hearings on the National 
Board bill this year but as the legislative 
session is nearing a close it is not likely 
to be passed in 1942, 








N. Y. RENEWAL FORM BILL 
The Wright bill in the New York 
le latut ermit the use of a re- 
fire insurance policies 
va at a hearing on Tuesday 
in Albany. Casualty companies already 
use renewal certificates in New York. 





W.U.A. CANCELS MEETING 
The Western Underwriters Associa- 
tion has canceled the meeting to have 
been held at White Sulphur Springs, 
W. Va. on April 21-22, The Federal 
Government has virtually taken over the 
hotel for housing of enemy diplomats. 


Net premiums and net losses incurred 
in 1941 for fire insurance companies 
writing in New Jersey on New Jersey 
business alone are contained in the table 
which follows: 


Congress Committee Hits 


U. S. Control of Insurance 
The Small Business Committee of the New Jersey Companies 


House of Representatives this week held Net Net Losses 


, . : Company Premiums Incurred 

a_ hearing on fire insurance rates in PEROTICAR  vietsccusuets $1,144,242 $ 368,130 
Washington and heard George P. Com- Camden ..........0.000- 740,119 333,315 
er, economic adviser to the Justice De- Central Union .......... 11,661 3,441 
partment’s Anti-Trust Division, ask for Citizens ................ 44,697 17,138 
a reduction in fire insurance rates gen- Eagle ..........0.+..00:- 17,942 17,546 
erally. He contended that loss ratios Federal ................. 322,184 94,770 
run between 35% and 40% of net pre- PIPERS ood oe ae oc ctieeoree 1,444,352 472,536 
miums and allow too wide a margin of  [Mterstate .........++0-- o7as5 6 aoe 
4 OMAN <p 55 o8kssa sce eo 316 41% 381,101 169,695 

profit. He said the Justice Department New Brunswick ......... 238,606 97,280 
has begun an intensive investigation of N. J. Mfrs.............. 433,289 118,157 
fire and marine company practices. sce PRIOR: | araie's.s es ers 109,918 29,241 
’ Caner i 207,386 57,724 

Attorney-General Roy McKittrick of Universal 1.......5235.3. 755,544 428,849 


Missouri, who is conducting an investi- 
gation in his own state, said that the 
states alone cannot effectively control 





Companies of Other States 








ae e . eT ae eee $ 696,955 $ 243,733 
insurance rates. He charged violation ‘soricultural 2.00121 201,245 101,997 
of state and Federal anti-trust laws. DL AE eee eoane aatree 13,765 5,460 
At the conclusion of the two-day cee beeen eee ees dy bye 
hearing the committee called off fur-  Aisate oo 20°889 
ther hearings indefinitely because strong Amer. Alliance .......... 57,144 22,959 
opposition developed among member — & ——— te eeee ees peyeos ets 
* 4 al m sa é merican ent, Ltt eeeeees Pry ty > ] 
Congressmen to the idea of Federal reg American Druggists ...... 20,036 7,713 
ulation. Justice Department Attorney American Eagle ......... 181,707 138,106 
Elmore said the Department does not —— — renee —. piv 
o , ) y s ° : American OME weccovee JY, ’ 
advocate Federal regulation of insur- AeauEteai eMGtaitate i 850 
ance, American wah rane 5 seas 
American MOOR x siccesad 4 55 
BUCDOE 5 bin ose as wk sas 0 18,342 6,545 
MISS ANNE LOUGHIN ENGAGED Arkwright .............. 218,605 64,136 
° : f AGIGUIOUE S65.k ie cwesis oie 563,050 208,222 
Miss Anne Loughin, daughter of Vice- Atlantic Mutual ......... 216,096 30,416 
President and General Counsel Charles Balt. Amer. ............ 131,924 45,706 
A. Loughin of the Home of New York Bankers & Shippers...... ee 74 
5 aoe % MN eae ge ow ria qrets 138,388 ae 
and Mrs. Loughin, and Percy Evans Buffalo ...........2..22! 58,020 25,864 
Holloway are engaged to be married. einer. vette ees wae oon 
; by Pa . 4 CERNE UNG. § ino:6' 6:4. 018 60-688 10-6 8,429 ’ 
wi Loughin is a senior at Smith Col- Gite 171,418 811595 
ege. TONEY cil a os cana wes 9,006 6,877 





March Ahead — 
to more March profits! 


Alliance Agents know in advance exactly what’s going to 
happen this March. 
seasonal selling. 


They have a planned campaign of 
They tie their sales-stories to important 
facts that are timely at the time they start to tell them. 
During March and April, the special targets of Alliance Men 
are Mercantile and Financial Institutions. And the special 
Alliance Sales-Kit is brimful of live sales-information. 


This is no accident, nor “fly-by-night” theory. Alliance has 
a year-round plan or organized selling. 
its profits by writing us today. 


You can share in 





THE ALLIANCE INSURANCE COMPANY 
OF PHILADELPHIA 
1600 Arch Street Philadelphia 
Complete nation-wide Insurance Facilities 


for Agents and Brokers 


Service Offices located in principal cities 











1941 New Jersey Fire Insurance 


Net Premiums and Losses Incurred 


Net Net Losses 








Company Premiums  Incurreq 
Capital (OF “Cali ynviescccceae 24,449 17,178 
Central NIG. csc ckcceeces 75,609 19,110 
Cent. Meee oc icccccrenss 54,423 25,936 
Cent. Surety: oecccvcsacess 27,633 9,781 
Charter Oak 200.000. 17,843 29,213 
Columbia Of IN. Yio sccee 116,127 30,482 
CE | og eevcsaiciees 68,206 34,833 
Commonwealth 71,605 16,493 
Concordia 98,287 34,929 
COMROOTICUE: eels 062 ceeds 90,810 11,203 
COMSOIMHON: 6.5 ue.5s0:00:06% 30,803 30,642 
COBTMENTAD sick ccceects-s 718,811 330,344 
COUMES pos sa sess eeseeeus 13,122 5,802 
Cotton & Woolen........ 58,89. 30,488 
Dearborn ‘Nat? «os... 7,325 2,143 
WPUMER Sc cwisissale vinaieise eens 27,455 11,665 
EHUMIN® cenaies ae cache xe eee 178,123 81,343 
OOE “WHERE. os 51604 bse 6:0: 23,813 7,374 
Employers Fire ......... 128,461 39,278 
Empire State... ses. s%s 83,156 25,399 
Bauitable, i. Fo sacsvins 35,603 10,429 
Eureka Security ........ 117,531 38,643 
Fall River Micg........0+. 74,147 32,189 
Farmers Of YOtk. .«0 4000: 18,782 13,722 
Fedeta: Wate 3.0 6ccciens 32,924 3,322 
Fidelity & Guaran........ 152,737 50,523 
Fidelity-Phenix .......... 559,637 269,235 
WEE CRAB hisiccossney ace are 383,961 143,380 
Fireman’s Fund ......... 612,689 265,589 
Fireman’s Mut., R. I..... 242,630 178,872 
First American ....<-<.. 34,637 8,863 
DROME 6 cc cic sv 0siswees 456,297 64,616 
i eg eee 35,317 11,782 
General Exch, Corp...... 1,129,592 821,101 
OES BONS cckeocceesces 312,038 68,357 
Globe & Rutgers... 94,088 60,435 
eras Deeters ...cest ces 41,635 14,231 
Granite State .....2 0000+ 22,568 11,059 
CCRt AMET, csccccccvcoes 389,112 138,429 
DOE fear ck owenas exe 231,813 117,797 
Hardware Mut., Minn.... 50,030 10,060 
CSS See ee ere 760,722 290,588 
ETS OE ee 6,779 91 
Nome G6... Vis cescccucs 2,088,606 1,232,286 
TROMBGMPOOEE oo 60 dais rene 12,015 9,185 
MANO. 56s obs hae ea ees 21,338 15,734 
Pn@rava TR... 6ssescssc 46,838 31,706 
ins. (Co; of WN. A..:...2<5<5 Were 422,792 
International ...66.5.606. 90,105 60,846 
Inter-Ocean Re. ........ 80,650 49,307 
NERO Heath ois acwak castes 153,020 74,248 
Knickerbocker .......... 52,016 30,849 
Lbr. Mut., Boston........ 59,504 39,002 
RES WE iio. seco ssce aces ew 82,163 49,398 
SS. | | Ree 40,035 28,008 
eens 27,327 10,470 
PROBE: Ue, RC NMS saicle de & Saves 13,122 5,802 
Mechanics & Traders.... 58,786 25,528 
MICTCOMINE esis cies veweeee 70,563 15,653 
Merchants, Colo. ........ 20,082 4,870 
Merchants of N.‘Y....... 392,810 116,931 
NRECENES: Grea be mam eee 38,160 17,821 
Merrimac Mut. .......... 48,617 7,006 
Milwaukee Mechanics .... 116,564 33,451 
Metropolitan Fire ....... 68,093 35,039 
Michigan F. & M........ 35,116 24,619 
Mich. Millers ...6.00s0008 45,837 4,957 
Milers Mut., Pa....0.%%. 10,942 4,779 
Miters. Mut... Tih. .....s.- 14,698 2,141 
Millers Mut., Texas ‘ 8,027 5,430 
Neiets Wath ccc cuca 68,460 9,849 
Mill Owners, Iowa...... 51,351 19,188 
RS OS" ae ee 53,340 46,015 
NEONENOR vgs b's cso bvieks 48,971 16,101 
BEG, “MGGOON) iio bce cas 71,842 47,809 
National-Ben Franklin 180,008 62,104 
NOtGNS Pie” ssckes cee vs 424,168 343,648 
National Liberty ........ 710,966 203,434 
National Reserve ....... 102,920 30,316 
National Security ....... 31,526 10,674 
National Surety Marine.. 5,181 2,546 
New Hampshire ......... 130,983 45,616 
N. Y. Underwriters...... 174,703 51,006 
National Union ......... 244,431 48,695 
MEE ce ey nsca tate owe 590,487 206,171 
Northeastern ....<.secs6 101,779 53,318 
POOTEHEEH. D0. Yaseiea ose coc 403,715 150,345 
North RIVE? osc o:6 csisesee 296,642 75,845 
Northwestern F. & M..... 48,156 20,743 
NW. Mint, Bites o66icce se 49,011 35,127 
N. W. National.......... 32,536 9,990 
New England Fire....... 8,779 6,154 
Ohio Parmers .......660. 54,966 22,828 
ONTO UNA: ais ee deken eas 9,08 15,301 
CR EOWEY: a ccsenccc wars 44,341 21,419 
PAGING 501s one Cease Oates 225,292 142,858 
OCG AINGEN. hs0c eeaec ces 194,847 66,768 
WOE 2 ysis cde ake se 34,08 32,019 
PSN ROVETE odbc cc cwnsce 14,018 15,880 
POWEECLAE saciceunucats « 36,372 17,017 
PIVHIGUEN S.occccece sce se 5,091 2,514 
Pennsylvania acc sossccns.ss 151,524 93,131 
POH OE. cece stinniaey 101,692 62,377 
Pale. BSG -Miccasarcns 143,415 57,233 
PENG. DRED | ssa isco stasis 26,041 15,347 
RHONA MOG! pric else acc 242,378 67,835 
PEPOMIOUE (iio acre ow cls waren 79,949 29,849 
GON AR Ecetsresinrseike itn ss Gd 208,268 66,169 
Prov. Washington ....... 194,242 73,219 
PROVIOORE cae cise 6 ie eewen 17,678 3,948 
Pretetted Mut, esas cone 30,658 6,413 
UIE SS ot eee 41,255 11,732 
MOIEOR ee cnee re here ke ae 381,653 180,241 
RREDUDIIO® ascaece'v ccsco nears 89,392 17,132 
RENO. go ubinad oops 20,292 12,913 
MOUBNOE. ©. crc cused siete acs 40,002 16,304 
Rhode Island <icsccecccs 329,385 66,436 
RIGUINODO. 25 606 Sosree a 46,321 11.389 
RG Cis AMOR: ie-< css ieisi00 8 24,551 10,394 
Rubber Mfrs. Mut....... 58,893 30,488 
ARMOUR cece ck. ccc ataes 11,521 6,911 
Seaboard, Md. .......:+. 5.707 3,671 
Seaboard F. & M......... 33,972 18,678 
Service Mire... des snvs 171,709 95,191 
Batdity once cr oeapntis 102,507 39,004 


(Continued on Page 22) 
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ohn M. Thomas 


President National Union Fire and Vice-President National 
Board of Fire Underwriters Has Spent Entire Career in Fire 
Insurance; Entered Business as a Boy in Kansas Agency; 


At One Time Was a Leader in Western Field 


By Clarence Axman 


Since leaving school in Indiana John M, 
Thomas, president of the National Union 
Fire and vice-president of the National 
Board of Fire Underwriters, has spent 
his entire life in fire insurance, and at 
an age when most men graduate from 
college he was already a special agent 
in the field and had won a reputation 
in the West as an adjuster. He has 
held his present post since 1931, when 
the company’s underwriting operations 
were reorganized. Ever since the com- 
pany started it has had on its board 
the leading financial and industrial fig- 
ures of Pittsburgh. 

Leaves Farm and Goes to Work 
in Topeka Insurance Office 

One of three brothers, Mr. Thomas 
was born in Oxford, Ind., son of a mer- 
chant. When John was 9 the family 
moved to a farm near the town. He 
attended high school in Oxford, walking 
from the farm to the school and back. 
He had planned to go to law school 
after graduating from the high school. 
However, when his father died the older 
and younger brother decided to remain 
on the farm and John wanted to map 
out a different career. He went to 
Topeka, Kan., where he had a brother- 
in-law who was well known in the 
insurance business. This was George 
A. Bailey, the state agent of the old 
Phenix of Brooklyn for Kansas, Indian 
Territory and Oklahoma. Bailey was 
a brilliant man of fine character, an 
enthusiastic and intelligent student of 
the insurance business. His sound coun- 
sel and advice during Thomas’ impres- 
sionable years proved a strong influence 
on the latter’s career. 

The Bailey office also ran a_sub- 
agency—now called “survey business’”— 
and to this agency agents in a number 
of smaller towns reported. It did the 
underwriting on applications; wrote the 
policies, sent them out and also made 
collections. The business was reported 
to the Phenix Western department in 
Chicago, 

The need for a job was urgent. To 
equip himself as quickly as_ possible 
Thomas took a course in shorthand and 
typew riting from a tutor. He soon got 
a job in the Bailey agency for $10 a 
week, He did the various clerical jobs 
in the office. 

Becomes a Fieldman 


After a few years George Bailey’s 
brother, Walter, who was special agent 
in the sub- -agency district, was given the 
State agency for the Phenix in the 
Rocky Mountain field, headquarters at 
Denver. Thomas was ‘appointed to suc- 
ceed him. He was 22 at the time. There 
were no independent adjusters in those 
days, the special agents settling their 
own losses. 

It was because of his skill in handling 
losses that the young fieldman began to 
attract attention in the Western depart- 
ment which had as its territory the 
Mountain field, Texas, Arkansas, the 
Middle states. The gencral adjuster was 


a man who not only had a national 
reputation in the insurance fraternity, 
but in legal circles as well. He was 
the famous Judge Dempster Ostrander, 
author of Ostrander on Fire Insurance, 
a legal text book still found in univer- 
sity and college law libraries and in 
insurance law offices. 

A mellow character, Judge Ostrander 
took a paternal interest in all the field- 
men, giving them military and naval 
titles. He called the young special “Col- 
onel” and the two did not meet per- 
sonally until John had been in the field 
two vears. When he finally went into 
the judge’s office the latter was sur- 
prised by his youth. Upon that occa- 
sion the judge gave Thomas a fatherly 
talk on handling people. Gist of it was 
this: “Always give an honest claimant 
the benefit of the doubt. When you meet 
the other kind, act accordingly. Make 
him prove everything; don’t take any- 
thing for granted.” 


Loss Experiences 


Mr. Thomas had many dramatic ex- 
periences in settling losses in the sparse- 
ly settied parts of his territory where 
towns were often hamlets and hotels 
frequently nothing more than shabby 
lodging houses. He recalls a loss in a 
general store in a town site village on 
a spur of a railroad which ran across 
northern Oklahoma connecting the Santa 
Fe and the Rock Island roads. So- 
called hotel was a small frame structure 
where instead of bedroom doors there 
were calico curtains. Bedroom was 
only place available to discuss the loss. 
The claimant and his brother came in 
to have the loss settled. Thomas asked 
a lot of questions. Resenting one query 
the merchant jumped up and pulled a 
gun from his pocket. 

Petrified with fear, Thomas couldn’t 
move. In that country, not to shoot 
after pulling a gun was almost unheard 
of. As he did not shoot Thomas grad- 
ually mustered up nerve enough to tell 
the merchant that the latter was afraid 
to pull the trigger. Then things calmed 
down and another meeting was arranged. 
By that time the brothers and Thomas 
had become friends and the loss was 
settled by agreeing to meet several hun- 
dred dollars’ worth of garnishments and 
to give a draft on the company for $69. 
Tn later years the gun-toter became pres- 
ident of a bank and also ran an insur- 
ance agency. 

Nearly all losses, however, were set- 
tled on the spot by Mr. Thomas, and 
there wasn’t any more drama in the 
proceedings than an animated argu- 
ment over values. In those days losses 
were paid sixty days after proof, but 
if the claimant wanted to take a draft 
for an. immediate settlement the com- 
pany got a 2% discount. 


Transferred to Texas 

Thomas enjoyed the work, but finally 
felt that he was in more or less of a 
rut; so he wrote a letter to J. H. Lene- 
han, Western manager of the Phenix, 
who had succeeded Eugene Harbeck, 
manager when Thomas first went into 
the field, and asked for a transfer to 
some territory where he could do field 
work only. Sometime thereafter Cap- 
tain J. T. Murphy, who had been state 
agent in Texas and Arkansas for many 
years, died and Lenehan transferred 
Thomas to that field as Murphy’s suc- 


cessor. It was on January 1, 1900, when 
Thomas went to Dallas. 

Immediately, he found himself asso- 
ciated with an aggregation of fieldmen 
who were such outstanding special 
agents that many of them became lead- 
ing figures in the business. They in- 
clude President W. Ross McCain and 
Vice-President Joseph W. Russell, Aetna 
(Fire) Group; George C. Long, Jr. 
president Phoenix Fire Companies; A. 
R. Phillips, vice-president Great Amer- 
ican companies; S. T. Maxwell, execu- 
tive vice-president of National Fire com- 
panies; Jesse White, former vice-presi- 
dent of fire and reinsurance companies. 
Among others in the field were Eugene 
Bullock, James S..Hereford, E. B. Keel- 
ing, P. P. Tucker and Robert Anderson. 


Why Texas Fieldmen Were Unusually 
Capable 


One reason why the Dallas’ fieldmen 
became such able and accomplished fire 
insurance men was because of the re- 
sources they had to have in order to 
handle their territory successfully. Trav- 
eling distances in Texas were tremen- 
dous. From the Gulf to the top of the 
Pan Handle took a long time to negoti- 
ate on railroad trains. From El Paso 
on the west to Texarkana at the eastern 
end is a 900 mile trip. Then, too, Texas 
territory was not attached to any fire 
insurance jurisdictional organization. The 
fieldmen not only had the work similar 
to that of all other specials throughout 
the country of appointing agents, mak- 
ing inspections, watching balances, call- 
ing on agents already having the sup- 
plies of their companies, and also set- 
tling losses, but they had to make the 
rates. Furthermore, they were a long 
way from headquarters which had its 
inconveniences, but also played a big 
role in developing their initiative and 
making them careful in maturing their 
judgments because when they made mis- 
takes they had only themselves to blame. 
(In rate making they had the guidance 
of the remarkable “minimum | tariff” 
book published by the Hartford under 
Captain Grove, the general agent.) 


Fieldmen and Agents Were Friendly 


While the Texas specials had to do a 
lot of independent thinking and action 
they were friendly and helpful to each 
other. New fieldmen were given a pret- 
ty close scrutiny and if they passed the 
grade they were taken into the family. 
Those who weren't, fell by the wayside, 
passing out of the picture. 

When Thomas arrived in Texas he 
knew nothing about the state; didn’t 
know any one in it, either inside or out- 
side of the insurance business. But he 
found everybody hospitable and did not 
take long to become friends with the 


other fieldmen and with the agents. He 
got to be very fond of the state. As 
an index to the hospitality, he was 


feeling lonely on his first Thanksgiv- 
ing Day, which he was spending in 
Houston at the time. The agent of the 
Phenix was Walter T. Torrey, who with 
his brother had been a clerk in the 
Southern Pacific R. R. office. They 
resigned and became insurance agents. 
Thomas appointed them agents of the 
Phoenix. Walter telephoned and asked 
him to Thanksgiving dinner. He never 
forgot this and last November while in 
Texas he went to Houston to pay a call 
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on W. T. Torrey, upon which occasion 
they revived old memories. 

When Mr. Thomas first arrived in 
Texas he did not spend much time in 
Dallas. Usually he found himself on a 
sleeper three nights a week. One of 
the first losses he had gave him a 
grasp of the size of the territory. It 
was in the Pan Handle, east of Ama- 
rillo. Loss was a cement mill ten miles 
from a railroad. He traveled all night 
to get there from Fort Worth; got off 
the train in a snow storm; hired a 
team at a livery stable and set off for 
the loss. The loss settled, he took the 
night train back to Fort Worth. After 
spending the day there he left for San 
Antonio where sun was shining and 
flowers in bloom. He not only got to 
know most of the regular train conduc- 
tors on the Texas runs, but some of the 
caboose train men, too. 

Adjusting San Francisco Losses 

When the great San Francisco fire 
of 1906 occurred the Phenix had in the 
neighborhood of $4,000,000 liability in 
the city. At the time San Francisco 
was under the jurisdiction of the West- 
ern department of the company. 

The Phenix decided to send four of 
its best fieldmen to San Francisco for 
handling of the claims, each settlement 
having to be o.k.’d by one of the quar- 
tette. One of them was Thomas. Avail- 
able quarters in which to receive these 
claimants, many of whom had small 
policies, were not plentiful, but finally 
a small office was opened in Oakland 
across the bay. The office, a tiny affair, 
consisted mostly of chairs. It officially 
opened at eight o’clock each morning, 
at which time there were generally fif- 
teen or twenty claimants in line. In- 
structions were to make friends as well 
as to pay claims, and that meant per- 
mitting each claimant to tell his or her 
own story without interruption and to 
listen patiently and courteously. In set- 
tling those claims and making every- 
body happy the fieldmen learned much 
about human nature and diplomacy, but 
as they were on the job for months it 
proved an exhausting drain on their 
energies. Thomas was in California for 
nine months. 

Becomes Partner in General Agency 

In 1908 Mr. Thomas resigned from the 
Phenix and bought into the general 
agency of Smith & Cochran, Dallas. 
When Captain Smith, who was a broth- 
er-in-law of Col. J. T. Trezevant, died 
Thomas bought his interest and it be- 
came Cochran, Thomas & Co., repre- 


senting several companies for Texas, 
Arkansas, Louisiana and Oklahoma 
They were the Mechanics & Traders, 


Rochester German, American of New- 
‘ark, Boston, Old Colony, Agricultural, 
Lumbermen’s of Buffalo and Michigan 
Commercial. Also, at different times, 
the office had the General Accident and 
the Massachusetts Bonding. 

When James W. Cochran left Coch- 


(Continued on Page 18) 
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ran, Thomas & Co., and went to Chi- 
cago as Western manager of the Fire 
Association, of which company he later 
became president, Mr. Thomas carried 
on the old business of Cochran, Thomas 
& Co. under the name of John M. 
Thomas & Co., for several years. 
Made a Western Manager 

In 1916 he sold the general agency 
and was looking forward to a trip to 
South and Central America, a journey 
he did not make. He had gone East 
in connection with transfer of compa- 
nies in the agency. On his way home 
he stopped in Chicago and called on 
Charles R. Street, then Western man- 
ager of the Phenix. As a result of that 
interview Thomas went to Chicago as 
secretary of the Phenix, his post being 
that of assistant to Street. In 1919, 
when Cochran went to Philadelphia as 
vice-president of the Fire Association, 
Thomas succeeded him as Western man- 
ager of the Fire Association. 

When Ralph Ives became president 
of the Aetna John M. Thomas was made 
Western manager. 

During his residence in Chicago Mr. 
Thomas was active in organization work. 
He occupied such major posts as presi- 
dent of the Western Underwriters As- 
sociation, chairman of the Subscribers 
Actuarial Committee and was active in 
the Oil Insurance Association, Western 
Adjustment & Inspection Co. and the 
Underwriters Grain Association. 
Appearance in “Clear Agencies” Case 

Mr. Thomas was recognized as es- 
pecially effective for the Union in the 
negotiations that were the natural out- 
growth of the Conference agreement— 
that is, the working agreement between 
the then Union and the Western Insur- 
ance Bureau. In the Kansas case, which 
was before the court without jury, in 
which the Bureau companies were not 
in favor of the principle of clear agen- 
cies, Mr. Thomas was one of the star 
witnesses whom the late Ernest H. 
Hicks, of the firm of Hicks & Folonie, 
put on the stand to make an historical, 
chronological statement of the origin 
and application of the Union rule for 
differential of commissions as between 
“clear” agencies and “mixed” agencies, 
the understanding among the attorneys 
being that Mr. Thomas should proceed 
to the end of his statement without in- 
ruption, and such cross examination as 
the opposing side desired should then 
follow. The statement proved to be 
so clear and interesting that in a few 
minutes after Mr. Thomas began the 
court came down and seated himself 
near the witness box in order to get 
every word of the statement. Mr. 
Hicks, the attorney in charge of the 
case, felt to his dying day that the 
clear and fair statement of the case as 
made by Mr. Thomas was the control- 
ling factor in the final decision -of the 
court which was favorable to the Union 
companies. 

Another Argument Which Attracted 

Wide Attention 
_ Another occasion was the hearing held 
in Chicago in 1923 at the instigation of 
a committee of the National Association 
of Insurance Agents to which hearing 
the Union and Bureau were asked to 
present their case with a view to en- 
abling the committee of the National 
Association of Insurance Agents in 
bringing about a solution of the situa- 
tion which had arisen following abroga- 
tion of the Conference agreement. Mr. 
Thomas was selected as the chairman 
and spokesman of the special committee 
for the Union and the late Charles E. 
Sheldon, vice - president and Western 
manager of the American Insurance Co., 
was the chairman and spokesman for 


the committee from the Bureau. No 

then threatening diffi- 
cult nd at the meeting, which 
lasted s¢ days. Sheldon and Thomas 


were warm personal friends. Both were 
men of ability and it is still a tradi- 
tion in Chicago that in presentation of 


the case of the Union, in the debates ’ 


and in the arguments, Mr. Thomas made 
a magnificent record without one harsh 
or accusing word. Mr. Sheldon also 
made a fine impression with his splendid, 
intellectual and logical presentation. 
On another occasion, after the pass- 


ing of Mr. Sheldon, on a hearing before 
one of the Insurance Departments in 
this jurisdiction on practically the same 
question arising out of the abrogation 
of the Conference working agreement, 
the attorney for the Union, over the 
protests of opposing counsel, brought 
Mr. Thomas to the stand to make some- 
thing of the same kind of resume and 
summing-up as he had previously deliv- 
ered before the court in Kansas, and 
after he had finished his rather lengthy 
statement the opposing counsel were the 
first to offer their congratulations upon 
his fairness and accurateness in outlin- 
ing the case for the Union. The op- 
posing counsel then said to Mr. Thomas 
that never again would they oppose his 
appearance to make an uninterrupted 
statement of his case. The objection of 
the opposing counsel had been based 
primarily upon the fact that Mr. Shel- 
don, who had passed on, was not avail- 
able to answer any such a statement 
point by point. 


The incidents above related have long , 
since passed into the dead files and it 
is difficult in reciting them now to pic- 
ture the drama that was in the actual 
combat, but they are mentioned only to 
indicate that Mr. Thomas on his feet 
and with respect to matters affecting 
the business, is able to dramatize his 
convictions with simplicity of one-sylla- 
ble words. 


Comes East as Home Office Executive 


Mr. Thomas next became vice-presi- 


dent of the Fire Association companies, 
moved to Philadelphia and remained 
there until December, 1930, at which 
time he became vice-president of the 
National Liberty and three other compa- 
nies of the Home fleet of insurance com- 
panies. While with the Home organiza- 
tion there was an interesting loss in a 
public utility plant in Bahia, oldest city 
in Brazil, and three days and two nights 
steamboat distance from Rio, Burning 
of the utility had been a dramatic in- 
cident in connection with a three-day 
revolution which swept southern Brazil. 
Mr. Thomas was sent to adjust the loss 
by the American Foreign Insurance As- 
sociation, of which the Home is a prom- 
inent member. 


Elected President of National Union 


When the National Union board de- 
cided upon reorganization of that com- 
pany’s business operations, and was 
looking for a new president, it offered 
the position to Mr. Thomas. He be- 
came ptesident in 1931. 

The National Union was organized in 
1901 largely by the late Andrew W. 
Mellon. The board of directors from 
then to the present time has consisted 
of a number of notable Pittsburgh men 
whose affiliations reflect the great wealth 
and industrial resources of the city. 
First president was James W. Arrott. 

Two members of the Mellon family 
are among the present board members. 
They are Richard K. Mellon, president 
of the Mellon National Bank of Pitts- 
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above assets are deposited with various 
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SJusurance Company Ltd. 
Of John Street, New York, N. VY. 
Financial Statement 
31, 1941 
UNITED STATES BRANCH 


ASSETS 

Gach: sn Manks. aid ORCC «0501000 csi ccc cies cccee ce 12.89% $ 870,823.98 
United States Government Bonds...............+eeee08 26.38 1,782,158.00 
State and Municipal Bonds...............0eseeeeeeeees 7.90 533,685.00 
Park lity TUG BONO) 55 cis :00:0 5.5.05 ssis0 on seco eee seeeees 1.90 128,190.00 
Reem ERNE iso aio ds eee eos HoT ROS Cea es 10.65 719,447.00 
Industrial and Miscellaneous Bonds...............+++++ 1.36 91,687.00 
Accemed) daterent Oi URODOBsoo5s oc iise sca scacecceccasie es 35 23,697.02 
Public Utility Preferred Stocks ............2sseeeeeeees 4.75 320,600.00 
Public Utility Common Stocks...............eeseeeeees 1.23 82,800.00 
Bank and Trust Company Stocks............+sseeeeees 1.26 85,100.00 
Industrial Preferred Stocks ............0sseeeeceeeeees 3.95 266,900.00 
Tndusirinl ‘Gominon StOGKS: «ois scccecevcesccsevecsveees 9.77 660,100.00 
Rare AA MINIS SEIS: 5 55sec io sho 00 008 wis dienes oeceeie e280 18 12,365.00 
Agents Balances under 90 days in Course of Collection. . 15.46 1,044,062.40 
Due from Reinsuring Companies on Paid Losses........ 1.59 107,664.65 
Association DEPOSIIS 5. .io.600..066 5 0csaccceeceo ncesinee ne .20 13,823.15 
WGIGR RCHOINADIE  oeou teuut reich cretoeaienndaseuleen san 18 12,238.54 

Total Admitted Ansels <4..050060506 5.950906 100% $6,755,341.74 

LIABILITIES 

Reserve for Unearned Premiums on Policies in Force... 33.11% —$2,237,177.70 


Reserve for Unadjusted Losses and Adjustment Expenses 14.08 


Reserve for State and Federal Taxes............22eeee05 1.21 81,580.00 
Reserve for Miscellaneous Accounts Payable........... 5 J 21,010.00 
Reserve for Funds held under Reinsurance Treaties.... 6.70 452,451.41 
Datel) Aaa Ves (os ceo seacveneweee ses $3,743,203.86 

Sintatory MOGI * sc.5iesic255s bonsiesisicwaiee $ 500,000.00 

INGE GOUUEROIMIE 5 035 ints iein'n' 9104-0, crelvieiw 9 ein aimee 2,512,137.88 
Surplus of Policyholders ..........+sseeeceeeeeeeeeees 44.59 3,012,137.88 
100% $6,755,341.74 


On the basis of December 31, 1941 Market Quotations for all bonds and 
stocks owned, the company’s total admitted assets would be $6,645,288.64 and 


other securities are held by Bankers Trust Company of New York, Trustee 
appointed in accordance with the laws of the State of New York. 


and the various States. 








Securities carried at $639,812.00 in 
States as required by their laws. All 


in the custody of the Trustee 


in American Securities. 





950,984.75 
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burgh; and W. L. Mellon, chairman of 
the board of the Gulf Oil Corporation of 
Pittsburgh. Other members of the board 
follow: 


George L. Craig, president, Chartiers Oil Co, 
Pittsburgh. : 

Roy A. Hunt, president, Aluminum Co, of 
America, Pittsburgh. 

Howard M. Johnson, treasurer, Mellon Secyr. 
ities Corp. 

. F. Jones, III, vice-president, Jones 
Laughlin Steel Corp., Pittsburgh. 

Wm. F. Knox, Moorhead & Knox, Pittsburgh 
attorneys. ' 


Charles Lockhart, vice-president, Lockhart 
Iron & Steel Co., Pittsburgh. : 
A. W.. McEldowney, vice-president, Mellon 


National Bank. : as 
Eugene Murray, president, Fidelity Trust Co, 


Pittsburgh. 
L,. Orr, Mellon 


Thomas 
Bank, 

H. A. Phillips, Pittsburgh, real estate. 

Gwilym A. Price, president, Peoples-Pittsburgh 
Trust Co., Pittsburgh. 

A. C. Robinson, chairman of board, Peoples. 
Pittsburgh Trust Co. 

William M. Robinson, Reed, Smith, Shaw & 
McClay, Pittsburgh, attorneys. 

Clarance Stanley, president, Union Trust Co, 
of Pittsburgh. 

J. M. Thomas, president, National Union, 

Henry <A. Yates, vice-president, National 
Union. 


cashier, National 


The Mellon Interests 

In view of the part played in the or- 
ganization of the National Union by the 
Mellon family it might be interesting 
at this point to tell something about what 
people generally designate as “The Mel- 
lon Interests.’ The American Mellon 
family was founded by Thomas Mellon 
who came here from Ireland as a poor 
boy and largely through his own efforts 
received an academic education in Pitts- 
burgh, and studied law. He was ad- 
mitted to the Allegheny County Bar, 
After some years of practice he became 
a judge, retiring with honors from the 
bench at 51. Not desiring to remain idle 
he founded the banking house of T. 
Mellon & Sons, which was forerunner 
of the Mellon National Bank. 

The Mellon banking interests were 
ably managed after Judge Mellon’s re- 
tirement to private life by his sons, An- 
drew W. Mellon and Richard Beatty 
Mellon, Andrew Mellon serving as presi- 
dent of the institution until he was called 
to Washington as Secretary of the 
Treasury. He was succeeded by Richard 
B. Mellon, who served until his death in 
1933. Richard’ K. Mellon, only son of 
Richard B., is now head of the far-flung 
Mellon Interests, and is carrying out the 
Mellon policies and traditions with the 
skill and success of his forefathers. Paul 
Mellon, only son of Andrew W., prefers 
the quiet of country life and lived until 
recently at his estate in Virginia. He 
has volunteered for active service in the 
Army. 


Home Office in Pittsburgh’s Civic Center 


The home office building of the Na- 
tional Union is located in the Schenley 
district of Pittsburgh’s $100,000,000 Civic 
Center—only commercial building in the 
center itself. It is across the square 
from the University of Pittsburgh and 
directly across the street from Allegheny 
County Soldiers Memorial. On one side 
of National Union is the University Club 
and on the other side the Concordia 
Club. Nearby are Pittsburgh Athletic 
Club, Shriner’s Temple, Twentieth Cen- 
tury (women’s) Club and Western Penn- 
sylvania Historical Society. 

When Mr. Thomas became head of 
the company, succeeding E. E. Cole, its 
affairs were completely reorganized. The 
company which had been non-associa- 
tion in some sections joined the various 
jurisdictional bodies. It also adopted en- 
tirely new underwriting practices an 
strengthened its agency forces. Its as- 
sets at the end of the year 1941 were ap- 
proximately $20,000,000; its policyholders 
surplus more than $7,000,000, and its an- 
nual premium income is more than 
$10,000,000. 

Vice-President of National Board 


Since 1931 Mr. Thomas has been ac- 
tive in the affairs of the National Board 
of Fire Underwriters. Probably his prin- 
cipal interest in that organization is in 
its public relations, a subject which he 
thinks all fire insurance men should re- 
gard as vital. He first went on the pub- 
lic relation committee of the National 
Board in 1931 and continued a prom- 


(Continued on Page 24) 
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American Institute 
Names Its Trustees 


DEAN WILL BE AN EDUCATOR 
Board Consists of 23 Men Representing 
All Branches of Fire and Cas- 


ualty Insurance 





The American Institute for Property 
and Liability Underwriters, Inc., recent- 
ly organized educational institution, an- 
nounces the personnel of its board of 
consisting of twenty-three 
members. It is made up of five insur- 
ance educators; six stock company rep- 
resentatives, three fire and three casu- 
alty; six ‘mutual company representa- 
tives, three fire and three casualty; six 
producers, two stock company agents, 
company agents and two 


directors, 


two mutual 
brokers. 
The personnel of the board is com- 
plete with the exception of appointment 
of the dean, who will be an educator. 
The groups of company and field repre- 
sentatives were nominated, respectively, 
by the National Board of Fire Under- 
writers, Association of Casualty & Sure- 
ty Executives, American Mutual Alli- 
ance, National Association of Insurance 
Agents, National Association of Mutual 
Insurance Agents, and National Associa- 
tion of Insurance Brokers. The group 
representing educators in the field of in- 
surance was nominated by the advisory 
committee appointed on May 16, 1941. 
All nominees to the Board were subject 
to approval by the advisory committee, 
as well as by the large original group of 
representatives which approved the in- 
stitute in principle on May 16, 1941. This 
approval was given unanimously. 


Personnel of Board 


Following is the list of board mem- 
bers: Educators: Dr. Edison L. Bow- 
ers, professor of insurance, Ohio State 
University, Columbus, Ohio; Dr. J. An- 
derson Fitzgerald, dean, School of Busi- 
ness Administration, University of Texas, 
Austin; Dr. S. S. Huebner, professor of 
insurance, University of Pennsylvania, 
Philadelphia; Dr. David McCahan, pro- 
fessor of insurance, University of Penn- 
sylvania; Dean, to be selected. 

Stock Company Representatives: Cas- 
ualty, W. E. McKell, president, New 
York Casualty Co., New York City; 
Kenneth Spencer, president, Globe In- 
demnity Co., New York City; H. P. 
Stellwagen, executive vice-president, In- 
demnity Insurance Co. of North Amer- 
ica, Philadelphia. Fire, Harold C. Con- 
ick, assistant U. S. manager, Royal In- 
surance Co., New York City; Otho E. 
Lane, president, Fire Association of Phil- 
adelphia; John A. North, vice-president, 
Phoenix Insurance Co., Hartford. 

Mutual Company Representatives: 
Casualty, S. Bruce Black, president, Lib- 
erty Mutual Insurance Co., Boston; C. 
E. Hodges, Jr., president, American Mu- 
tual Liability Insurance Co., Boston; J. 
S. Kemper, president, Lumbermens Mu- 
tual Casualty Co., Chicago. Fire, J. J. 
Fitzgerald, president, Grain Dealers Na- 
tional Mutual Fire Insurance Co., In- 
dianapolis; B. S. Flagg, president, Mer- 
rimack Mutual Fire Insurance Co., An- 
dover, Mass.; L. G. Purmort, president, 
Central Manufacturers’ Mutual Fire In- 
surance Co., Van Wert, O. 

Producers—National Association of In- 
surance Agents: Wade Fetzer, Jr., vice- 
president, W. A. Alexander & Co., Chi- 

( rnor William H. Wills of Ver- 
National Association 


Agents—Hugh H. 


ag 


\f 


Murray, d “oe 


nsurance 


secretary, National Asso- 
ciation of Mutual Insurance Agents, 
Raleigh, N. C.; Bryson F. Thompson, 
president, National Association of Mu- 
tual Insurance Agents, New Haven, 
Conn. National Association of Insur- 


ance Brokers—Arthur C. Goerlich, ex- 
ecutive committee, National Association 
of Insurance Brokers, New York City; 
Julian Lucas, president, Davis, Dorland 
& Co., New York City. 


LAUNCH FARM SCHOLARSHIPS 





Farm Underwriters Association’s Pro- 
gram for Rural Youth Explained 
by R. W. Forshay 
The farm scholarship program of the 
Farm Underwriters Association was 
launched in Iowa at a meeting of the 
Iowa Pond of the Blue Goose at which 
R. W. Forshay, Anita, Ia. president of 
the National Association of Insurance 
Agents, outlined to the Iowa fieldmen 
the purpose and details of the program. 
Mr. Forshay described the program 
of awarding sixty $100 and four $250 
scholarships as an opportunity to bring 
the story of capital stock fire insurance 
companies to the boy and girl farm 

youth, ; 

“The institution of capital stock fire 
insurance has always been deeply in- 
terested in the farm and rural youth 
of America and has worked for better 
conditions to make it possible for young 
men and women to stay on the land 
and prosper,” Mr. Forshay said. 

He said the scholarship program is 
receiving nation-wide approval and com- 
pany executives are tremendously in- 
terested. He told the fieldmen to stress 
that the fire companies and agents have 
nothing to do with selecting the scholar- 
ships and that in setting up the pro- 


I.U.B. Drops Separate 


Form for Seasonal Risks 

The Interstate Underwriters Board 
has eliminated form No. 2 and risks 
which were written under it may now 
be written under form No. 1. It is ex- 
pected that state rate governing bodies 
will abolish No. 2 and also form B. 
When this is done forms No. 1 and A 
will be the only reporting forms. Form 
No. 5, the non-reporting coinsurance 
floater, has not been changed. 

Removal of No. 2 will not affect many 
risks, it is believed. Originally intended 
for seasonal risks, it required monthly 
reports of weekly average values, but 
was changed last year to permit monthly 
reports optionally. As many states fol- 
low the I.U.B. with respect to reporting 
forms it is believed that single state 
form No. 2 will be withdrawn by indi- 
vidual state action. Form B will also 
be removed by the states, thus likewise 
removing interstate Form B. 





gram the approval of the United States 
Department of Agriculture had been 
secured. 

Four 4-h and one Future Farmer of 
America scholarships will be awarded 
in Iowa. There are 1,913 4-h clubs and 
153 Future Farmer chapters in Iowa. 
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famous Coffee Shop, Lloyd’s of London and 


marine insurance underwriting have been 


faring men, Lloyd’s became the semi-official 
gathering place for shipowners, captains, 


backers of all such enterprises. 


688 when Edward Lloyd founded his 


ally synonymous. Frequented by sea- 


ers and exporters, as well as financial 














Daily auction sales of property of all 
kinds were held at Lloyd’s. At such 
auctions an interesting practice was to 
continue the baitings for bid during 
the time a portion of a candle (say an 
inch) was burning. The last bidder 
before the candle went out became 
the purchaser. 
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Marine insurance is the oldest form of indem- 
nity of which there is any record—dating back 
at least 700 years. Notwithstanding the great 
changes brought about through growth and 
development of world trade, modern marine 
insurance borrows much from practices of 
centuries ago. Agents and brokers representing 
The National Union and Birmingham Fire In- 
surance Companies find it advantageous to 
make full use of the up-to-date facilities offered 
by these com panies for writing ocean and inland 
marine insurance. 
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Bugbee Asks for More 
Private Fire Defense 


CITES SOME BIG FIRES OF 1941 





Record Shows Twenty-Eight of Year's 
Large Losses Resulted from In- 
adequate Protection 





Citing the forty-eight big fires that 
occurred in the United States in 1941, 
Percy Bugbee, Boston, general manager 
of the National Fire Protection Associa- 
tion, has issued an appeal for more ade- 
quate private fire protection facilities. 
Mr. Bugbee is chairman of the industrial 
advisory committee of the Office of 
Civilian Defense. 

“Among the forty-eight large loss fires 
of 1941, each resulting in damage of 
$250,000 or more,” he declared, “twenty- 
eight of them were found to be the re- 
sult of inadequate fire protection, ac- 
cording to our records. Faced as we 
are today with the necessity for pro- 
tecting our industries, our homes, and 
our military establishments from fire 
from any cause—whether it be ordinary 
hazards or enemy air attacks—we must 
improve the quality of private fire pro- 
tection if we are going to be success- 
ful in gaining this objective.” 

Training of Employes 

Private fire protection includes the 
training of employes, householders and 
those in the armed forces in knowing 
what to do in a fire emergency, Mr. 
Bugbee explained. It includes, too, the 
installation of the fire extinguishers, 
sprinkler and standpipe systems, and 
other equipment that enables the people 
on the scene to control fire, independ- 
ently of the fire department. 

Not all the fires that start have dis- 
astrous consequences. The association 
estimates that from 70 to 90% of all 
fires, including those that are and those 
that are not reported, are put out with 
first aid fire appliances before material 
damage is done. : 

The total estimated loss from fire in 
the United States last year was $322,- 
357,000, and the final adjusted figures 
may exceed those of 1940 by $15,000,000 
or more, according to Mr. Bugbee. C 
the large loss fires, three resulted in 
individual losses of a million dollars or 
more, and fifty persons were killed in 
them. 





AGENCIES COMMITTEE LUNCH 

Guest speakers at the March 10 lunch- 
eon of the Agencies Committee of Pitts- 
burgh, Inc., were Harry Chase, Hugh 
Kemp, Harold Moore, Norb Weidner 
and Frank Wigginton. 
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PLAN LOCAL AGENCY FORUM 





Study of Agency Operations Under War 
Conditions to Be Made at National 
Association Convention 
A study of local agency operation 
under war conditions has been sched- 
uled for a full forum discussion on the 
program of the mid-year meeting of 
the National Association of Insurance 
Agents which will be held in New York 
April 13-15. L. C. Hilgemann of Mil- 
waukee, Wis., a member of the execu- 
tive committee of the National Associa- 

tion, will lead the forum. 

Under the designation “The Insurance 
Agent in a World at War,” this forum, 
dealing specifically with war problems 
peculiar to the local agent, comple- 
ments the previously announced forum 
on “Insurance in a World at War” 
which will be a study of coverages and 
claims applicable to war hazards. A 
major phase of the forum will analyze 
the financial problems with which local 
agencies are faced in the light of the 
ever-growing tax burden and the wide- 
spread dislocations of industry and popu- 
lation centers. These conditions make 
it imperative for local agencies to adopt 
accurate budget systems, institute com- 
mission reserves and effect sweeping 
economies in overhead and operation. 
In developing this part of the program 
the forum will naturally draw on the 
experiences of a number of leading, 
well-managed agencies in establishing 
these safeguards. 

The forum will also recognize that 
there is much on the positive side which 
local agencies can do to overcome war- 
time handicaps in production. It is ex- 
pected that the discussion will develop 
the numerous opportunities that exist 
for new premiums as a result of the 
expanding national income and the em- 
phasis which war conditions have placed 
on certain special lines such as use and 
occupancy, rent, rental value and lease- 
hold, etc. 





Companies Oppose Business 
Getting By Employes 

As the result of opposition to solicita- 
tion of fire and casualty business by 
salaried company employes, voiced dur- 
ing the last year by the Suburban New 
York Association of Local Agents, the 
majority of companies operating in New 
York State has given assurance of sup- 
port to the agents. The New York 
State Association of Local Agents re- 
cently sent out a bulletin, addressed to 
company executives, calling the atten- 
tion of the companies to the position 
of the agents. 

The agents’ associations contend that 
a large number of salaried employes live 
in the suburbs of New York and furnish 
strong competition to local agents. The 
agents feel that the companies receiving 
support from agents should not permit 
salaried employes to control business 
which would otherwise go to legitimate 
agents. 


EWART GOODWIN IS HURT 
Ewart W. Goodwin, San Diego, son 
of the late Percy H. Goodwin, who was 
president of the National Association 
of Insurance Agents, is in a San Diego 
hospital recovering from injuries he re- 
ceived when struck by a polo mallet re- 
cently. Mr. Goodwin is now president 

of agency bearing his father’s name. 





Essex County Board Will 
Make a Survey of Newark 


The Essex County, N. J., Association 
of Insurance Agents has been voted per- 
mission by the Insurance Fund Commis- 
sion to make a survey of the city’s insur- 
ance. The board sought such permission 
five years ago but it was denied at that 
time. The possibility of grouping all in- 
surance placed by the Board of Educa- 
tion is under consideration. Until recently 
the commission placed $2,000,000 of the 
Board of Education insurance. This has 
recently been withdrawn and members of 
the commission have expressed the opin- 
ion that money can be saved by grouping 
the insurance. 

An effort to centralize compensation in- 
surance investigations was decided upon by 
the commission. It* was pointed out that 
the city in 1941 paid $37,000 for medical 
compensation for employes and proper 
investigation was lacking. The city com- 
mission now has before it an ordinance 
creating the position of compensation in- 
vestigator. 





Epes Nominated to Head 
Buffalo Agents’ Board 


Charles M. Epes has been nominated 
president of the Buffalo (N. Y.) Asso- 
ciation of Fire Underwriters, to succeed 
August C. Glasser, who is completing his 
second term. The election will be held 
April 1. Others nominated are vice- 
president, Frederick E. Wheeler; secre- 
tary, G. E. Spitzmiller, and treasurer, 
N. K. Butler. 

Committee nominees are as follows: 
finance: N. K. Butler, C. E. Schabacker 
and J. L. Tiernon, }r.; membership: J. 
W. Baird, J. A. Clark, E. T. Clauss, A. 
C. Glasser and J. J. Ruh; deviation: W. 
A. Boettger, F. W. Fiske, C. J. Goet- 
telman, B. C. Holler, E. p. Liebel, J. L. 
Rochester and C. H. Wilson 





MAY LIFT MO. SUSPENSION 


Edward L. Scheufler, Missouri Super- 
intendent of Insurance, who last week 
dismissed his citation suspending the 
agent and broker licenses of William M. 
Byrne, chairman of the board, and 
Thomas L. Farrington, a vice- president, 
of Lawton-Byrne-Bruner Insurance 
Agency Co., with headquarters in St. 
Louis, is expected to announce an early 
decision in regards to the similar cita- 
tion against Carl S. Lawton, president, 
and Mason Miller, another vice-presi- 
dent, of Lawton- Byrne- Bruner. Super- 
intendent Scheufler conducted a hearing 
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Exchange Cites Violations 
In Paying Premium by Note 


The arbitration committee of the New 
York Fire Insurance Exchange has di- 
rected that all writing offices be in- 
formed of a ruling covering payment of 
premium by notes. The following prac- 
tices are held to be in violation: 

1. The receipt of notes from a broker 
or assured in payment of casualty items 
when the writing office transacts a gen- 
eral fire business with the same broker. 

2. Receipt from a broker of notes 
executed by an assured in payment of 
fire premiums, to be credited to the 
broker’s general casualty balances. 

3. Receipt from a broker with whom 
a fire business is transacted, to the 
credit of the general casualty business 
of the broker, to be applied to balances 
to become due as and when due. 

4. In connection with fire business 
received, financing a series of notes ex- 
ecuted by an assured to cover periodic 
instalments of a premium financed by a 
regularly constituted finance company. 

These provisions do not prevent ex- 
tension of credit to a broker in the form 
of notes from the broker in payment of 
open balances in classifications of busi- 
ness other than fire on risks located in 
the New York Fire Insurance Exchange 
territory provided: 

(a) That the notes are not in excess 
of balances in such classifications which 
are actually due when the notes are 
taken. (Notes shall not exceed net bal- 
ances unless executed by assureds from 
whom open balance is due.) 

(b) That no part of the moneys rep- 
resented by the notes is delivered to the 
possession or control of the broker. 

(c) That otherwise no loans are made 
to brokers for any purpose. 





Fire Defense Discussion 


At Agents’ N. Y. Meeting 


The vital service which local agents 
can render their country in the promo- 
tion and enforcement of sound fire de- 
fense measures will constitute one of 
the major features on the program of 
the forthcoming mid-year meeting of 
the National Association of Insurance 
Agents in New York in April. The sub- 
ject will be expounded and reviewed in 
a discussion forum led by Harold N. 
Mann of Tacoma, Wash., chairman of 
the National Association’s fire preven- 
tion committee. 

The fire defense forum will offer an 
opportunity for the coordination and 
correlation of the numerous activities 
on this front which have been devel- 
oped by agents all over the country. 
Prior to and since Pearl Harbor, Chair- 
man Mann has carried on untiring ef- 
forts to build up an effective program 
in this field in which agents are so well 
adapted to function. Such a program 
would include the promotion of fire 
prevention ordinances and _ building 
codes, distribution of the film “Fight- 
ing the Fire Bomb” and the amalgama- 
tion and coordination of such programs 
with the work of the Civil Defense 
Councils throughout the country. 





on March 4 and 5 at which Miller and 
Lawton were given an opportunity to 
show cause why the temporary suspen- 
sion of their licenses should not be made 
permanent. 
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901 in N. J. Agents’ Ass’n. 


The New Jersey Association of Insur- 
ance Agents reports a total membership 
of 889 agencies, a net gain of fifteen since | 
the end of last August. With twelve ap- {| 
plications for membership pending, the 
tigure unofficially is increased to 901, ac- 
cording to Charles S. Burke of Jersey 
City, chairman of the membership com- 
mittee. 

Among the counties of New _ Jersey, 
Essex leads with 134 members. Next is 
Hudson with 124, followed by Bergen 
with 106 and Passaic with  ninety-six. 
Union County reports seventy-eight mem- 
bers and Monmouth is close behind with 
seventy-two. 





CLOSE N. J. RATING OFFICE 

The Schedule Rating Office of New 
Jersey has discontinued its office at 
Dover. All details of that office are now 
handled at the Newark main office. G. 
R. Crowell, expert’s assistant at Dover, 
has retired. 


N. J. Figures 
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COL. H. J. P. OAKLEY DEAD 
Actuary of N. B. & M. Was Prominent 
Here When British Actuaries Met 
With Actuarial Society of America 
News from London is that Col. H. J. 
p, Oakley, actuary of North British 
& Mercantile, is dead. He was a past 
president of the Institute of Actuaries 
and was prominent figure here when the 
British actuaries visited this country and 
met with the Actuarial Society of Amer- 
ica at the Waldorf-Astoria several years 


go. 
"Tol Oakley was 63. He was appoint- 
ed assistant actuary in 1913 of the N. B. 
& M.; deputy actuary in 1925; and actu- 
ary in 1930. He was a past president 
of the Life Offices Association. He was 
an honorary colonel in the City of Lon- 
don Field Regiment, R.A. 





Cooney Joins P. & I. Dep’t 
Of Marine Office in N. Y. 


The Marine Office of America an- 
nounces the appointment of John F. 
Cooney to the P. & I. underwriting de- 
partment at the head office in New 
York. Mr. Cooney is a native of Bal- 
timore. He attended the Marston School, 
St. John’s College and Johns Hopkins 
University. In 1933 he took a position 
with Hotel Rennert in Baltimore. In 
1935 he joined the insurance firm of 
Poor, Bowen, Bartlett & Kennedy, Inc., 
in Baltimore as manager of the marine 
department. 

A member of the Insurance Society 
of Baltimore, he was also chairman of 
the personal property floater committee 
of the Maryland Agents Association in 
1941, a member of the Binder Club and 
of the Junior Association of Commerce. 
Mr. and Mrs. Cooney will live in Forest 
Hills, Long Island. 


U.S. Steel Risk 


(Continued from Page 1) 


all plants and equipment of United 
States Steel subsidiaries with the ex- 
ception of railroads and steamship com- 
panies, so 100% coinsurance is involved 
in this record-breaking transaction. 

In practice, however, the volume of 
insurance is a nominal amount, accord- 
ing to insurance dealers, since there will 
be specific limits on specific plants. The 
highest estimated limit of insurance is 
said to be more than $250,000,000 on the 
Clairton by-products coke works. 


Self-Insurance Fund $47,740,000 


United States Steel’s self - insurance 
fund was $47,740,079 at the end of 1940. 
Over a period of years the fund has 
held at around $46,000,000. In practical 
operation the corporation sets aside a 
portion of earnings each year for insur- 
ance and draws upon the fund for any 
losses through fire or other damages. 

In addition to the insurance on plants, 

the corporation has more than $5,000,000 
in its accident and hospital fund as a 
reserve against operating casualties, and 
carries $500,000,000 Group insurance for 
its employes. 
_ An important consideration in  self- 
Insurance programs is the tax problem, 
according to insurance experts. Insur- 
ance premiums are considered deductible 
expenses under the tax laws, it was said, 
whereas there is some doubt as to the 
recognition as deductible expenses of 
sums provided out of earnings for pri- 
vate insurance reserves. 





Among other principal self-insurers are Stand- 
ard Oil of New Jersey, which has some $27,000,- 


000 of insurance reserves; Pennsylvania Rail- 
road with $24,000,000, Socony-Vacuum with 
$16,000,000, International Harvester with $5,- 
400,000, and du Pont, which has $17,000,000 


insurance and contingency reserves. 

Perhaps the next largest industrial insurance 

coverage is the $400,000,000 carried by Consoli 
dated Edison Co. of New York. Since the risk 
iS concentrated in a relatively small area, self 
— is only partly assumed by this com 
any, 
oo he Bell System at one time carried some 
9/50,000,000 insurance on its properties, but 
this has been gradually reduced to the present 
figure of $175,000,000 or less, mainly on build- 
ings and their contents. ; 


Eagle Star Gains in Assets, 


Unearned Premiums, Surplus 

The United States branch of the 
Eagle Star Insurance Co. closed 1941 
with total admitted assets of $6,755,342, 
as compared with $6,246,583. Its un- 
earned premium reserve went up to $2,- 
237,178 from $1,884,079 at the close of 
1940. 

Surplus to policyholders at the end 
of 1941 was $3,012,138, as compared with 
$3,289,710 at the end of 1940. One hun- 


Royal-Liverpool Quintet 
Plays Aetna Life March 20 


An entertainment sponsored by the 
Royal-Liverpool Groups, consisting of 
basketball games and a dance, will be 
held in the promenade ballroom of Man- 
hattan Center, 34th Street and 8th Ave- 
nue, New York City, on March 20. There 
will be a doubleheader of basketball 
games and dancing. The preliminary 
game, between the teams of the La Salle 


feature game of the evening, which will 
start at 9:15 p.m., the Royal-Liverpool 
Violets will meet the team of the Aetna 
Life Affiliated Companies from Hartford. 

Officers and men of the United States 
armed forces have been invited. Pro- 
ceeds over and above expenses will be 
donated to the United States Civilian 
Defense and services to the armed forces. 

Last year and in 1940 the Royal-Liv- 
erpool Groups played a home series with 
the London & Lancashire team, which 
was not represented in the Hartford 
league this season. The Aetna Life 
team this year won seventeen consecu- 




















dred per cent of the assets are in United Military Academy and Edo Aircraft Cor- tive games and is Hartford League 
States securities. poration, will begin at 8:15 p.m. In the champion. 
~ 
“Ot delivers more than 
b : 
You ied 
Peace of mind for your customer when 
he buys Standard Protection — that’s a | | 











real talking point. You will find this well 
illustrated in the National Board’s March 
advertisement, which answers the cus- 
tomary question “What does Standard 
Protection do for you?” This series of 
National Board messages, now running | 
in national magazines, will save you a 
lot of talking if you will clip and display 


them in your daily selling. 
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Pearl Figures for 1941 Reflect 
Changes in Reinsurance Methods 


The 1941 annual statement figures of 
the Pearl Assurance, parent company in 
the Pearl American Group, indicate that 
the company has adopted methods of 
reinsurance more in accord with com- 
mon practice. The company has re- 
placed its large volume of reinsurance 
in companies not admitted to do busi- 
ness in this country by reinsurance in 
companies which are licensed to oper- 
ate here. 

The management of the Pearl states 
that a portfolio of approximately $1,000,- 
000 has been so transferred. Since this 
reinsurance had heretofore been placed 
by the head office in London for its own 
account its existence did not affect the 
U. S. branch books or show in them. 
U. S. Branch Takes Over Reinsurance 

Under the new arrangement the U. S. 
branch has taken over this reinsurance 
for its own account and has paid out 
about a million dollars as premiums for 
reinsurance. This lowers the U. S. 
branch premium income for 1941 by that 
amount and reduces its unearned pre- 
mium liability accordingly while it cor- 
respondingly increases its reinsurance 
ceded. . 

Its reinsurance in the non-admitted 
market is now confined to the usual 
catastrophe covers and certain individ- 
ual facultative cessions made where de- 
sirable in individual cases. 

The net premium income of the Pearl 
Assurance last year, after reinsurance, 
was $2,756,921, against $3,992,865 in 1940 
when the home office in England placed 
the reinsurance. While the 1941 pre- 
miums declined about $1,240,000 losses 
also fell off in almost equal amount. 

Admitted assets of the United States 
branch of the Pearl were $15,337,866 
on December 31, 1941. This figure shows 





BETTER HOUSING SOUGHT 





Structural Rating Plan Again Being Ad- 
vocated to Safeguard Investors in 
New Building 

Aware that present needs for defense 
housing in many areas have been made 
more acute by the inferior nature of 
some housing now available, many in- 
stitutional lenders have welcomed admo- 
nitions from public officials, including 
Superintendent Louis H. Pink of the 
New York State Insurance Department 
when recently he addressed the New 
York State Society of Real Estate Ap- 
praisers, that better control of the qual- 
ity of new buildings is needed. Instead 
of the recent competition for new mort- 
gage loans, some rivalry now is devel- 
oping between groups of financing insti- 
tutions to be first to afford the public 
better protection against poor equity in- 
vestments and at the same time protect 
mortgage security and the stability of 
tax-roll values. 

The safeguard recommended, but de- 
ferred by the sub-committee of lending 
institutions at that time, by the vigilance 
committee of the construction industry 
of New York City soon after the col- 
lapse of a new apartment building in the 
Bronx, is that of “structural rating” 
based upon supervision throughout con- 
struction. 

Data compiled by the Certified Build- 
ing Registry of U. S. as to losses to the 





public, to fiduciaries and to taxable real 
tate serve to show that 
nferic ildings in the last dec- 


ade has cost far more than ten times as 
much as fire, with a total of less than 
three billion dollars for fire. Therefore, 
the need for universal protection, as is 
now the case with fire coverage, is 
being studied by executives of lending 
institutions with new interest. Recog- 
nition has grown that merits of buildings 
financed has public aspects of compelling 
importance, 


a decline of around $2,000,000 from the 
year before. The unearned premium 
reserve is $3,674,843 and the loss re- 
serve $686,866. The surplus to policy- 
holders is $10,244,090, a drop of $300,- 
000. The policyholders’ surplus is about 
twice the total liabilities, thus showing 
the strong financial position of the com- 
pany. The Pearl has $2,394,227 invested 
in United States bonds and has cash 


holdings of $2,069,101. 
Monarch and Eureka-Security 


The Monarch Fire increased its assets 
nearly $60,000 to $3,330,230. Its unearned 
premium reserve of $1,554,091 is down 
about $31,000, and its surplus to policy- 
holders, amounting to $1,397,551, is larg- 
er by about $65,000 than it was a year 
ago. 

The Eureka-Security Fire & Marine 
has admitted assets of $7,513,952, a de- 
crease of approximately $22,000. Its un- 
earned premium reserve decreased about 
$71,000 to $3,759,399. Its surplus to pol- 
icyholders is $3,001,800, an increase of 
more than $86,000. 


Independent Adjusters To 
Meet June 11-13 in Denver 


The National Association of Independ- 
ent Insurance Adjusters will hold its 
sixth.annual convention at the Coronado 
Hotel in St. Louis on June 11-13. Thom- 
as J. English, convention chairman, says 
the program will be arranged along sec- 
tional lines, with separate sessions for 
fire and allied lines, casualty and allied 
lines, and miscellaneous or special lines. 
Officers and members of the executive 
committee will meet prior to the con- 
vention on June 9-10. President John 
C. Ryan will preside at the general meet- 
ings. All visitors will be allowed to at- 
tend every convention session except 
the closed business meeting on Satur- 
day, June 13, at which time business 
reports will be considered and officers 
elected. 





DUGAN GRAND JURY FOREMAN 


Thomas S. Dugan of Dugan Hum- 
phries & Co. local agents, Louisville, 
has been named foreman of the March 
Federal Grand Jury at Louisville for the 
western Kentucky section. Mr. Dugan 
and his son, John L. Dugan, operate 
the agency. John L. is also. special 
agent in the state for the Rhode Island. 


Se 


John M. Thomas 


(Continued from Page 18) 


inent figure on that committee until his 
election as vice-president of the National 
Board at its seventy-fifth anniversary 
meeting last year. He has served on the 
executive and the laws committees, first 
becoming a member of the executive 
committee in 1932. 


Mr. Thomas is a director of the Cham- 
ber of Commerce of the United States 
representing insurance. He is a director 
and vice-president of Insurance Federa- 
tion of Pennsylvania; and is a director 
in the Forbes National Bank and of the 
Mellon Indemnity Corporation. He be- 
longs to the Duquesne Club, Pittsburgh 
Athletic Club and Longview Country 
Club, Pittsburgh. 

His wife was Grace Randol and he 
has two children, John Jr., 21, and Jane, 
John M., Jr., was graduated from Am- 
herst on June 15 and next day reported 
to an air station and is now an air cadet 
in the Navy. Jane is in her third year 
at Principia College, Elsah, Ill. His 
brother, Charles F. Thomas, is manager, 
secretary and treasurer of the Western 
Underwriters Association, an organiza- 
tion of many companies doing business 
in the Western field. 
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AMERICAN HOME 
FIRE ASSURANCE COMPANY 


FINANCIAL STATEMENT AS AT DECEMBER 31, 1941 


ADMITTED ASSETS 


*Bonds—United States Government................ccececcecce. $ 636,956.48 


Paar vce Mie wk Von Beh RSS hl Eels SAO A oe el nei EG oe SS 1,093,102.18 


LIABILITIES 


Reserve for Losses and Loss Expenses. .. .. 0.606 s..ssse000860. $ 122,091.48 
Reserve for Unearned Premiums 
Reserve for Expenses, Taxes and Contingent Commissions 

Due or Accrued 


Capital Stock (100,000 shares $10.00 Par Value). . .$1,000,000.00 
ere oy 


Mortgage Loans (Face Amount $207,136.40) 
Premium Balances (Less Ceded Reinsurance dalances ) 
Bills Receivable taken for Insurance Risks............... 
Interest Due and Accrued 
Other Admitted Assets 
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880,028.66 1,880,028.66 


527,640.10 


355,138.74 
159,000.00 
158,840.29 
15,672.88 
11,559.79 
6,571.18 


$2,964,481 .64 





889,529.94 


68,718.13 
4,113.43 


$1,084,452.98 





POLICYHOLDERS’ SURPLUS $1,880,028.66 


*Bonds and Stocks are carried on the basis prescribed by the Insurance Department of the 
Total values, based on December 31, 1941, market quotations for all 
except insurance stocks (such insurance stocks being taken at statutory values) are $68,584.38 
less than shown. There has heen deducted an amount of $27,932.63 representing interest in 
our stock through ownership of Second Preferred stock of the Globe and Rutgers Fire 
Securities carried herein at $329,518.30 are deposited with Governments 
and State Departments as required by law. 





HOME OFFICE 


111 WILLIAM STREET, NEW YORK 


$2,964,481 .64 
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Connecticut Studying Question of 
Legalizing Personal Property Form 


The Connecticut Insurance Depart- 
ment is conducting a study of the per- 
sonal property floater before giving its 
reply to the Connecticut Association of 
Insurance Agents which has requested 
the Department to legalize this cover- 
age, as has already been done in two 
other New England states. In a state- 
ment Insurance Commissioner John C. 
Blackall says with respect to the per- 
sonal property floater: 

“There has always been more or less 
controversy over this policy, particularly 
on the Atlantic seaboard. It is, appar- 
ently, quite popular in the West and 
is generally written in all the states in 
that territory except Michigan. Michi- 
gant feels that under their present law 
it cannot be written and that further 
legislation must pass before it can be 
authorized. The Michigan Department 
has no objection to the allowance of such 
a policy if legislation is passed, but is 
refraining from taking sides on any pro- 
posed measures. 

“The personal property floater is broad 
coverage and is in effect while the prop- 
erty insured is in transit and is sta- 
tionary. It excludes, of course, such 


articles as automobiles, motorcycles, air- 
craft, etc. It has an element of theft, 
burglary, fire and liability in it. 

“Some states permit the writing of it, 
with certain modifications. Rhode Island 
was one of the first Eastern states to 
approve it and recently Vermont has 
joined the number. One of the problems 
connected with the issuance of the pol- 
icy is as to which class of companies 
should write it: fire, marine or casualty ? 
Maryland recently gave its approval to 
the coverage and indicated that any com- 
pany could write it in Maryland which 
had charter or corporate powers in its 
domiciliary state to write it. With com- 
panies in a group that have both a fire 
and casualty organization, this part of 
the question may not be important, but 
tc fire companies without casualty run- 
ning mates, and to casualty companies 
without fire running mates, it is impor- 
tent. 

“Conferences have been held recently 
and the attitude of the New York De- 
partment will be watched with interest. 
New Jersey and Massachusetts feel their 
laws do not permit the usage of the 
coverage at this time.” 





MUST PROVE PERIL OF SEA 





New York Court Holds Perils of Sea 
Not Enough; Decision Goes to 
Insurance Company 
Action was brought on a_ standard 
marine policy covering a boat which 
had become partially submerged while 
moored at anchorage off a boat yard at 
College Point, N. Y. Plaintiff’s evidence 
was to the effect that when he discov- 
ered the submersion the boat was hauled 
ashore. A break was discovered in the 
exhaust outlet, a leak in an intake valve 
and a break in the chine board of the 

port side. 

The insurance company contended that 
the submersion, without any testimony 
as to any event or accident which might 
cause the submersion, did not come un- 
der the definition of perils of the sea. 
With this contention, the court agreed. 
Mere reasoning, it said, would indicate 
that to arrive at such a conclusion would 
be based upon hypothesis, speculation 
or guess. The perils must be a sea 
damage, occurring at sea; a peril of 
the sea. A peril on the sea is not 
enough. 

Plaintiffs not having sustained the bur- 
den cast upon them of showing the dam- 
age was due to a peril of the sea, judg- 
ment for the defendant was directed by 
the court, dismissing the complaint upon 
the merits, after trial. The action was 
tried by a court, without a jury. Fine v. 
American Eagle Fire, City Court of New 
York, Queens County, 32 N. Y. S. 2d 21. 





Mound Becomes Partner in 
N. Y. Insurance Law Firm 


Maurice Mound, who has been associ- 
ated with the New York law firm of 
O'Connor & Farber, and whose legal 
career has been devoted largely to prob- 
lems of insurance companies, has joined 
the law firm of Rein & Cotton, headed 
by Norman S. Rein, an insurance law 
specialist. 

After taking his academic degree at 
Columbia College in 1928, and graduating 
from Columbia Law School in 1930, Mr. 
Mound assisted Professor A. A. Berle, 
now Under-Secretary of State, in  re- 
search _on stock market manipulation. 
Thereafter, on behalf of the Congres- 
sional Committee on Interstate Com- 


merce, he was engaged with Professor 
Bonbright of Columbia University in an 
investigation of holding companies. 

Mr. Mound is the author of various 
articles on insurance and re-insurance. 
He was the co-author of a series of 
articles for Best’s Insurance News, con- 
taining an explanatory analysis of the 
revised New York Insurance Laws. 

The law firm which Mr. Mound now 
joins as a partner is engaged exclusively 
in the representation of insurance com- 
panies. Bert Cotton, an associate of Mr. 
Rein for many years, was admitted to 
partnership about a year ago. The new 
name of the law firm will be Rein, 
Mound & Cotton. Its offices are located 
at 84 William Street, New York. 





BARRY LEAVES MARINE POST 


E. L. Barry, marine insurance man- 
ager for the San Francisco insurance 
and shipping firm of Parrott & Co., has 
resigned. He had been with the organi- 
zation thirty-six years and manager of 
the marine department for the last 
twenty-five years. Parrott & Co. have 
been Pacific Coast marine general agents 
for the North British & Mercantile since 
1923. 


Bailee’s Customers’ Policy Held 
To Cover Instead of Fur Floater 


The Appellate Term of the New York 
Supreme Court, First Judicial Depart- 
ment, has had up for review on appeal 
two questions of interest to inland ma- 
rine underwriters. The first involved 


the legal effect of the phrase at the 
bottom of a fur storage receipt reading 
“fully insured against fire, burglary and 
loss”; and the second, the liability un- 
der either a bailee’s customers’ policy 
or a floater policy. 

The court has handed down its de- 
cision and determined that where a fur 
storage receipt contains these words, 
then the bailee becomes an insurer, and 
that as between the bailee’s customer’s 
policy and the fur floater policy the 
former covers, particularly where the 
floater policy specifically provides that 
it cannot in any wise inure directly or 
indirectly to the benefit of any carrier 
or other bailee. 

Fur Coat in Storage 

In January, 1940, Ida Berg gave her 
Persian lamb coat, hat and muff for 
storage only, to Phil Cooper, who oper- 
ates a number of dyeing, cleaning and 
storage stores in the city. A_ receipt 
was furnished to Mrs. Berg showing a 
valuation of the articles of $400, a 
charge therefore of $4 for storage, and 
a statement on the receipt that the 
articles were “fully insured against fire, 
burglary and loss.” 

On August 21, 1940, Phil Cooper re- 
ported that he had sustained a loss at 
his storage plant at Edgewater, N. J., 
and that Mrs. Berg’s garments kept 
by him for storage purposes had also 
been stolen. Mrs. Berg then made a 
claim against Phil Cooper, and also 
against the Automobile Insurance Co., 
which had a bailee’s customers’ policy 
covering Phil Cooper and for the ac- 
count of whom it may concern. 

The Automobile denied liability on the 
ground that there was other insurance in 
the Manhattan Fire & Marine Insurance 
Co. under a fur floater policy held by 
Mrs. Berg and that accordingly, and 
because of an excess cover clause in 
its policy, it could only be held liable 
for any sum over and above that limit 
of liability expressed in the Manhattan 
policy. 

Advanced Amount of Claim 


The Manhattan F. & M. then ad- 
vanced to Mrs. Berg the amount of her 
claim against it, took a loan receipt 


and then sued, in the name of Mrs. 
Berg, both Phil Cooper and the Auto- 
mobile. At the trial held in the Muni- 
cipal Court she alleged that as against 
Phil Cooper he had extended his com- 
mon law liability of a bailee and by 
agreeing to fully insure against fire, 
burglary and loss, had, regardless of 
any negligence, lack of fault or other 
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cause, become responsible for Mrs. Berg’s 
fur coat, hat and muff as an insurer. 

As against the Automobile, she alleged 
that its bailee’s customers’ policy cov- 
ered her interest, as well as that of 
Phil Cooper and that any money ad- 
vanced to her by the Manhattan was 
not a payment under that policy. Phil 
Cooper and the Automobile contested 
these claims. 

The trial court overruled Mrs. Berg’s 
claims and decided for the bailee, Phil 
Cooper and his insurance company, the 
Automobile. 

An appeal was taken to the Appellate 
Term, and the court has handed down 
an opinion reading: 

“The defendant Phil Cooper was plain- 
tiff’s insurer and his insurer, the Auto- 
mobile Insurance Co. of Hartford, Conn., 
cannot take advantage of other insur- 
ance which it claims plaintiff had (Gor- 
don v. Franklin Fire Insurance Co., 262 
App. Div. 328).” 

Mrs. Berg and the Manhattan F. & M. 
were represented by Joseph Greenhill 
and Simon Greenhill, as attorneys, while 
Phil Cooper and the Automobile were 
represented by Gregory A. Lee of the 
office of Daniel Miner. 





Ocean Carriers Get Verdict 
In Successive Bailees Case 


In an action against marine insurance 
companies and others for damage to cer- 
tain merchandise, three of the compa- 
nies, those which covered the ocean ship- 
ment, appealed from a judgment of the 
Municipal Court of the City of New 
York in favor of plaintiff. Reversing 
the judgment and ordering a new trial, 
the New York Supreme Court, Appel- 
late Term, Schreiner v. British Foreign 
Marine Insurance Co., Ltd, et al, 32 
N. Y. S. 2d 14, followed the rule that, 
where there is a succession of bailees, 
in the absence of other evidence, there 
is a presumption that the damage oc- 
curred while it was in the possession of 
the last bailee. 

No testimony was offered in this case 
by the last carrier as to the care which 
it exercised over the merchandise in 
question, so that judgment against the 
insurance companies which covered the 
ocean shipment (the first carriers) was 
held error. 


Theft of Auto Thess 
A Felony in Virginia 


Theft of automobile tires and tubes is 
now a felony in Virginia. Under a bill 
passed by the legislature of that state and 
signed by Governor Darden, a_ person 
guilty of larceny of a tire or tube shall 
be punished by confinement in the peni- 
tentiary for not less than one year nor 
more than ten years or by confinement in 
jail for not exceeding twelve months and 
by a fine not exceeding $500. The bill 
carried an emergency clause and therefore 
became law with the governor’s signature. 


National Fire Will Host 


Insurance Company Buyers 
The Association of Insurance Com- 
pany Buyers will hold its first 1942 
meeting in Hartford March 17 at the 
offices of the National Fire Insurance 
Co. Speakers at the morning session 
will be W. J. Norton, treasurer, Amer- 
ican Writing Paper Co., and E. V. John- 
son, general manager, United States 
Envelope Co. 

The afternoon will be given over to 
a tour of the new building of the Na- 
tional, conducted by Leland C. Gates. 
The banquet will be at the Bond Hotel, 
following which there will be addresses 
by James F. Pilkington, office super- 
visor, Travelers Insurance Co., on air 
raid and blackout precautions, and Pro- 
fessor R. Walker Scott of Trinity Col- 
lege on “Japan as I Knew It.” 
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INLAND MARINE PREMIUM 


WRITINGS fv 1941 


$53,958,332 in 1940 


Net Income W 


Inland marine net retained premiums 
written upon a nation-wide basis by 
stock fire insurance companies—plus the 
Atlantic Mutual, Millers National and 
Ohio Farmers which operate largely on 
a stock plan—totaled $62,965,998 in 1941, 
compared with $53,958,332 in 1940, $47,- 
058,818 in 1939 and $44,768,529 in 1938. 
The increase for 1941 over 1940 was 
about $9,000,000 or close to 17%. This 
compares with a 15% gain registered 
in 1940 over 1939. 

For 1937 inland marine net premiums 
totaled $45,039,377 and in 1936 they were 
$38,452,308. The 1934 premiums were 
only $31,396,766. During the eight years 
from 1934 to 1941 inclusive there has 
been a gain in net premiums of about 
$31,289,000 or close to 100%. These fig- 
ures reveal the tremendous gains regis- 
tered in this particular branch of in- 
surance written by fire and marine com- 
panies. 


North America Group Leads 


The Insurance Company of North 
America continues to maintain its posi- 
tion as the leading producer of net pre- 
miums, with a total of $4,638,951 last 
year and the North America Group 
again tops the company group figures, 
with 1941 inland marine premiums of 
$5,271,540. The same group was leader 
in 1940 with $4,507,845 and in 1939 with 
$4,045,776. 

In second place among company 
groups remains the Home of New York 
Fleet with 1941 inland marine premiums 
of $4,227,749. In 1940 this group was also 
second with $3,757,029 and likewise in 
1939 with $3,122,824. Third place among 
the groups goes to the Hartford Fire 
Group which held fourth position in 
140 and 1939. The Hartford Group in- 
creased its premiums in 1941 to $3,611,- 


as $62,965,998 Compared With 


And With $47,058,818 in 1939 


439 from $3,036,829 in 1940 and $2,671,- 
727 in 1939. 

Fourth place last year among the 
group is occupied by the Aetna Life 
Group with net premiums of $3,337,415. 
This compares with $3,103,890 in 1940 
and $2,786,093 in 1939. The Fireman’s 
Fund Group stays in the fifth position 
with net premiums of $2,911,436, which 
compares with $2,756,023 in 1940 and 
$2,446,886 in 1939. Sixth place goes 
again to the Chubb & Son group with 
1941 net premiums of $2,780,619, against 
$2,467,139 in 1940 and $2,365,573 in 1939. 

Other leading groups include Apple- 
ton & Cox, Inc., St. Paul Fire & Ma- 
rine, America Fore, Aetna Fire, Phoenix 
of Hartford, American of Newark and 
Royal-Liverpool. 

It is estimated that gross inland ma- 
rine premiums written last year were 
in excess of $100,000,000 and the net 
figure given is’ higher than many of 
the leading inland marine underwriters 
themselves expected. Defense and war 
industrial activity last year was a major 
factor in bringing a large increase in 
inland marine business as transit insur- 
ance to protect shipments of defense 
material was in greater demand. Marine 
underwriters say that extension of the 
transit policy to cover, after arrival, 
machinery during installation operations 
has been an added source of revenue. 
Contractors’ equipment insurance sales 
have increased. All risk insurance cov- 
ering exports prior to ocean shipments 
and imports following arrival at U. S. 
ports has brought additional premiums. 

Outside the purely transportation field 
1941 saw additional sales of many other 
types of inland marine coverage, includ- 
ing jewelry, fur and personal effects pro- 
tection. Increased earning power has 
also led to more sales of the personal 
property floater in states where that 
policy is legal. Last year several addi- 
tional states legalized this form, open- 
ing the way for further selling. 

Following are the names of the com- 
panies reporting net inland marine pre- 
miums in 1941 in the order of their 
standing in production. Companies which 
write inland risks but reinsure their 
entire business with affiliated companies 
are not included in these tables: 


1941 1940 1939 1938 
Insurance Co. of North America $4,638,951 $3,966,904 $3,560,284 $3,444,307 
Hartford Fire ................. 3,517,069 2,973,342 2,619,930 2,404,453 
Automobile of Hartford........ 2,920,623 2,684,409 2,507,867 2,430,583 
Home of New York............ 2,837,024 2,724,830 1,911,399 1,725,985 
Fireman’s Fund ..............- 2,474,721 2,342,620 2,079,853 2,001,449 
St. Paul Fire & Marine....... 2,026,954 1,822,169 1,795,616 1,800,674 
Aetna (Fire) of Hartford...... 2,020,933 1,677,185 1,375,458 1,326,854 
American of Newark........... 1,830,941 1,532,052 1,161,964 1,205,365 
Travelers Fire ............00:. 1,360,275 1,303,065 1,154,697 1,124,790 
Commercial Union, London.... 1,244,437 1,212,887 1,153,145 1,193,149 
Phoenix of Hartford........... 1,208,969 1,135,902 1,029,064 981,045 
Oe a rn 1,014,732 830,524 726,527 23,724 
Springfield Fire & Marine...... 989,587 864,392 727,093 687,949 
Providence Washington ....... 988,783 882,963 759,528 733,258 
Atlantic Mutual ............... 937,582 889,932 689,856 604,218 





National Fire, Hartford........ 
Federal of New Jersey......... 
National Union Fire of Pa...... 
Fidelity-Phenix Fire .......... 
Connecticut Fite .ccswsscccess's 


Fidelity & Guaranty Fire....... 
Fire Association of Phila....... 
Chicago...... 


Millers National, 
Great American .......... 
General of America....... 
Marine of London......... 
Rein. Corp. of N. Y 
Franklin Fire of Phila..... 
Camden Fire Ins. Ass’n... 


Standard Marine, Liverpool.... 


North British & Mercantile 
Westchester Fire ......... 
Northern of London....... 
United States Fire........ 
Firemen’s of Newark...... 
General Security ......... 
Hanover Fire, N. Y........ 
London Assurance ....... 
Standard of Hartford...... 
GSteie hs erase eee aes 
Royal of Liverpool........ 


Northeastern Ins. Co. of Htfd.. 
Liverpool & London & Globe.. 


Pacific National .......... 
Sea of Liverpool.......... 
Queen of América......... 
Employers’ Fire .......... 
Westin Hwet.. ..6<<.42205. 
Alliance of London........ 
Alliance Ins. Co. of Phila.. 
National Liberty ......... 
Security, New Haven..... 
Home Fire & Marine...... 
New Hampshire Fire...... 
Insurance Co., State of Pa 
Mercury of St. Paul...... 
Swiss Re-ins. of Zurich... 
Pennsylvania Fire ........ 
Central Manufacturers ... 
National Re. <2. csciccccens 
Royal Exchange Assurance 
Notth Star RG. .ccccccesce 
Atlas of London.......... 
Nia@ata Pire ...6<s0s<<e:- 
AGMCURGIAL «~ <2 00-0 s0c0<< 
Norwich Union Fire....... 
American Eagle .......... 
Northwestern National ... 


Philadelphia F. & M. Ins. Co... 


Christiana General, N. Y... 
Commonwealth of N. Y... 
CU CONE c. 3 scence suns 
Dubuque Fire & Marine... 
Indemnity Mutual Marine, 
Phoenix of London....... 
Sun Insurance Office, Ltd. 
Potomac of D. C 


eee neeeee 


Eng. 


Prudential of Great Britain.... 


HNOGG ISHN <<. ccs ccceecs 
Bagie Star Ins: Coc......<< 
Merchants Fire, New York 





seeee 


1941 
919,517 
877,467 
836,187 
797,864 
729,550 
671,892 
661,251 
619,421 
614,661 
610,530 


416,792 
410,794 
402,169 
376,619 
368,426 
358,744 
356,892 
338,784 
330,813 
329,758 
324,731 
316,292 
295,137 
293,013 
291,143 
284,433 
265,163 
265,004 
256,481 
254,371 
244,299 
237,162 
234,225 
232,080 
216,460 
214,232 
213,847 
207,252 
196,855 
192,763 
184,503 
180,511 
169,206 
168,367 
166,723 
162,517 
160,152 
159,982 
157,777 
155,593 
153,124 
149,998 
148,434 


1940 
670,365 
852,513 
638,569 
636,237 
685,458 
465,287 
583,461 
447,668 
626,153 
543,922 
590,024 
562,781 
354,635 
422,016 
408,489 
369,509 
352,618 
422,509 
331,736 
377,435 
370,454 
321,913 
355,538 
419,481 
368,944 
380,732 
133,609 
365,415 
299,903 
288,596 
321,778 
271,176 
281,075 
280,166 
270,471 
217,942 
227,981 
275,602 
320,506 
261,874 
224,602 
213,324 
203,479 
186,383 
108,157 
215,602 

16,854 
166,079 
170,488 
186,452 
147,221 
160,452 
129,671 
157,774 
115,313 
132,127 
135,407 
127,779 
118,491 
133,119 
114,806 
112,940 
116,835 

94,188 
127,545 


1939 
555,694 
838,397 
567,425 
582,218 
620,987 
434,210 
468,990 
267,036 
550,451 
485,593 
335,005 
570,190 
105,622 
400,050 
360,282 
274,901 
325,068 
390,650 
339,066 
350,176 
278,281 


217,884 
295,793 
278,226 
384,170 
342,253 
122,873 
312,593 
254,156 
268,744 
273,212 
225,868 
266,870 
267,881 
242,746 
259,645 
229,430 
244,689 
232,021 
271,963 
185,679 
154.154 
185,440 
162,752 
204,121 

15,986 
151.451 
174.580 
165,323 

80,769 
131,581 

62.165 
141,602 


1938 
513,498 
913,144 
478,592 
578,055 
592,010 
432,678 
325,230 
164,900 
452,010 
535,800 
314,949 
602,643 

38,299 
355,748 
318,438 
299,913 
294,003 
367,551 
329,199 
306,448 
179,468 
148,120 
286,227 
269,765 
303,130 


~ 392,009 


62,946 
317,086 
172,770 
279,208 
315,196 
210,670 
229,895 
276,160 
234,839 
293,807 
237,056 
235,464 
188,374 
277,835 
185,193 

58,104 
177,531 


149,849 


187,465 

34,996 
151,712 
160,743 
156,103 
112,284 
165,681 

83,205 
136,989 


90,586 
93,898 
114,563 
113,586 
73,674 
124,810 
100,962 
28,704 
55,149 
64,753 
126,212 
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Inland Marine Premium Writings 


(Continued from Page 27) 


Equitable Fire & Marine....... 
0 ee 
Milwaukee Mechanics ......... 
Globe & Rutgers Fire.......... 
PE cen na Paewesesias esacsweee 
Switzerland General ........... 
World Fire & Marine.......... 
Newark Fire 
National Surety Marine........ 
American Reserve ............. 
Union of Canton. ....5 2600660685 
Western of Toronto........... 
Inter-Ocean Re-ins. Co......... 
Michigan Fire & Marine.....:. 
Mercantile 
Star OF ASNEFICS ook cei sas 
Baltimore American 
Bankers & Shippers............ 
Jersey, New York. ....20060c605 


Pacific Fire 
National Reserve .............. 
National Security Ins. Co....... 
Eureka-Security F. & M....... 
Scottish Union & National..... 
Peari of London..............+5. 
Metropolitan Fire Reassur...... 
Skandia of Stockholm.......... 
Lumbermen’s of Phila.......... 
American Equitable, N. Y...... 
Piedmont 
MIE SOHNE a 6.15. 6)0'6:6:0 > 00-0000 
American Central, St. Louis.... 
Century of Scotland............ 
American & Foreign........... 
American Alliance ............. 
Patriotic of America........... 
American Home Fire.......... 
Seaboard Fire & Marine....... 
Granite State 


1941 1940 
145,910 137,092 
145,572 137,801 
145,333 117,310 
138,706 124,212 
136,145 121,663 
134,554 146,945 
133,168 115,303 
129,757 121,656 
127,147 31,726 
122,401 95,701 
121,541 98,890 
118,561 87,084 
118,388 181,699 
116,228 96,179 
116,000 114,591 
111,789 103,477 
109,160 80,609 
108,908 90,501 
108,900 90,487 
108,897 90,442 
108,843 ee 
105,431 90,157 
105,151 92,755 
103,082 99,490 
100,163 89,442 

99,845 67,076 

99,124 78,468 

99,107 71,630 

97,981 81,217 

95,075 56,997 

93,342 86,100 

91,390 87,685 

88,879 81,591 

85,635 67,667 

81,023 69,854 

76,560 63,922 

76,364 70,624 

76,279 68,185 

75,667 83,285 


1939 
124,197 
122,344 

88,122 
136,938 
104,473 
309,660 

94,996 
112,730 

63,061 

87,802 

81,504 
126,830 

82,099 

87,849 

88,699 

96,122 

65,451 

65,459 

65,458 


80,915 
118,369 
97,280 
138,677 
56,769 
44,875 
54,495 
78,640 
55,353 
80,972 
81,594 
77,236 
78,169 
65,236 
57,041 
71,233 
61,648 
58,963 


1938 
118,402 
117,732 

58,560 
112,832 

99,160 
349,845 

73,361 
117,213 


31,092 
110,678 
96,404 
112,904 
79,111 
78,428 
76,337 
108,668 
56,827 
56,827 
56,835 


78,279 
129,046 
89,558 
258,093 
19,694 
26,743 
40,248 
16,992 
51,610 
72,637 
82,716 
74,553 
106,371 
68,895 
59,819 
52,415 
57,858 





Things to 


Watch 


EMERGENCY PRESSURE, speed-up and spread-work programs, 
decreasing production for civilian use — have altered the insurance 
requirements of policyholders, may soon change them further. 
Here are examples. SEE IF ANY OF THESE SITUATIONS APPLY TO YOU. 


* Has one of your clients purchased 
his own trucks for handling increased 
His products should be in- 
sured in transit under the Owner's 


volume? 


Form of a Motor Truck Cargo policy. 


* Have shortages or priorities com- 
pelled an assured to import raw mate- 
rials or substitutes which he can no 
longer obtain in this country? An Im- 
port Ocean Cargo policy may provide 
the answer to his requirements. 


% Has any client bought or rented 
construction machinery? He may be 
in active need of Contractors’ Equip- 
ment Floater insurance. 


* Is the existing Parcel Post policy 
sufficient for an assured who now may 
be shipping “defense” goods in carload 
lots? For the first time he may need a 
Transportation policy covering by rail, 


truck, express and coastwise steamer. 


It should pay you to talk this over with such clients and to avail yourself of 
our assistance. “Marine” is a specialized business—one in which experience, 
capacity and efficient nationwide service count heavily. You are always 
welcome to consult us regarding any form of ocean or inland marine insurance. 


MIARINE OFFICE 
OF 


AMERICA 


116 JOHN STREET : 


CHICAGO - 


NEw ORLEANS - 


NEw YorRK 


SAN FRANCISCO - 





SEATTLE 


ATLANTA BALTIMORE BOSTON CLEVELAND DALLAS DETROIT HARTFORD HOUSTON 


LOS ANGELES PHILADELPHIA 


PITTSBURGH ST. LOUIS 


STOCKTON 


SYRACUSE 


Christiania General, Norway... 
Sun Underwriters Ins. Co...... 


Cie Ol New N OTK Sosins.dececixs's 
Paul Revere Fire Ins. Co....... 
Homestead 
Transportation 
Mechanics and Traders........ 
tA CAPA ING | NV decsediorsce see 
Rehance ‘ot Philase..4..sccicsess 


sritish & Foreign Marine...... 
Export 
Caledonian 


London & Lancashire.:...........<. 
Thames Ge ‘Mersey :.....-.<ésas<0 
OO TAPE NS sc osses ee acness.os xe 


Globe & Republic of America. . 
Yorkshire of England.......... 
Concordia of Milwaukee....... 
Girard Fire & Marine.......... 
Vigilant 
NeW MOT DINE: bce iecase ens 
Universal of New Jersey....... 
GGetA UIMION: oié.0 50.0 societies 


PGR ALC MEIER Gi sis idsideinioaecceres 
Knickerbocker of N. Y......... 
Manhattan BiG Miviisiccesswes.ss 
Imperial of New York......... 
Philadelphia National 
NSAP OMA aie cicak cocker specs vawens 
Georgia Home 
eR ENDS ot 6:50 oa ele caretssavers ie sos atecviot is as 
Eagle Fire of New York....... 
New York Underwriters....... 
Union Marine & General....... 
Northwestern F. & M.......... 
National American Fire (Neb.). 
National American 
Commerce INS. Coie ks kao 
Diaryiand 28; Cob. wis ieeess. care 
Merchants & Manufacturers... 
Stuyvesant 
Detroit Fire & Marine Bs ie es cate 
Rochester American 
TCs ar eae ey arene ee 
SQhUiIa OT IN; AGsesnaae.idneseis 
Trinity Universal .............. 
Franklin National of N. Y...... 
Transcontinental of N. Y....... 
California Ins. Co., San Francisco 
Union Assurance, London...... 
Palatine of London. ............ s+. 
Commercial Union, New York. 
British General, London....... 
Sentinel Fire of Springfield.... 
ATOR Pi. cE hisiais sess areiralececs 
Pacino Coast Fite. oes. ccieic sce 
New Eneland Fire... ....060:05. 
First American Fire... 000000 
BintiMeneM:, BIA. 66s obi ew see's 
Central Ins. Co., Baltimore..... 
Quaker City F. & M 
Western Fire 
Netherlands 
Republic, Lexas 2.6.66. 556000. 
CONGEMUNGH TG. 65.50 o.008cssgen 
International of ‘N. Y........... 
Caledonian American ..... teens 
County Fire Ins. Co. of Phila... 
Massachusetts Fire & Marine.. 
ET 2 (COS EAR PORE 
Orient of Hattiord.......ssc00c6 
Citizens of New Jersey......... 


er oe 


1941 

74,318 
73,338 
71,593 
69,206 
68,977 
68,879 
68,763 
68,464 
68,307 
68,155 
66,071 
65,855 
65,207 
64,238 
64,183 
63,746 
62,440 
60,920 
58,420 
56,925 
56,689 
55,468 
53,543 
53,543 
53,543 
52,354 
48,991 
48,433 
46,829 
44,760 
44,486 
43,189 
42,692 
41,734 
41,520 
41,294 
40,055 
40,027 
39,649 
38,837 
38,281 
37,778 
36,086 
35,572 
35,571 
35,361 
34,900 
33,593 
33,478 


1940 
5,207 
63,896 
47,353 
51,203 
51,610 
51,143 
50,901 
55,153 
49,799 
4,034 
47,753 
53,944 
37,777 
40,803 
46,241 
52,215 
92,161 
43,164 
23,521 
45,970 
46,989 
36,230 
43,219 
43,219 
43,219 
40,608 
32,542 
41,464 
10,454 
32,914 
38,648 
35,387 
32,857 
30,720 
29,846 
30,408 
30,397 
33,566 
14,540 
15,471 
35,896 
30,891 
31,706 
31,706 
26,640 
14,787 


(Continued on Page 36) 


1939 
367,893 
57,109 


85,595 
85,501 
82,613 
60,348 
37,425 
41,280 
28,534 
43,852 
39,355 
34,053 
32,524 
48,775 
78,393 
38,990 
12,105 
54,342 
45,500 
32,990 
32,466 
32,466 
32,466 
39,321 
75,897 
35,788 
16,872 
25,402 
52,160 
34,264 
10,765 
23,709 
19,305 
43,737 
43,472 
36,869 
8,497 
9,710 
37,340 
27,048 
30,387 
22,867 
13,608 
26,962 
40 


26,778 
26,778 
20,677 
18,628 
19,368 
19,052 
19,053 
28,248 
27,635 
27,592 
27,417 
26,629 
21,270 
24,925 
24,937 
20,351 
25,315 

1,669 
20,229 
13,006 

7,027 
13,750 


$a 


1938 
334,931 
59,909 
129,386 
130,060 
117,360 
71,797 
4,720 
38,145 
16,719 
44,001 
17,945 
57,422 
15,687 














3, 1942 


1938 


334,931 
59,990 


129,386 
130,060 
117,360 
71,797 
4,720 
38,145 





16719 | 
44,001 | 


17,945 
57,422 
15,687 
65,106 
54,220 
27,636 


12,009 | 


63,749 
9,732 


31,287 | 


21,845 
21,845 
21,845 
8,376 
56,504 
28,876 
7,214 
20,465 
129,046 
7,391 
3,188 
19,100 


13,305. | 


52,377 
56,170 
33,012 

5,703 

8,828 
91,284 
24,902 
23,836 
21,678 
14,102 

5,789 
27,604 
27,604 
21,461 


15,007 
16,014 





SN, 


17,006 | 
17,605 | 
27,572 | 
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SAYRE, Inc. 


ALL RISKS — INLAND MARINE 


THE HOME INSURANCE COMPANY 


OF 
NEW YORK 


AND ITS AFFILIATES 


* 
116 JOHN STREET NEW YORK, N. Y. 
PHILADELPHIA ST. LOUIS CHICAGO SAN FRANCISCO 
729 Ledger Bldg. 118 No. Fourth St. 175 W. Jackson Blvd. 333 Montgomery St. 
ATLANTA LOS ANGELES 
Trust Co. of Georgia Bldg. 639 S. Spring St. 
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How The Company Groups Stand 


On Inland Marine Income In 194] 


The table on the preceding pages shows the inland marine net premium income 
On this and following pages appear the figures arranged 


in some cases group ownership and in others group 


of each company for 1941. 
according to company groups; 
management. 

group on the 
included for 


arranged to show the relative standing of each 


1940, 1939 and 1938 premiums are 


The tables are 
basis of 1941 net premiums. The 
purposes of comparison. 
is mentioned even 
their 


In listing the member companies of groups, each company 


though some of them do not write inland marine and some others reinsure 


gross writings 100% 

The 
the fact that the individual companies’ inland marine business is handled by marine 
New York City and not through the compan‘es’ 


absence of several fire company groups from this tabulation is due to 


underwriting organizations in 


home offices. 


Following are the company groups in the order of their 1941 production: 
, I 


Insurance Co. of North America Group 














1941 1940 1939 1938 

Insurance Co. of N. A..... a $4,638,951 $3,966,904 $3,560,284 $3,444,307 
Alliance Ins. Co. of Philade Ip his 1 316,292 270,471 242,746 234,839 
Philadelphia F. & M. Ins. Co... 184,508 157,774 141,602 136,989 
National Security Ins. Co....... 105,431 90,157 80,915 78,279 
Central Ins. Co. of Balt........ 26,358 22,539 20,229 19,570 

AERO sian ciiiawen’ sum eaeuss $5,271,540 $4,507,845 $4,045,776 $3,913,984 

Home of New York Fleet 
Home Insurance Co............ $2,837,024 $2,724,830 $1,911,399 $1,725,985 
Franklin Fire Ins. Co........... 573,596 422.016 400,050 355,748 
National Liberty Ins. Co....... 295,137 217,942 259,645 293,807 
Baltimore American Ins. Co.... 109,160 80,609 96,122 108,668 
New Brunswick Fire........... 69,206 51,203 85,595 129,386 
City of New York Ins. Co...... 68,977 51,610 85,501 130,060 
Paul Revere Fire Ins. Co....... 68,879 51,143 82,613 117,360 
Homestead Fire Ins. Co....... 68,763 50,901 60,348 71,797 
Gibraltar Fire & Marine....... 56,925 45,970 54,342 63,749 
Ge ae CO ae ar 40,055 30,408 43,737 52,377 
Georgia Home Ins. Co.......... 40,027 30,397 43,472 56,170 

GME Bi c-bkksiscawe vebeiiuss $4,227,749 $3,757,029 $3,122,824 $3,105,107 


Hartford Fire Group 








See ee $3,517,069 $2,973,342 $2 619,930 $2 404.453 
New York Underwriters....... 38,281 15,471 9,710 8,828 
Northwestern F. & M.......... 36,086 30,891 27,048 24,902 
Citizens of New Jersey......... 15,493 13,202 11,644 10,686 
ig 7 = a rr 4,510 3,923 3,395 3,118 

PMR ck wevickccoseusednesu $3,611,439 $3,036,829 $2,671,727 $2,451,987 





TALBOT, BIRD & Co., Inc. 


111 John St., New York City 


Cargo Liability Policies for Truck Operators .. . 


long haul... on low valued merchandise. 


FRANK RICHARDSON 


BEekman 3-3113 














Aetna Life Group 




















1941 1940 1939 1938 

Automobile of Hartford........ $2,920,623 $2,684,409 $2,507,867 $2,430,583 
Standard of Hartford.......... 416,792 419,481 278,226 269,765 
Iowa Fire, Waterloo........... me ae en, 

NO ecertoisss nae $3,337,415 $3,103,800 $2,786,093 $2,700348 

Fireman’s Fund Group 
Pirenan's “Pand cccccss cece ass $2,474,721 $2,342,620 $2,079,853 $2,001,449 
Home Fire & Marine.......... 291,143 275,602 244,689 235,464 
fel c 102) 12) Ree ea ee 145,572 137,801 122,344 117,732 

ORD et ocierdeinan wearer eS $2,911,436 $2,756,023 $2,446,886 $2,354,645 

Chubb & Son Group 
Federal of New Jersey......... $ 877,467 $ 852,513 $ 838,397 $ 913,144 
Marne (of Londons. s:6cc0 5 «5 601,572 562,781 570,190 602,643 
London Assurance (Mar. Dep’t) 419,169 355,538 295,793 286,227 
DEAT OF LIVEENOOL. 2655s n-scs se 356,892 288,596 268,744 279,208 
Alliance of Sac age Bes as aah cya 324,731 280,166 267,881 276,160 
Merchants, . (Mar. Dep’t). 148,434 127,545 124,568 126,212 
*Vigilant ‘hes C Oy SINGER cs Stati: 52,354 

oS ERE ee $2,780,619 $2,467,139 $2,365,573 $2,483,504 

* Formerly Reserve Ins. Co. 

Appleton & Cox Group 
Westchester Fire’ . ...0%: 2000+ $ 495,086 $ 422,509 $ 390,650 $ 367,551 
United States’ Fire... 6. .ceasees 469,852 377,435 350,176 306,448 
INOECMIIRIVED. oS ccsincndn cues eine 329,758 281,075 266,870 229,895 
Royal EXGhRance od... .scc506n 2 234,225 215,602 204,121 187,465 
PRORICHIEUIEAD «os sic sine'ec oeraiee nee 213,847 186,452 165,323 156,103 
Indemnity Marine, London..... 162,517 127,779 120,880 113,586 
Western Assurance ........... 118,561 87,084 81,504 96,404 
Century “of “Scotland: «..oc.0604. 88,879 81,591 77,236 74,553 
Seaboard Fy OF Moa octane ncn 76,279 68,185 61,648 57,858 
Standard Ins. Go.-0t iN. Yiic«. 68,155 4,034 ae ey 
PAC Coast eRihe..<cx sas caccencs 28,693 26,369 24,937 24,073 
Allemannia. Firé: 2. oc oc sce p%0cs 21,932 es sible 142 
MISE ITE IARC hss schic 50505 oe oie * * r * 

RBA Soars rs ee ea eee oe $2,307,784 $1,878,115 $1,743,345 $1,614,078 

* Listed in Agricultural Group. 

St. Paul Fire & Marine Group 
St. Paul Fire & Marine........ $2,026,954 $1,822,169 $1,795,616 $1,800,674 
DIR CMENE eee aay toes 265,004 224,602 185,679 185,193 

{No |] SSC eM GP ee eee OPE $2,291,958 $2,046,771 $1,981,295 $1,985,867 


America Fore Group 


$ 830,524 


$ 726.527 




















GComtmental 95).5 ciodisstecesaee $1,014,732 3,7: 

Fidelity-Phemx. «...5.565 056065 797,864 636,237 582,218 578,0°5 

[SESE I any Bea ei Senet cee reer 214,232 170,488 174,580 160,743 

American Eagle ........6.600.% 196,855 160,452 131,581 165,681 

First American Fire........... 27,135 23,829 25.305 19,389 

Maryland Uns: COs. oc e 00 <c 34,900 14,787 13,608 14,102 
SPO Arcee ohio pct mores $2,285,718 $1,836,317 "$1,653,829 $1,661,694 
Aetna Fire Group 

Aetna of Hartford: .6< 0366065 $2,020,933 $1,677,185 $1,375.458 $1,326,854 

World Fire & Marine... «<<... 133,168 115,303 94.996 73,361 

Piedmont ire © sic ats versa os 95,075 56,997 55,353 51,610 
OS eee ee eee $2,249,176 $1,849,485 $1,525,807 $1,451,825 
Phoenix-Connecticut Group 

Phoenix of Hartford........... $1,208,969 $1,135,902 $1,029.064 § 981 045 

Connecticut Fire nc céeenscaes-s 729,550 685,458 620.987 592.010 

Equitable Fire & Marine....... 145,910 137,092 124,197 118,402 

Minneapolis Fire & Marine.... erate ae pong wees 

Central States Fire... . «2. 60..%% 

Great Eastern, White Plains... 

PRI HIZO  5sides sre cose orice 

Rehance ot ‘Cariadac.si. ceca 
3 | Lean, Meg ace $2,084,429 $1,958,452 $1,774,248 $1,691,457 
American Ins. Group of N. J. 

American of Newark........... $1,830,941 $1,532,052 $1,161,964 — $1,205,365 

Columbia of Ob0:. .....2625.< 65,855 53,944 43,852 44,001 

Dixie Fire, Greensboro......... 32,928 28,009 20,677 21,461 
IRAN ok oe stacked nen ee $1,929,724 $1, 614,005 $1,226, 493 $1,270,827 
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Pearl American Group 
4] | Home Office—80 John St., New York 


— O. H. CARLSSON V. L. GALLAGHER 
U. S. Manager Ass’t U. S. Manager 


1938 : 
2,430,583 | CLEVELAND CINCINNATI PHILADELPHIA 
314 Bulkley Bldg. 1417 Carew Tower 525 Chestnut St. 


269,765 
CHICAGO SAN FRANCISCO 
175 W. Jackson Blvd. 200 Bush St. 











2, 700,348 


OPS TERT 
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a a 
2,354,045 § ASSETS | LIABILITIES 
*Bonds | ‘ , — one 
Bo ok : ©) 944 997 97 Unearned Premium Reserve ...... ee er Tere ere $ 3,674,843.75 
CO RORMIIOIG ei6is oe ons a aioe ul olen oe Opi cle eae aaa Oe Mees 394,227.27 
State, County and Municipal... 0.662.008 915,811.39 ‘ ; cana 
| a Ae pal 1 Ht Br | Losses in procdae Of Adivistmett.c...c ccc tucsicasassaas 686,866.00 
913.144 | UNIS (COUNISOCROS gcc canes cee cee an ceRteeele car 1,213,828.03 as : a ie ee NO a eto a eT mT 999 968 92 
602.643 Industrial and Miscellaneous .............. 1,529,085.39 $ 7,889,958.63 Reserve for Taxes, Expenses and other Liabilities....... 292,968.23 
2 mo | ate, ee * Funds held under Reinsurance Treaties..............0005 4,570.73 
286,227 *Stocks 
279,208 eee aihibins Se aed ind ecm cha SEN a Sea . HL pes MECOMENGENCH “MRGBGIWO 8 aio cn sd Cok ede ccc ceeews chepedonse< 216,887.99 
276,160 Bank Gib IMGUIANES 6.0. cece eds ce tee wens 1,583,025.87 Unearned Premiums and Losses Recoverable on Reinsur- 
126,212 Industrial and Miscellaneous .............. 1,600,882.00 4,909,933.87 ance in companies not admitted to transact business in 
Sa low Tork St: . 917.639.46 
TE EAL Ree EE SOIT aOR AY Pa TS BP 2,069,101.14 US GER ON ax atin han TSE ER sae EER HSS See N RSS ESRD sieht, 
aS # Premiums in course of collection not over ninety days due St: yD * e@ 6 
e , 4 y Ge. ’ St: WEEE oc eh dence tact apancnenes $ 500,000.00 
483,594 } less reinsurance premiums due to other companies...... 294,565.03 aaeney Sees 
/ Reinsurance tecoverable on Paid Losses due from other Pee. e Sin washers ks oh ee eee 9,744,090.56 
[ CORIO. hala cece seek Saves RUS MACE Oa hee ade Cae ee es 78,543.67 
| Deposits with Underwriters’ Boards and/or Associations. . 6,129.55 = 
Social Security taxes collected from Employees.......... —1,456.94 Surplus to Policyholders...............ceceeeeces 10,244,090.56 
Reserve for Minnesota Surcharge tax........ccecccceces — 424.20 ; 
Oat ; Accrued interest on Bonds and Bank Balances........... 91,515.97 sidilaiiitanitaiaiiepmatnit 
367,551 | ee EELS 
306,448 | (Mn Ced: “MRHOUR 6:00. oxcine so tiies oeewies oeennrmnes $15,337,866.72 $15,337,866.72 
229,895 
‘air *Valuation on basis approved by National Association of Insurance Commissioners. Securities carried at $631,535.64 are deposited as required by law. 
} i . 


113,586 
96,404 
74,553 
57,858 


c og . . + 
187,465 } **Represents difference between total values carried in assets for all bonds and stocks owned and total values based on December 31, 1941 market 
t 


MONARCH FIRE INSURANCE CO. 
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24073 fF ASSETS LIABILITIES 
142 k *Bonds os om 
recee Government Pere FR On date aaa -$ 685,818.70 Uniearied Prenitwin Menetve so. < cs loss wa acids Sewdew ens $ 1,554,091.39 
; > 7, é icipé F 43,349.15 
j State, County and Municipal................ 43,349. ; ; 
= cer age MP Pi or Re CO er ee ek Legues ih- process OF aaiGatient es 6. 6s caiccncsacadenes 180,484.00 
6 79 ublic Utilities .........2.sseecsseccsececes oye ee 
614,078 } Industrial and Miscellaneous............... $ 1,287,054.45 Reserve for Taxes, Expenses and other Liabilities....... 147,522.83 
—— 1 Funds held under Reinsurance Treaties.............+.+-- 292.70 
Noa SE es akecer ewer eke ae ub Pee wan SEC OTTO GY | RROMOE UO ks 6 xe so anne all eacneucedses eneedeas 43,842.04 
MEME, oa a ona ek cia cease ae eclae a ew Rae 
800,674 Industrial and Miscellaneous. ............+. 397,813.50 Unearned Premiums and Losses Recoverable on reinsur- 
185,193 NR he cee ond eases rs eae eek an pehe aaa ..—-1,816,714.27 CEES 30 COREE AOL SEMEN RE TERRORS: Soe , 
ie a | eioh, ittcakeriege) s 205k Ce ce 2 aoa ie Se oy Le ite rar haat nes wee gee 46,357.03 FRING Oe OEE ORs fos Aewdncs wok waideenceneeceened amen 6,445.90 
985,867 Mortgage Loans on Real Estate, first liens............... 65,240.96 
Mortgage Certificates of Participation.............seeeee- 10,960.00 WAGED hence ene hee Tews oer kaso Pe ee $ 819,336.00 
f Premiums in course of collection not over ninety days 
due, less reinsurance premiums due to other companies.. 191,545.89 } RUNNIN, Casares aH OR OR ea ee ea a 6 aR a lee eles 578,215.56 
Reinsurance Recoverable on Paid Losses due from other 
723.794 MIN. avg an oS euaa Seales cles ao cour eae eae ake bee k's 298,09 = eli 2 soe 
rob hier Deposits with Underwriters’ Boards and/or Associations... 2,648.57 Sian : a eee oe aus cee ta 
578.0 : Social Security taxes collected from Employees.......... 153.65 Surplus to Policyholders........-.+-.-+ee seers eee 1,397,551.56 
160,743 Reserve for Minnesota Surcharge tax..............eee0s 378.42 
165.681 Accrued interest on Bonds, Mortgage Loans and Bank 
19.380 j PM RERINCEE sy 5h ooo Fiction aie ek VO A eee Re Waa GER enka a 12,725.91 —_———_—_———_ 
14,102 | MCRNINC OE CNSROCR <cra hie ccsie'n carte hae seta n rem mars $ 3,330,230.42 $3,330,230.42 
enamel ‘ . . 7 . . . * - : 
, i *Valuation on basis approved by National Association of Insurance Commissioners. Securities carried at $233,818.70 are deposited as required by law 
61,694 P 
90 1,0 **Represents difference between total values carried in assets for all bonds and stocks owned and total values based on December 31, 1941 market 


quotations. 


set | THE EUREKA-SECURITY FIRE & MARINE INSURANCE CO. 


ger Financial Statement — December 31, 1941 (New York Basis) 












51.610 | 
ae ASSETS LIABILITIES 
51,825 } *Bonds oe Unearned Premium Reperve «so scesisicsice saves ceeawses $ 3,759,399.37 
i CEO VORMONGUNE 6656 reco chic wenn. Omer acee © wee eee es $1,975,058.81 
I State, County and Municipal............... 31 7 Losses in process of adjustment........ ¢heeendaceebends $31,714.00 
t POMENEOMEE oc Siete grace sia sa Wwiate Resets ecm arwrg aed. we ales 5f 
: 7 Public Utilities ....... cee eee cece eee e eee eee 575,25 : Reserve for Taxes, Expenses and other Liabilities....... 291,764.23 
81 O45 Industrial and Miscellaneous............. 1,053,203. ee 
92.010 ————————. $ 4, 476,615.11 Funds held under Reinsurance Treaties..............-. 16.31 
phe 0) *Stocks a 
18,402 : a gg ae aa aioe alee at $ shires SRO CUREINGUNGY  TOREN CG ioe 6 Sa ewan duane eeheadedasenaeses 4,251.59 
mee ; WDC WtiblticR 2 occ cicitctecniceenseerceses 302,900.06 | aS canes ras rere - é 
rE Baty es rete heehee: cer y hae 31.580.00 l nearned Premiums and Loss : Recoverable on Reinsur- 
! Inrustrial and Miscellaneous ...........++-. 506,165.00 ance in companies not admitted to transact business 
pees aia s 945,395.00 hs z as “per 
P ew Lh PE wae ticehice en atau heh éeadeees 25,006 
Pile Saas cc hsp siyeks tee es eae “5 alla saa aman 1,649.343.21 in New York State .....--ceeesnesecrescccccessccecees 25,006.61 
Mortgage Loans on Real Estate, first liens.............. 6,500.00 CE oo os bata ose Rebucneexcawees $1,000,000.00 
Premiums in course of collection not over ninety days due, oes” i ‘— | si ots cri cote Lk ae Eases erence irae ‘ i ace 
ad i less reinsurance premiums due to other companies.... 371,756.02 Surplus ......... A i A ae, be Ges 2 001,800.16 
91,457 Reinsurance Recoverable on Paid Losses due from other ? 
WOU IREOM orca Caco sclias chain ae MA See CMe ARKO. Pere 16,989.52 albinos 
Deposits with Underwriters’ Boards and/or Associations. 6,356.58 « oe Policvhold rae a 
Social Security taxes collected from Employees.......--+ —358.44 Surplus to Poheyholders teeter eee ceerens 3,001, 800.16 
me Reserve for Minnesota Surcharge tax..........e-eeeeees —247.72 
95,365 Accrued interest on Bonds and Mortgage Loans.......... 41,602.99 ~ 
1 » 7 Ete OD OF 7,5 52.27 
ay PAIGE BBG? Secs awk es man Seas icenewuscuans $ 7,513,952.27 $7,513,952.27 
ini *Valuation on basis approved by National Association of Insurance Commissioners. Securities carried at $340,049.38 are deposited as required by law 
7(). 827 **Represents difference between total values carried in assets for all bonds and stocks owned and total values based on December 31, 1941 market 
[)),02/ quotations. 
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Royal-Liverpool Groups 































































1941 1940 1939 1938 

Royal of Liverpool............. $ 402,169 $ 380,732 $ 342,253 $ 392,009 
Liverpool & London & Globe.. 386,426 365,415 312,593 317,086 
Queen of America.............. 338,784 321,778 273,212 315,196 
Newark Fire ........cescec0s08 129,757 121,656 112,730 117,213 
Star OF PMMENCA, scsi vescce oe 111,789 103,477 88,699 76,337 
American & Foreign........... 85,635 67,667 78,169 106,371 
Thames & Mersey Marine..... 60,920 43,164 38,990 27,636 
Federal Union of Illinois....... 46,829 41,464 35,788 28,876 
British & Foreign Marine...... 65,207 SALT 39,355 17,945 
Capital of California........... 14,118 12,919 11,023 8,623 
Seaboard of Baltimore......... 14,118 12,919 11,023 6,224 

Ce eee ere $1,655,752 $1,508,968 $1,343,835 $1,413,516 

Commercial Union Group 
Commercial Union, England.... $1,244,437 $1,212,887 $1,153,145 $1,193,149 
Amer. Central Ins. Co., St. Louis 91,390 87,685 81,594 82,716 
Calif. Ins. Co. of San Francisco 30,954 29,445 28,248 27,572 
Union of London............... 30,668 29,318 27,635 27,572 
Palatine of London............ 30,648 29,309 27,592 27,572 
Commercial Union, N. Y....... 30,566 29,273 27,417 27,572 
British General, London....... 30,197 29,111 26,629 27,572 

TRE ht cia apmieancle es $1,488,860 $1,447,028 $1,372,260 $1,413,725 

Travelers Group 
Travelers Fire ....)............ $1,360,275 $1,303,065 $1,154,697 $1,124,790 
Charter Oak Fire.............. 71,593 47,353 

oN a a a eae $1,431,868 $1,350,418 $1,154,697 $1,124,790 





Midtown’s Leading Agency 


EDWARD I. WHITE, President 
41 East 42nd Street, New York 
Telephone MUrray Hill 2-661 | 


ad | 


White & Camby. Ine. 
| 


REPRESENTING: 

United States Fidelity & Guaranty Co. 
Fidelity & Guaranty Fire Corporation | 
Northern Assurance Company, Ltd. . | 
Eagle Star Insurance, Ltd. | 
Universal Insurance Company 
Hartford Steam Boiler Inspection and Insurance Co. 
Standard Insurance Company of New York 
Pacific National Fire Insurance Company 

Metropolitan Fire Agents 


North River Insurance Company | 


of New York 


& 
FIRE e CASUALTY e¢ AUTOMOBILE | 


Mr. McCormack Mr. Fleming Mr. Cochrane | 
BURGLARY e INLAND e JEWELRY | 
Mr. Steuer Mr. McLaughlin 





How The Company Groups Stand 


Springfield Fire & Marine Group 


On Inland Marine Income In 











194] 






































1941 1940 1939 1938 
Springheld F. & M............. $ 989,587 $ 864,392 $ 727,093 $ 687,949 
Michigan F. & MM..3. ssc csess 116,228 96,179 82,099 79,111 
Sentinel Pires sc occ cerneesew sae 29,057 25,242 21,270 20,172 
New England Fire............. 27,409 23,857 20,351 19,661 
10/1 a a area PR $1,162,281 $1,009,670 $ 850,813  $ 806,893 
Providence Washington Group 
Providence Washington ....... $ 988,783 $ 882,963 $ 759,528  $ 733,258 
PMONOO. = 6. Siero ntneatorehewee > 136,145 121,663 104,473 99,160 
<1 Bre) <2 DMRS gee ek a ARO OU ence eae $1,124,928 $1,004,626 $ 864,001 $ 832,418 
North British & Mercantile Group 
North British & Mercantile.... $ 499,867 $ 352,618 $ 325,068  $ 204,003 
Pennsylvania Bire i. sc es00 «0s 254,371 203,479 185,440 177,531 
Commonwealth of N. Y........ 169,206 115,313 82,706 90,586 
Mercantile of America......... 116,000 114,591 87,849 78,428 
Homeland of America.......... 63,746 52,215 48,775 65,106 
AN ok oareaeavau.tpactacsacias $1,103,190 $ 838,216 $ 729,838  $ 705,654 
National of Hartford Group 
National Fire of Hartford...... $ 919,517 $ 670,365 $ 555,694 $ 513,498 
Mechanics and Traders........ 68,307 49,799 41,280 38,145 
TRANSCOMtMeNtAl, foci isco aisles 31,526 22,984 19,053 17,605 
Franklin National of N. Y...... 31,526 22,984 19,052 17,606 
Po baleAcahe ace er oaaneer: $1,050,876 $ 766,132 $¢ 635,079 $ 586,854 
National Union Group 
National Union Fire, Pa........ $ 836,187 $ 638,569 $ 567,425 $ 478,592 
Birmineham Ot Pa: . is ogc eases shook 19,305 29,287 22,104 
PM Otal ce ck care eae ae oue tee $ 836,187 $ 657,874 $ 596,712 $ 500,6% 
Fire Association Group 
Hire ASSOGIatION. ciséaap cscs. $ 619,421 $ 447,668  $ 267,036 $ 164,900 
Lumbermen’s of Pennsylvania.. 99,107 71,630 54,495 40,248 
Reliance of Philadelphia....... 66,071 47,753 28,534 16,719 
Philadelphia National ......... 41,294 29,846 19,305 13,305 
PEO E AE Mossy ornare ately ones $ 825893 $ 596,897 $ 369,370 $ 235,172 
Great American Group 
Great American «66.2 .< <i esas $ 610,530 $ 543,922 $ 485593 $ 535,800 
American Alliance ............ 81,023 69,854 65,236 68,895 
Rochester American .......... 33,040 27,969 26,778 27,604 
Detroit Fire & Marine......... 33,040 27,969 26,778 27,604 
County Fire Ins. Co. of Phila.. 16,835 13,998 13,731 13,825 
Massachusetts Fire & Marine. . 16,835 13,998 13,731 13,825 
North Carolina Home.......... askets meee eerass sean 
Amer. Nat’l Fire of Columbus, O. 
MO oa bic Bi es eccunns $ 791,303 $ 697,710 $ 631,847 $ 687,553 
Loyalty Group 
Firemen’s of New Jersey....... $ 458,946 $ 370,454 $ 278,281 $ 179,468 
Milwaukee Mechanics ........ 145,333 117,310 88,122 58,560 
Concordia of Milwaukee....... 53,543 43,219 32,466 21,845 
Girard Fire & Marine.......... 53,543 43,219 32,466 21,845 
National-Ben Franklin ........ 53,543 43,219 32,466 21,845 
10" Senate RO eee $ 764,908  $ 617,421 $ 463,801 $ 403,563 
Glens Falls Group 
Glens’ Bans. Uns, (COs: cswuxcwswr $ 671,892 $ 465,287 $ 434,210 $ 432,678 
Commerce INS, ‘CO.eica. ccna 35,361 26,640 22,867 21,678 
PROEAUS Aduatviadas ee toes $ 707,253 $ 491,927 $ 457,077 $ 454,356 
General of America Group . 
General of America, Seattle.... $ 609,606 $$ 590,024 $ 335,005 $ 314,949 
First National of America...... 1,296 542 15 led 
tals dosew sete ee ee $ 610,902 $ 590,566 $ 335,020 $ 314,949 
London & Lancashire Group 
Standard Marine .:.. 6ie.ss%42- $ 509,368  $ 369,509 $ 274,901 $ 299,913 
London & Lancashire.......... 62,440 92,161 78,393 54,220 
Orient of Hartford............. 16,543 15,728 6,880 6,342 
Safeguard of New York........ 8,518 3,060 1,383 1,466 
Law -Union'-& Rock. <.o.:0....5.0%. 5,291 6,928 1,778 2,083 
*Marine of London............ ¥ * * * 
rn ere $ 602,160 $ 487,386 $ 363,335  $ 364,024 


* Listed in Chubb & Son Group. 
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164,900 
40,248 
16,719 
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21,845 
21,845 
21,845 


403,563 











432,678 ‘ 
21,678 | 5 ' ar 
tei \TAL Sr FIREMEN'S INSURANCE COMPANY OF NEWARK. NEW JERSEY 

BY oC The Girard Fire & Marine Insurance Company The Concordia Fire Insurance Co. of Milwaukee 
314,949 a Standarc « National-Ben Franklin Fire Insurance Company Royal Plate Glass & General Ins. Co. of Canada 
sis ONdkabaeiny’ Pittsburgh Underwriters © Keystone Underwriters The Metropolitan Casualty Ins. Co. of N. Y. 
ers PANY msue Milwaukee Mechanics’ Insurance Company Commercial Casualty Insurance Company 











314,49 : 
: Western Department HOME OFFICE f? 

299,913 844 Rush St. 10 Park Place FIRE MARINE -CASUALTY: SURETY 
ae Chicago, IIlinois Newark, New Jersey 

6,342 

1,466 Southwestern Dept. Foreign Department 

2,083 912 Commerce St. itt John St. 

* Dallas, Texas New York, New York 


Pacific Department Canadian Departments in SU R A N cE 
220 Bush St. 461 Bay St., Toronto, Ontario 
San Francisco, Calif. 404 West Hastings St., Vancouver, eC. 
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How The Company Groups Stand 
On Inland Marine Income In 194] 






























































Boston-Old Colony Group Sun Group 
1941 1940 1939 1938 1941 1940 1939 1938 
DMN oie cok test ae Solis bis $ 410,794 $ 368,944 $ 384,170 $ 303,130 Sun Insurance Office, Ltd...... $ 159,982 $ 133,119 ¢ 120,307 $ 124,810 
Loe SOONOAG ooo ch us eanw dss 168,367 132,127 122,572 93,898 Patriotic Ins. Co. of America.. 76,560 63,922 57,041 59,819 
- wo - “Sun -Undrs. Ins: Co., cof N. Y:.. 76,338 63,896 57,109 59,990 
MOR ec iiic x cdawss en eesdurs $ 579,161 $ 501,071 $ 506,742 $ 397,028 ee 
PP OEAN cats sgiuveas bea meee es $ 312,88 260,937 234,457 $ 2 
Northern of London Group inten iiss ¢ aoe % Cafe $ 244,619 
Northern of London........... $ 478,558 $ 331,736 $ 339,066 $ 329,199 Security of New Haven Group 
Pe ee 442 9 ies «ee security of New Haven... ...... $ 293,013 $ 227,981 $ 229,430 $ 237,056 
*Indemnity Marine, London.... * . * * BSE OE PUMES sscicer esis bcrenee 16,755 9,227 111 pee: 
MI as ce Sccadgess spies cans $ 479,000 $ 331,745 $ 339,066 $ 329,199 RSA isnt, acahtstnlane oecciet ae rads $ 309,768  $ 237,208 $ 229,541 $ 237,056 
* Listed in Appleton & Cox, Inc., Group. 
Agricultural Group 
Hanover Group PROSUIIOUEAL 5: siaccisnetertibe tse a sies $ 213,847 $ 186,452 $ 165,323 $ 156,103 
Hanover Fire of N. Y.......... $ 434,178 $ 321,913 $ 217,884 STAB 20 «“Bmipire “State! isc sicsd bs ecodcnwn 93,342 86,100 80,972 72,637 
Fulton Fire Of N. Y..0.6.5 600% ar Ay ee one 
OU Ao te hacia Manone OLR Care Be $ 307,189 $ 272,552 $ 246,295 $ 228,740 
M35 seiko badeviewseedws $ 434,178 $ 321,913 $ 217,884 $ 148,120 
Corroon & Reynolds Group 
New Hampshire Group American Equitable ........... $ 97,981 S 81,217 $ 78,640 $ 16,992 
New Hampshire Fire........... $ 284,433 $ 320,506 $ 232,021 $ 188,374 Globe & Republic of Am....... 56,689 46,989 45,500 9,732 
er ae 75,667 83,285 58,963 Suen. MWOWR ORK OEIEE «ac cnccetionstas 48,991 40,608 39,321 8,376 
— — — Knickerbocker of N. Y......... 42,692 35,387 34,264 7,391 
ME ie cccesestaaninoersee $ 360,100 $ 403,791 $ 290,984 $ 188,374 Merchants & Manufacturers... 33,593 27,845 26,962 5,789 
C. V. Meserole Group fo) A Ae, Ree Pee far $ 279,¢ 232 $ 224,687 $ 2 
Bankers & Shippers, N. Y...... $ 108908 $ 90501 $ 65,451 $ 56,827 Potal $ 279,946 $ 232,046  $ 224,687 $ 48,200 
Jersey, New York............. 108,900 90,487 65,459 56,827 Atlas Group 
Pacific Fire, New York........ 108,897 90,492 65,458 56835 -Atlas “Assur. Cost. os..634.5- $ 216,460 $ 166,079 $ 151,451 $ 151,712 
aa naker (ity. bee Mes. ceases 24,117 20,174 13,006 9,695 
OO Re ee er eet eres $ 326,705 $ 271,480 $ 196,368 S°470469. Alflany: tas. Go. .2.. sec os cds 8,456 4,359 af bet 
Phoenix of London Group Bits icdata enter tesneale Wet aeipists $ 249,03: $ 1¢ 2 $ 57 
Phoenix of London............ $ 160,152 $ 118491 $ 91,449 $ 73,674 — a ee ee 
Union Marine & General...... 37,778 35,896 37,340 91,284 Pearl American Group 
Imperial of New York......... 41,520 30,720 23,709 19,100 Eureka-Security F. & M....... $ 105,151 $ 92,755 $ 118,369 $ 129,046 
United Firemen’s, Philadelphia. 44,486 32,914 25,402 AVAGO  Peatl ASsurance 0 .6c-<c ccucceons 100,163 89,442 138,677 258,093 
Columbia of New York........ 32,623 24,137 18,628 T9007 «= Monarch Fire. ccsccacasscesiow 43,189 38,648 52,160 129,046 
Se ae eee $ 316,559 $ 242,158 $ 196,528 $ 219,530 NOR dc AS oar ciaraepeiees eae $ 248,503 $ 220,845 $ 309,206 $ 516,185 


THE OLDEST INLAND MARINE AGENCY IN THE UNITED STATES 





NOW IN OUR SECOND CENTURY—ESTABLISHED 1840 


JONES & WHITLOCK INC. 


C. A. SIEBOLD, President 


115 William Street 


Telephone REctor 2-5400 


LOUISVILLE OFFICE DETROIT OFFICE CHICAGO OFFICE 


STARKS BUILDING FREE PRESS BUILDING INSURANCE EXCHANGE BUILDING 
R. T. FRASIER, Mer. A. H. GRUPE, Vice Pres. 





FIRE ° INLAND MARINE . CASUALTY 
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How The Company Groups Stand 
4] On Inland Marine Income In 194] 


Crum & Forster Group 





























Norwich Union Fire Group 
1938 1941 1940 1939 1938 1941 1940 1939 1938 
124 810 Norwich Union Fire......,.... $ 207,252 $ 147,221 $ 80,769 $ 112,284 International of New Vork.i:. $ 18,613 § 35,260 $ 11,792 $ 8,331 
59,819 Eagle Fire of N. Y...........+- 38,837 14,540 8,497 5,703 Richmond of New York........ 8,524 5 ed vies 143 
59,99) —<—<$—<—  ———__ ———__ ——_ British America ..... eee eae 
—— Total....---+eseceeeeeeeeres $ 246,089 $ 161,761 $ 80,266 $ 117,987 Southern Fire of N. C.......... ; oss vee ee 
244,619 *Allemannia of Pennsylvania... * * * ‘ 
*N ive * * * 
Globe & Rutgers Group a ~ er haan 7 7 : , 
is | eS $ 128705 S$ UAME STOR  S TIGRD. saestchanter Bite «00 cca. ' : . 
Wi: American Home .........-.-++. __ ae _ en _ 12s ese crea i a OD ‘ bs ; a 
ee cCcn7 id 2 nu >17 n 7 ~ ———— a 
237,056 Rotalen scare es neee cant $ 215,070 $ 194,836 $ 208,171 $ 165,247 ee Ae! rg Lee er $ 27.137 $ 35200 $ 11792 $ 8474 
Scottish Union & National Group * Listed in Appleton & Cox, Inc., Group. 
156,103 Scottish Union & National..... $ 103,082 $ 99490 $ 97,280 $ 89,558 
72,637 Central Union, N. J. FR ee aide exe ey eee a ee 
aos Shae American Union, N. Y......... sees acre sees nas 
—_ mc rie, eR . : ” er TM ects. $ 6356 $ 8003 ¢ 8025 $ 6159 
= : "i em Tee eae pea a Te Sertstih RORAUISIE Uy co xa carscas's aoa ee ede aes 
POEAN a aicaiac can nncemas was $ 103,082 $ 99,490 $ 97,280 $$ 89558 
ne * Under independent American management, for which reason premiums are not listed here, ROMA na cdaninns saccades $ 6,356 $ 8,003 $ 8,025 $ 6,159 
8376 | 
7,391 | 
5,789 BULLETIN ON GOVT. RISKS 
48,290 Joint Committee Says Deviations on 


Govt. Risks Must Be Submitted 
aed For Approval 
151,712 The Joint Committee on Interpretation 


9,695 d ; : : y 
hia: and Complain, dealing with problems of 
——e inland marine underwriting powers, has 


61,407 issued General Bulletin No. 66 concern- 
ing insurance involving Federal agencies. 
The bulletin says that deviations on risk 








y 

sine involving the Government or one of its 

29.046 agencies must be submitted for approval. 
: The bulletin follows: 

16,185 “Situations have recently been brought 
wna to the attention of the committee which 


make it apparent that some companies 
7 in dealing with risks which involve the 
Government or include the interest of 
one of its agencies (a) wrongly hold the 
belief that deviation from the definition 
and interpretative rulings are permitted 
without submitting the case to the joint 
committee, (b) erroneously are of the 
opinion that such a policy would auto- 
matically be approved and that therefore 
there is no necessity for submission, 
i (c) are improperly quoting or binding 
risks involving deviations from the defi- 
ution prior to submission and approval, 
(d) are not observing the letter and 
intent of General Bulletin No. 50. 
in view of the foregoing your atten- 
tion is again directed to General Bulletin 
No. 50, and it is pointed out that failure 
tu submit risks required to be presented 
to the committee constitutes a violation. 
; Many cases of this type have been dis- 
} approved and without objection by the 
i governmental authorities. 
i “In order to facilitate submissions and 
decisions of these cases it is well to re- 
member that the company must furnish 
a description of the assured’s operation, 
the property to be insured, the circum- 
Stances under which it is to be insured 
including when coverage is to attach 
aud cease, the perils or hazards to be 
‘insured against and the wording of the 
clause or clauses of the Government con- 
tract setting forth the insurance require- 
ments. The committee has recently au- 
thorized a procedure which will consid- 
erably expedite decisions of this nature 
Provided all the necessary data is sub- 
mitted in the first instance.” 





ae 





CANADIAN FIRE LOSSES RISE 

Fire losses in Canada for the week 
Which ended with March 1 were higher 
at $874,285 compared with $249,595 the 
Previous week and $311,425 for the cor- 
responding week of last year. _ Total 
loss in Canada for the first two months 
ot the year showed a stiff gain at $3,- 
088,880 against $2,214,495 for the same 
period of 1941, 
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Inland Marine Premium 


Writings for 1941 


(Continued from Page 28) 


1941 1940 1939 1938 

UNM sis assoc eshte. aia Wore ace vis’ 14,211 10,349 1,842 oe 
Capital of California........... 14,118 12,919 11,023 8,623 
ee Sree 14,118 12,919 11,023 6,224 
NO rr ae 13,407 32,174 deseo ie Sieg 
Colonial Assurance ............ 12,824 7,654 

NE Oe ere 11,278 4,105 Reet Mee 
London & Provincial M. & G... 11,093 7,246 6,598 6,257 
NEN Sr ee pr eraerre 8,524 aes eit sss 
Safeguard of New York........ 8,518 3,060 1,383 1,466 
ee 8,456 4,359 we an 
re 7,896 66,122 1,230 732 
Maritime of Liverpool......... 7,650 5,438 6,475 24,179 
ENR ok aise hauls xa easshs 7,648 Dis 5 sok Rake 
Mew Zealand «2.0 6066 .scsveeses 6,356 8,003 8,025 6,159 
ae a Or 6,319 anes Ske a 
ee a 6,287 30 Mee ae 
Law Union & Rock............ 5,291 6,928 1,778 2,083 
PEE Soc owe bade ca SOEN se 5,194 ee as Aer Ete 
Ocean Marine, London......... 4,707 2,842 —181 7,334 
Union Phenix Espanol, Madrid. 4,584 3,498 1,453 1,373 
Oe oT a cr, en 4,510 3,923 3,395 3,118 
Reliance Marine, Liverpool..... 4,502 2,725 2,481 6,982 
BUCKEYE TVIGION 66 oiecicss cciiesess 2,817 2,078 ees er. 
ens ee ke 2,577 526 306 500 
Vireinia ©. GM... 0.650660 seve 2,541 tay Her RN 
National Grange .............. 2,235 2,101 1,694 505 
St. Louis Fire & Marine....... 2,040 1,694 10,349 9,092 
Manufacturers Fire ........... 1,346 1,224 ee sani 
ee SS ee 1,296 542 15 

ee earn eee 805 oe — 
Skandinavia of Copenhagen.... 753 5,993 8 01 3 8,898 
London: & Soeottish.. .......0.6.000+ 442 9 42 hae 
SS ere er ree 313 309 ae ee 
FO eh 172 2,611 899 534 
Central Surety Fire............ 172 145 hats ee 
Kansas City Fire & Marine.... 83 166 24,041 25,192 
Rocky BEGUMtAI ov. 5 a s0.05s scien 58 _ 39 re ee 
Merchants of Denver.......... ae 25,204 23,238 16,868 
Birmingham Fire, Pa........... sehen 19,305 29,287 22,104 
French Union & Univ.......... —6A9 1,660 728 687 
RU och nik SS ae Gh 408 5p —6A9 1,660 728 687 
| —1,714 ee BG pecs 
Union Fire, A. & G..........0005. —12,234 23,391 9,273 2,555 
Eagle Fire of Newark.......... —14,630 38,702 32,506 30,744 
General Fire of Paris.......... —261,174 336,039 395,870 292,855 





Scheuerman Succeeds Wagner Loss Bureau Changes in 
As Loss Sup’t for Pearl Fleet N. Y., N. J. and Pa. Fields 


A. M. Wagner, loss superintendent in The Eastern department of the Fire 
New York of the Pearl American Fleet, Companies’ Adjustment Bureau has ap- 
is resigning March 15 because of ill pointed L. F. McIntyre district super- 
health and will return to Indiana. He _ visor in the territory served by the 
will be replaced by John B. Scheuerman, Albany, Syracuse, Utica, Malone and 
who came to New York in 1936 at the Poughkeepsie branch offices. His head- 
time the Monarch Fire became affiliated quarters are at 90 State Street, Al- 
with the Pearl. bany. He has been with the bureau 

Mr. Wagner joined the Columbian in over twenty-one years and last served 
1915 in the accounting department and as supervisor in eastern Pennsylvania. 
two years later became agency super- W. C. Feimster, Jr., has been appoint- 
intendent. When the company became’ ed district supervisor in the territory 
the Columbian National in 1922 he be- served by the branch offices at Phila- 
came loss superintendent, but also re- delphia, Harrisburg, Scranton, Wilkes- 
tained the title of agency superintendent Barre, Reading, Allentown and Hazle- 
for a part of the field. In 1929 the _ ton, with offices in Philadelphia. 
Columbian National was taken over by In northern New Jersey William T. 
the Monarch and Mr. Wagner went to Murphy has been appointed assistant 
Cleveland. In 1936 he was transferred branch manager at Newark, assisting 
to New York. Manager P. M. Winchester. He for- 

Mr. Scheuerman joined the Columbian merly was in charge at the Jersey City 
National in 1929 following graduation office for eight years. Earl F, Leach, 
from the University of Michigan. He formerly in Newark, is now adjuster in 
served in various capacities in the ac- charge at Jersey City. 
counting and underwriting departments 
of the Monarch in Cleveland and in 1931 BPeelect Kern President 
was transferred to the loss department. 

Of New York Exchange 

Price Nominated for George F. Kern of the Fuller & Kern 
. agency and A. H. Witthohn of Chubb 
Presidency of N.F.P.A. & Son were reelected president and 

Dr. David J. Price of the Department  yice-president of the New York Fire 
of Commerce in Washington has been Insurance Exchange at the annual meet- 
nominated for president of the National ing held Wednesday. Manager Harold 
Fire Protection Association. Richard M. Hess continues as secretary-treas- 
FE. Vernor of Chicago and C. C. John-  urer. F. H. Gibson of the Travelers Fire 
son of New York are named for vice- and W. E. Kelle of John J. Kelle, Inc., 
presidents and Hovey T. Freeman of were elected: to the arbitration commit- 
Providence is nominated for secretary- tee; J. J. Magrath of Chubb & Son and 
treasurer. Albert T. Bell of Atlantic S. T. Skirrow of the Great American to 
City is slated for chairman of the board the rates, rules and forms committee, 
of directors. Alvah Small, president of °»4 T. M. Williams of the Home and 
Underwriters’ Laboratories, is now com- Albert R. Menard of Pendleton & Pen- 
pleting his second term as president. dleton to the brokerage committee. 
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Inland Marine Premium-Losses 


In the preceding tables there appear 
the inland marine premium income fig- 
ures for 1941, and comparative figures 
for 1940, 1939 and 1938, the companies 
and company groups being arranged in 
accordance with their standing by vol- 
ume of net income. In the table which 
follows company names are arranged 


in alphabetical order and in addition to 
the net premiums written for 1941 the 
net losses paid last year are given. The 
premiums and losses paid figures follow: 


Net Net Losses 
Paid 





Company Premiums 
OE a a ee ee $2,020,933 $ 734,643 
pe | a a re a 213,847 90,155 
Pa | 324,731 130,889 
POOR. os ais:0 0s 950 eo 21,932 1,988 
PR ales e's 4 SR ANE Oa 8,456 1,565 
PROG, WR. os 'ssnn wie cues 316,292 192,834 
American Alliance ...... 81,023 23,111 
American Central ...... 91,390 40,867 
American Eagle ........ 196,855 84,419 
American Equitable ..... 97,981 39,730 
American & Foreign..... 85,635 12,102 
American of Newark..... 1,830,941 1,080,656 
American Home ........ 76,364 35,873 
American Reserve ....... 122,401 96,119 
WARNE acs nase Git s oa ae es 136,145 56,553 
Atlantic Mutual ........ 937,582 368,511 
Atlas Assurance ......... 216,460 85,576 
pS Seon ae re 2,920,623 1,000,940 
Baltimore American .... 109,160 52,978 
Bankers & Shippers...... 108,908 32,028 
Birmingham, Ala.:....... 26,369 3,810 
Birmingham, Pittsburgh . 3,517 
Ee aera 410, 794 159,728 
British & Foreign........ 65,207 3,628 
British General ......... 30,197 13,614 
Buckeye Union ......... 2,817 636 
WORN NED . iecerats ace Sea sd\oos6 Dar 39,649 13,974 
Caledonian American .... 18,494 2,111 
ce a ene eer 64,183 31,530 
eS ee re 30,954 13,638 
er ee 538,185 205,431 
Capital oS ee ere se 14,118 4,572 
CRD cee Shaeuiene 40,055 14,408 
Qo Ue ©: arena 26,358 9,560 
Central Surety Fire...... 172 276 
REE sed Saisiane we Raamesa 88,879 44,442 
Se ae | ee ee 71,593 13,644 
Chris, Gereral «..cscec ces 74,318 33,864 
Chris. General, N. Y..... 180,511 38,864 
Citizens of N. Je. sic. 15,493 8,199 
City of New York....... 68,977 26,392 
eS: Rae Gee era 32,623 24,044 
Columbia, Ohio. ......5.<-0«< 65,855 39,670 
Colonial Assurance ...... 12,824 2,107 
Go ere 35,361 12,214 
Commer, Union Assur.... 1,244,437 461,900 
Commercial Union, N. Y.. 30,566 13,626 
Commonwealth pe inletatalese 169,206 43,357 
COMO GRONR go oink aiesaces 53,543 23,280 
Connecticut Fire ....... 729,550 297,702 
Constitution Re. is... 19,203 7,951 
GS Gr crs 1,014,732 421,041 
ce ERA ort 16,835 4,629 
Detroit Fire & Marine.. 33,040 9,251 
re Pe oe cess ae > 32,928 19,835 
Dubuque F. & M........ 166,723 95,488 
NE ON Bees sceip sieht seie —14,630 3,218 
Eagle, N. Y.... - 38,837 —22,733 
Peeee BIRR bos skh so we0aee 149,998 54,722 
BARE We AOE 60.5 50e eink. 16,755 4,292 
Empire State. s.0 66.500 93,342 41,799 
Employers Fire ......... 330,813 107,395 
Equitable F. & M....... 145,910 59,540 
Eureka-Security ......... 105,151 52,000 
ee eee re 313 elects 
Rarer ree 64,238 121 
ONINE Sitihaie'oais:tsic-os Eis 0 877,467 305,918 
Bederal Union .o000. 000 46.829 11,713 
Fidelity & Guar. Fire.... 661.251 289,350 
Fidelity-Phenix ......... 797,864 348,988 
Fire Ass’n of Phila....... 619,421 234,812 
Fireman’s Fund ........ 2,474,721 1,144,288 
Firemen’s, Newark ...... 458,946 199,549 
First National .......... 1.296 227 
First American ......... 27,135 8,247 
Peankiin Pre tase ssess 573,596 257,088 
Franklin National ....... 31,526 12,055 
French Union. ..05600500 —649 36 
General, Seattle ......... 609,696 272,403 
General, Paris ..26000.0 —261,174 158,803 
Georgia Home .......... 40,027 14,505 
oS REA Srarre 56,925 21,461 
ci 2 ae 3 Sale 53,543 23,280 
General Security ........ 449,639 —15,293 
ee Ee ree 671,892 230,246 
Globe & Republic........ 56.689 22,386 
Globe & Rutgers......... 138,706 58,075 
Granite State .......... 75,667 47,628 
Great American ........ 610,530 180,038 
FOMEITNON, p00 caisveesebeos 11,278 3,666 
OP ree 434,178 192,669 
Hartford Fire ........... 3,517,069 1,843,986 
TCS ol. > Reem eee 2,837,024 1,442,469 
Home F. & M...c.escsss 291,143 134,622 
ee Re er oer 63,746 24,765 
(eer rere 68,763 23.700 
Houston F. & C:........ 6,319 6,921 
BD |. Nepales ve es 60h oe 14,211 3,922 
eae 13,407 6,804 
ee Es i, Sle rae 41,520 30,602 
PE EE ie, ee ee 4,638,951 1,682,499 
Ins. Co. of State of Pa... 265.163 180,795 
Tntermational —...2.s0060% 18.613 20,356 
Inter-Ocean Re. ........ 118,388 165,457 
Indemnity Marine ....... 162,517 66.958 
ee a a eae 108,900 32,028 
Knickerbocker .......... 42,692 17,311 
Law Union & Rock..... 5,291 1,504 
DA PROMENE i60b-cc0ccee —1,714 664 
PAOCOUY WOTO 600 '55.3.0. 0:05.06 172 1,282 
Rae Ma Nise na 6 eae. ge 126,528 
London Assurance ...... 419,169 161,412 


Company 


J.ondon & Lancashire.... 
London & Provincial..... 


London & Scottish....... 
LAWINDETIMEN D6. 00.5:0:4.0.00'8 
Manhattan F. & M...... 


Manufacturers Fire ..... 
ee ee ere ee 
PAMPTIOOM otek escoacuasKes 
BOR gas civ sais ain c/orelaarace 
Massachusetts F, & M.... 
Mechanics & ‘Traders..... 
MCPCANtHE 2. ccs cccccces 
Merchants, N. Y........ 
Merchants & Mfrs....... 
DROTOUGY © i.e 66 0c.0san eke 
Metropolitan Fire Re.. 

Michigan F. @ M....... 


Milwaukee Mechanics .... 


Millers National ........ 
EMEC «5 iiciry sa iinsana das 
National-Ben Franklin ... 
National of Hartford..... 
National F. & M........ 
National Liberty ........ 
National Grange ........ 
National American ...... 
National Reserve ....... 
National Reinsurance .... 
National Security ....... 
National Surety Marine. 

National Union ......... 
Netherlands ......cccscssee 
NGWOIK Pif€. .cccccic cece 
New Brunswick ......... 
New England .ocisccccns 
New Hampshire ........ 
New York Fire .....006 
N. Y. Underwriters...... 
INGW  ZOQIRND ciic cece cons 
PRIMATES (ec neiyi.cice ees we 
North British & Merc.... 
Norwich Union ......... 
Northern Assurance ..... 
Northern of N. Ysi-6<30 
INOPED TREVOR. aisscnsc-0esas 


INOLEHGAStOEN occ sc cc vee 
Northwestern F. & M.... 
Northwestern National 

Ocean MAPNe 2occiccecse 
OCRIGOREAL, 6 iisa0cck e006 ore 
OHIO: BAtMels occ csicccs 
CMe VCGIOBY ces ccvcdcus we 
RPE bo ben sc av eune'ea qe 
PAGING DIE vac cesicasencs 
POCINe CONSE 46.5. ccwanes 
Pacific National .......%:5 
POMBE .oawas hc eawes 
POUONC Cites cacac'e ws 


MOE cacsis ace arcre eck earccece beers 
PORNSFIVOMER ... ccc ceases 
Phila. F. & M.. 

Phila, National ae 
Phoenix Assurance eidesks 





Piedmont PRON PO oe PT: 
MOLOINAC o.4.sin< cs. civ sven 
Providence bye eee A 
Prudential of G. B........ 


Caer CH is ciwiek ees 


Reinsurance Corp., N. Y.. 
Reliance Marine ........ 
Reliance, Phila. oc. .0s5s 
Republic, Texas ......... 
Rhode Island 
MICIMOR  oor6.6 oi 9.0..0.5:0:6 
Rochester American 
Rocky Mountain ........ 
Royal Exchange ........ 
BOGEE Sonne ec the ce enens 
a ee ee 
Safeguard ‘Kf eeetinny eee rus 






Sea CEOS a Ue eae 
Sabeuk, 1 ER ara 
Seaboard F. & M.....+.% 
Security, lowa 
Security, Conn. ; 
Ree ae er 
MEMOIR) ccsnvlele hice Bs cers 
ee 2) ce 
South Carolina ....60... 
Springfield F. & M....... 
MIBOREIG, CODD, s 0.6.6 sie-¢.0 
Standard Marine ........ 
BEOUEGNE, Ehs Rios ocd snes 
RE ce aracbiens Cae eR owes 
SIGHVEGAME iscsi vcccenas 
BOUREE” ose ois Gp, sie kee sare sole ees 
Sun Underwriters ....... 
RID SURE be 6 a9 od sae 
Switzerland General ..... 
Thames & Mersey........ 
Transcontinental ........ 
Transportation, Ill. ...... 
TEAVGIETS: DITO 46 ccvvcces 
AE GEER s/erae a Sec wea a 
Union Assurance ....... 
Union of Canton......... 
Union Fire, A. & G.. 

Union Marine & General. 
Union & Phenix......... 
United Firemen’s ....... 
United States Fire....... 
RPIROMED, 6. 5d5'c 4 vee Rb o% 
WOME: Ciakeccs ives ness 
WIG ROMO 64.53.5002 o0% 
Virwame F.. & Mics cssn 
WVIGMEGO Sais de.c sinc wav eo 
WESCHRSIET occ sc ccesces 
Western Assurance ...... 
WVGStOE Dike: c-cd e sss as 


MBN 55a 65:0:4/6 06. draws : 


TORTS Sie siciosaenes 





Net 
Premiums 


Net Losses 
Paid 


| 
S 
uw 
a 
3 
w 


105,239 
1277155 


12,039 


26,877 
1,787 
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Net Losses 
Pai 


105,239 
127,155 


105,479 
12,039 
62,703 
13,391 

410,074 

142,448 

183,040 
31,839 
33,660 

2,211 
65,380 
31,538 

111,761 

96,679 

4,109 
12,055 
27,418 
381,701 
2,378 
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A Vital Message to Conserve 
Cars and Tires ‘For the Duration’ 


CURRENTLY the United States Rubber Co. is running in the daily newspapers a series of ad- 
vertisements on car and tire conservation which should strike a responsive chord among com- 


panies and agents who are striving to maintain their automobile insurance premium volume this 


year. 


“Suppose our 29,000,000 private cars were 
taken off the road. Immediate demand for more 
buses, trucks, trains and trolleys would divert 
our precious supply of steel, rubber and man 
power from vital war production. 


“You have been wanting to do something for 
America. Today you can. Keep your car run- 
ning for the duration of the war. One of the 
nation’s greatest resources is the rubber now on 
our cars—already fabricated and ready for 


Don't think of it as a “Pleasure Car.” 


Keynote of the message is Keep Your Car Running for the Duration. 


Its highspots follow: 


service. Let’s budget the precious miles in these 


tires. 


“Cut your driving down to absolute essen- 
tials. Pool your car with those of your neigh- 
bors, in driving to work, to market, etc. 


“PATRIOTISM DOES NOT DEMAND 
THAT YOU LAY UP YOUR CAR. Just 
the opposite. Real conservation requires that 
you keep your car in service as part of America’s 


essential transportation system. 


It's a “War Car’ now. 


This space contributed by a company which feels that the 


message contained herein is worthy of widespread publication. 





























a” 










March 13, 1949 























N. Y. Assembly Bills 
Aired at Mar. 10 Hearing 


MUTUALS OPPOSE CREWS’ BILLS 





Producer Opinion Divided on Wright 

Bill Providing Service Charge for 

Car Insurance on Installment Plan 

Among the bills which were discussed 
at the New York Assembly insurance 
committee hearing in Albany, March 10, 
were the Crews measures, Int. 1086 and 
Int. 1087, which had companion bills in 
the Senate, introduced by Senator 
Hampton. Mutual company opposition 
developed in connection with these bills. 
Int. 1086 provides that in determining 
amount of gross premiums for purpose 
of franchise tax on insurance cornora- 
tions, deduction of dividends shall be 
allowed only in case of life insurance 
companies. Int. 1087 provides that in 
determining direct premium taxes, de- 
duction from gross premiums shall ap- 
ply only to alien life insurance com- 
panies or insurers. 

John L. Train, president, Utica Mu- 
tual, and Felix Hebert of Providence, 
representing the factorv mutuals, de- 
clared that it was unfair to impose a 
tax on the portion of the premium that 
is returned in dividends to policyhold- 
ers, and that anv such procedure would 
vastly increase the cost of insurance. 

The Wright bill which is aimed to 


license surplus line brokers to secure 
for their clients coverage from non- 
admitted companies which cannot be 
procured in this state was supported 


by Thomas W. Sweeney, Jr., represent- 
ing the insurance brokers of New York 
City. He felt that passage of this bill 
would do much to stop the practice of 
bootlegging non-admitted insurance. 
Richard Wagner, representing Associa- 
tion of C. & S. Executives, said his 
organization would be for this bill if 
limited to specified lines. Superintendent 
of Insurance L. H. Pink said the New 
York Department was neutral on the 
bill. 
Surgical Benefits in Wright Bill 

Speaking in opposition to the Wright 
bill granting to hospital service organi- 
zations the right to provide surgical 
benefits, Dr. Joseph Lawrence, repre- 
senting the State Medical Society, said 
it was a step toward socialized medicine. 

As to the Wright bill which relates 
to rebating and discriminations and 
which provides that an agent or broker 
who premiums on the install- 
ment plan must charge for this service, 
J. W. Rose of the New York State 
Association of Local Agents strongly 
urged its passage. He declared that 
hundreds of agents were selling car in- 
surance on weekly payment plans and 
that unless a charge was made for the 
service the agents might find themselves 
financially impaired. Metropolitan bro- 
kers objected to this bill on the grounds 
that the specified service charge is the 
large premium as for a 


collects 


same for a 

small one. 
The Assembly rules 

take over March 18 


committee will 


No Health Ins. Legislation 
In Canada at This Time 


The Federal 
does not intend 
at the present 
vide a national health insurance scheme. 
Plans for such a scheme are being 
studied, says Hon. Ian Mackenzie, Min- 
ister of Pensions, but immediate action 
is not expected. 


Government of Canada 
to introduce legislation 
session designed to pro 


Louis Johnson Selected to 


Head U. S. Mission to India 


Johnson, former Assistant Sec- 
retary of War, who is widely known to 
insurance men and who is a member of 


Louis 


the insurance law firm of Steptoe & 
Johnson, Clarksburg, West Virginia, was 
this week appointed chairman of the 
United States advisory mission that will 
go to India to assist in the war effort 
there. In announcing personnel of the 
mission the State Department indicated 
that its function would be to assist 
in the development of India for the 
production of war materials. 

Mr. Johnson’s selection as chairman 
of the mission will be most acceptable 
to the many insurance men who have 
heard him speak at various gatherings 
and who know him personally. He ap- 
peared twice at the casualtv-surety an- 
nual convention at White Sulphur 
Springs and last winter addressed the 
fortieth anniversary banquet of the In- 
surance Society of New York. 





Maryland Casualty Speeds 
Payment of. Manila Claim 


According to an A.P. dispatch from 
Baltimore, Maryland Casualty is arrang- 
for a $500 loss at 


ing to pay at once 
the post exchange of General Mac- 
Arthur’s troops on Corregidor Island, 


Manila Bay, which is covered by a fidel- 
ity bond written by this company. News 
of the claim was received by radio and 
immediately the Maryland waived formal 
proof of loss and will make its settle- 
ment through the Adjutant General’s of- 
fice in Washington. 


Ad Conference Ready 
With Spring Program 


FOR N. Y. MEETING MARCH 24 
Civilian Defense, Wartime Advertising 
and Round Table Discussions Fea- 
tured; H. G. Helm Chairman 

The Insurance Advertising Conference 
has lined up principal speakers for its 
Spring meeting, March 24 at Hotel 
Roosevelt, New York, and the head- 
liners include Hugh R. Jackson, direc- 
tor of operations, civilian mobilization 
branch, National Office of Civilian De- 
fense; Frank W. Lovejoy, sales execu- 
tive, Socony-Vacuum Oil Co., and Red 
Motley, vice-president, Crowell-Collier 
Publishing Co. 

Mr. Jackson will be assured of an in- 
terested audience when he discusses the 
part insurance advertising men should 
play in the civilian defense program, 
as a recent poll conducted by the Execu- 
tive Committee of the I. A. C. shows that 
more than seventy assignments under 
the civilian defense setup are being 
handled by T. A. C. members. Some of 
the members are auxiliary firemen, some 
are auxiliary policemen, while seventeen 
are air raid wardens. Fourteen are 
assisting in disseminating publicity con- 
cerning local and state civilian defense 
activities. 

Mr. Motley, of the Crowell-Collier 
organization has chosen as his subject, 
“Not How to Sell . but Why.” Mr. 
Lovejoy will speak on “Advertising Goes 
to War.” 

Another feature of the meeting will be 
the round table discussion, under the 
direction of Program Chairman Harry G. 
Helm of the Glens Falls Group. Samples 
of actual material in use by various 
member companies will be on display. 
They will be explained as part of the 
discussion, which promises to be a lively 
one. The meeting will conclude with a 
motion picture demonstration by the 
Jam Handy organization. 











insurance. 
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AUTOMOBILE INSURANCE is only 
a promise until the accident happens and then it 
becomes an invaluable protection. 


fective assistance is the real measure of automobile 


GENERAL ACCIDEN 


FIRE AND LIFE 
ASSURANCE CORPORATION, LTD. 


Philadelphia 


General Buildings 


Swift and ef- 











Pink Backs Purposes 
Of Rate Regulation 


PRESENTS ANNUAL _ REPORT 


Stresses Problem of Interstate Risks 
Which Present Opportunities for 
Cutting of Rates 


One of the most important and vexing 
problems of insurance rate regulation 
involves the treatment of large risks 
with interstate operations, a substantial 
part of which is carried on in. states 
which lack rate regulation, says In- 
surance Superintendent Louis H. Pink 
in his annual report covering 1941, which 
was issued this week. At the meeting 
of the National Association of Insur- 
ance Commissioners in New York last 
December Mr. Pink presided at a session 
devoted to rate regulation which dis- 
cussed whether rate regulation, should 
be extended to include all states or 
changed so that there would be less 
regulation in the present regulated states, 
At the meeting no decisions were 
reached. 

The problem applies to both fire and 
casualty insurance, the Superintendent 
stated this week. “It arises,” he con- 
tinued, “out of certain company prac- 
tices which have as their effect, if not 
for their purpose, the charging of a 
premium for coverage in New York less 
than that required by the rates, rules and 
plans on file in this state. 


Methods Used to Cut Rates 


“One method employed is the use of 
established rates, rules and plans in New 
York and the application of absurdly 
inadequate rates in non rate-regulated 
states. 

“Another method is the use of a 
blanket rate. A gesture of compliance 
with the New York law and the laws of 
other rate-regulated states is made by 
allocating thereto for accounting, sta- 
tistical and tax purposes the premium 
chargeable under the authorized rates, 
rules and plans in such states. This 
leaves a remainder premium which in 
many cases is patently inadequate for 
the coverage not subject to rate regula- 
tion. In this connection, various devices 
are used in order to maintain the fiction 
of adherence to required rates, rules 
and plans in regulated states. 

“A third method is the application of 
an unauthorized rating plan or arbitrary 
average blanket rates without regard to 
the rates of local rating organizations. 

“Master policy forms may be used with 
conditions and privileges not authorized 
in New York and other states, but to 
satisfy statutory and rating organization 
stamping department requirements so- 
called underlying policies conforming to 
such requirements are also issued, How- 
ever the obligations of the assured and 
the carrier are determined by the more 
liberal master contract. 


Pink Calls Practices Rebating 


“The Department has held that such 
practices constitute rebating,” said Mr. 
Pink. “The position of some of the 
carriers is that the acts complained of 
affect rating in states other than New 
York and, therefore, are not subject to 
the jurisdiction of the State of New 
York. 

“In the Department’s opinion, the 
practices disclosed in both the casualty 
and the fire fields create unfair discrim- 
ination between intrastate and_ inter- 
state risks and unfair discrimination as 
well among interstate risks inasmuch as 
they are not all treated alike. Non rate- 
regulated states are also deprived of just 
taxes; standard fire policy laws are 
violated; methods employed in_ billing 
and collecting premiums often result 1 
violation of resident agent laws and dis- 
torted experience statistics are produced. 

“Fundamentally the difficulty is created 
by the impact of competition and rate 
regulation particularly when large units 
of premiums are involved. 

“lt has been urged that the ideal solu- 
tion is effective rate regulation in a 

(Continued on Page 46) 
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Honor S. L. Dunseith 
On 40th Anniversary 


WITH N. AMSTERDAM CASUALTY 





Presented with Desk Set at Luncheon; 
President J. A. Nelson, Toastmaster; 


Has Been Loyal, Hard Worker 





Samuel L. Dunseith, vice-president of 
New Amsterdam Casualty, who handles 
underwriting and production in Greater 
New York in collaboration with Vice- 
President Earl H. Brooks, observed his 
fortieth anniversary with the company 
on Wednesday, March 11 and it was a 
happy, busy day for him. Many con- 
gratulatory messages were received and 
at noontime a luncheon was given in 


his honor at the Drug & Chemical Club 
by his associates. It was a complete 
surprise to Mr. Dunseith. J. Arthur 
Nelson, president of the company, was 
toastmaster, and on behalf of those 
present he presented the guest of honor 
with a handsome desk set. Mr. Nelson 
spoke of Mr. Dunseith’s loyalty to the 


company through the years. Another 
speaker was Resident Vice-President 
George W. Pesinger. Thirty-nine at- 


tended the affair. 


In his own quiet way Sam Dunseith 
has done a lot to build up the sizeable 
volume of business which the New Am- 
sterdam Casualty now has in New York 
territory. Conscientious, modest and a 
hard worker, he has been devoted to 
his business; has few outside hobbies. 
He has made a host of friends along 
William Street both for himself and the 
company. 

Throughout his forty-year career Mr. 
Dunseith’s one and only company con- 
nection has been the New Amsterdam 
Casualty. He started on March 11, 1902, 
as an office boy when the home office 
was located at 76 William Street, New 
York. Obtaining experience in all de- 


partments gave him a substantial back- 
ground of information for the executive 
responsibilities to come later on. By 
1925 he had become an assistant secre- 
tary of the company and chief assistant 
to Vice-President Thomas L. Purdum. 
Three years later, October, 1928, he was 
made resident vice-president of the New 
York office. His promotion to full vice- 
presidency came in 1932 which post he 
now holds. Underwriting and production 
supervision has been his responsib‘lity 
for the past ten years. 

Among his outside interests Sam Dun- 
seith is a charter member of the Acci- 
dent & Health Club of New York, be- 
longs to the Casualty Managers Asso- 
ciation of New York and has been ac- 
tive in its committee work; and is a 
member of Drug & Chemical Club and 
Insurance Federation of New York, Inc. 





Revised Auto Rate Filings 
Received by Illinois Dep’t 


The Illinois Department of Insurance 
has received filings of revised automo- 
bile rates for bodily injury and P. D. 
coverages from 100 insurance companies, 
Director Paul F. Jones, announces. The 
revised rates have been filed following 
the slight increases made on January 12 
by the thirty member companies of the 
National Bureau of Casualty & Surety 
Underwriters. About thirty companies 
doing business in Illinois are recognized 
as being identified with the National 
3ureau. The non-Bureau§ companies 
which have made filings indicate a cost 
to car owners slightly below the 
3ureau’s manual. 





WITH BOSTON GENERAL AGENCY 
Richard W. Lyman, formerly with the 
Soston office of Frank Gair Macomber, 
Inc., has become secretary of the Bos- 
ton general agency of Meade & Gale, 
Inc. He was associated for four years 
with the insurance firm of Douglass, 
Hunneman & Lyman, now dissolved. 


EUROPEAN GENERAL’S GROWTH 





Total Assets Now at $24,622,871; Net 
Premium Volume for 1941 Up _ to 
$9,841,534; Underwriting Gain. $304,017 

The European General Reinsurance 
Co., Ltd., largest of the casualty-surety 
reinsurance companies in the United 
States, closed 1941 with sizeable in- 
creases in all departments. Total ad- 
mitted assets shown in its December 31 
statement are $24,622,871 compared with 
$23,301,108 at the end of 1940. This is a 
gain of $1,321,763. Of its total assets 
bonds and stocks in the 1941 statement 
are represented by $21,235,387. Net pre- 
miums written by the company last year 
amounted to $9,841,534 compared with 
$8,983,000 in 1940. Total income last year 
was $10,499,297 contrasted with $9,773,- 
157 the year previous. Total disburse- 
ments of $9,041,105 in 1941 were only 
slightly higher than in 1940—$8,905,824. 
Its underwriting gain for 1941 was 
$904,017. 

Indicative of its strong financial posi- 
tion the United States branch of Euro- 
pean General set up in its 1941 state- 
ment special reserve of $2,601,600 com- 
pared with $2,011,090 in 1940; deposit 
capital of $1,050,000, surplus of $3,950,- 
000. Its surplus as regards policyholders 
is $5,000,000, same as at close of 1940. 


INNOCENT DRIVERS EXEMPT 





Gov. Lehman Signs Bill Relaxing Safety 
Responsibility Law; Accidents Costing 
$25 or Less Not to Be Reported 

Governor Herbert H. Lehman has 
signed the Anderson bill designed to 
soften the impact of New York’s safety 
responsibility law on “innocent” motor- 
ists. Under this bill the necessity of 
reporting any accidents causing dam- 
age of $25 or less is eliminated. Also 
removed is the necessity of a driver 
producing proof of financial responsibil- 
itv when he shows he was not respon- 
sible for the accident. The Anderson 
amendment was sought by the State 
Motor Vehicle Bureau. 


John M. Laing Joining 
Bonito & Co., Inc., March 15 


Alan Bonito & Co., Inc., well known 
inland marine agency on John Street, 
New York, has appointed John M. Laing 
as inland marine underwriter effective 
March 15. Mr. Laing, who has had 
twenty-one years of underwriting ex- 
perience in the New York market, comes 
to his new post after nine and a half 
years with Jones & Whitlock, Inc., 
where he handled casualty and inland 
marine lines. He has built up a size- 
able following among agents and brokers 
along William Street. 

Mr. Laing’s insurance career started 
in 1921 with National Surety Co., where 
he spent nearly nine years as a burg- 
lary underwriter for most of that time. 
He resigned to join Franklin Surety 
and for three years handled burglary 
underwriting for that company. There- 
after his Jones & Whitlock duties be- 
gan. 
George W. Kuchler, president of Alan 
H. Bonito & Co., Inc., in announcing 
Mr. Laing’s appointment today, said that 
he will be a most valuable factor in the 
new setup of the agency. 





74% of N. Y. Motorists 


Now Carry Car Insurance 


Carroll E. Mealey, 
missioner of New York State, estimated 
a few days ago that 74% of New York 
motorists now carry liability insurance 
compared with only about 30% esti- 
mated to have been insured last Novem- 
ber. He added, however, that the new 
law had resulted in ten times as many 
reports of accidents being made. From 
300 a day, he said, the number in- 
creased to 3,000 a day and is staying 
near that figure. Sometimes three re- 
ports were made of a single accident, 
he said, all parties involved being anxi- 
ous to comply with the law. 


motor vehicle com- 
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Protecting American Home ‘Theme 


Chosen for A. @ H. Week Campaign 


100 Companies and Local Ass’ns Country-Wide to Participate 
in March 23-28 Observance; H. R. Gordon 
Lead-off Speaker in N. Y. 


With 100 companies participating and 
with local associations country - wide 
planning programs of great educational 
value, Accident & Health Insurance 
Week, March 23-28, promises to be ob- 
served in fitting style this year. The 
National Association of Accident & 
Health Underwriters is more active than 
ever before in this movement and its 
A. & H. Week chairman, C. Norman 
Green, Hoosier Casualty vice-president, 
is credited with having created the mo- 
tivating theme for the special week. 
This is Protect the American Home. 
Around this theme the Indianapolis as- 
sociation, in Chairman Green’s home city, 
will build its own program. The idea 
behind it is that of the five essential 
institutions in our American civilization 
—the home, school, church, the state 
and work—the American home is pre- 
eminent. Says Chairman Green: “Each 
of the four other institutions makes its 
own contribution to the establishment 
and maintenance of the American home 
and perpetuation of the American way 
of life.” 

Harold R. Gordon in N. Y. March 17 

Among the first of the “curtain rais- 
ers” to A. & H. Week will be the dinner 
meeting of the Accident & Health Club 
of New York next Tuesday, March 17, 
at which Harold R. Gordon, general 
chairmea of the special week, will ad- 
dress a large gathering on Proposed Fed- 
eral Disability Insurance. This promises 
to be an important discussion of a prob- 
lem which is threatening to the future 
of the A. & H. business, and Mr. Gordon 
will be prepared to give an authentic 
report of Federal benefits under the pro- 
posed expansion of the Social Security 
Act. 

The New York Club will also stage a 
sales breakfast next Thursday, March 19, 
at which Franklin E. Toops, life, acci- 
dent & health manager, Travelers, 55 
John St., N. Y. branch, will share the 
spotlight with Alva P. Weaver, Jr., Bal- 
timore agent. This program will start 
at 9 a.m. in the grand ballroom of Hotel 
New Yorker, with Clement F. Demsey, 
Travelers, as president of the club, and 
W. J. Thompson, Globe Indemnity, hon- 
orary chairman of the week, officiating. 
Leading casualty company executives 
along William St. are expected to at- 
tend, and Insurance Post 1081 of the 
American Legion will send an honor 
guard. E. E. Bradley, Globe Indemnity, 
is the club’s chairman for the week’s 
observance. 


Chicago, Omaha, Columbus Plans 


The Accident & Health Club of Chi- 
cago, shaping up its plans for the week, 
will hold a Victory luncheon on March 
20, followed by a sales congress, while 
in Omaha W. B. Dresler, president of 


the local association, announces that 
there will be 100% participation of his 
membership in the week’s drive. Bill- 
board display advertising will start 


March 23 to run for twelve months; 25 
drug stores will have window displays. 
rs sales breakfast is scheduled for March 
3. 

S. Glenn Moyer, North American Ac- 
cident, who heads the Columbus asso- 
ciation, expects more than 100 agents at 
the March 23 breakfast meeting. Pos- 
ters are being distributed throughout the 
city and Mr. Moyer hopes to “get a spot 


on the radio” as well as some newspaper 
advertising. 

In Chicago this week General Chair- 
man H. R. Gordon made plans for pres- 
entation of a blood donor truck to the 
American Red Cross. This is a coop- 
erative contribution on the part of com- 
panies particinating in A. & H. Week 
and is in keeping with the wartime at- 
mosphere. 

Los Angeles and San Francisco 

Otto Kloppenburg, Hartford Accident, 
president of Los Angeles A. & H. Man- 
agers’ Club, reports that at its lead-off 
breakfast next Monday in Hotel Bilt- 
more, his city, H. R. Van Cleve of 
John W. Yates agency, Massachusetts 
Mutual, will talk on Selling Under War 
Conditions, and Walter G. Gastil, Con- 
necticut General manager, will discuss 
War Needs of A. & H. Insurance. Mr. 
Kloppenburg will welcome the guests 
and E. R. Hanson of Cass & Johansing 
will be master of ceremonies. 

Around the city 25 prominent stores 
will give window display space to A. & 
H. Week, and many individual agencies 
are conducting contests. The top pro- 
ducer of each member office of the club 
will receive a certificate of merit. 

Chairman of the special week’s com- 
mittee in Los Angeles is W. E. Lebby, 
Massachusetts Indemnity. 

In San Francisco where the local Ac- 
cident & Health Managers’ Club is 
making ambitious plans, G. V. Chandler, 
General Accident, as chairman of the 
A. & H. Week committee, reports that 
Event No. 1 will be a sales breakfast 
Saturday, March 21, at the Fraternity 
Club. The local safety council‘has given 
the club “time on the air” and Guy Mac- 
donald, in charge of this program, will 
discuss A. & H. Week along with the 
club’s officers. The radio talks will pre- 
cede the breakfast. Guests of the club 
will be Thomas Larke, Jr., chairman of 
the Red Cross disaster relief committee, 
and Dr. J. C. Geiger, director of public 
health in San Francisco. 

As in the past this club has arranged 
for window displays in two of the larg- 
est chain drug stores of San Francisco 
and Oakland; also will have window 
space in two large department stores. 

Philadelphia, Pittsburgh 
Plans of the Philadelphia association 





call for a luncheon meeting March 23 
at Adelphia Hotel, at which the speak- 
ers include E. J. Faulkner, president, 
Woodman Accident; Dr. S. S. Huebner 
of University of Pennsylvania; Major 

M. Prentiss, who will talk on ci- 
vilian defense; and A. M. Holtzman of 
Rochester. A door prize of a $25 de- 
fense bond is to be given to the lucky 
ticket holder at the breakfast. 

To Hear Clyde E. Dalrymple 

The sales congress to be held by the 
Pittsburgh Association of Accident & 
Health Underwriters, March 18, will be 
featured by addresses of Clyde E. 
Dalrymple, Preferred Accident, Milwau- 
kee, president of the National Associa- 
tion of Accident & Health Under- 
writers; George L. Dyer, Jr., Columbian 
National, St. Louis, first vice-president 
of the same organization; W. B. Cor- 
nett, Loyal Protective, Columbus, Ohio, 
and E. H. O’Connor, Provident L. & A., 
Chattanooga, both past presidents; 
George L. McDowell, Newark, N. J., 
group A. & H. manager, Loyalty Group, 
Newark, and Alan W. Crowell, educa- 
tional director, Monarch Life of Spring- 
field. 

President Roberts will open the con- 
gress and introduce Mr. Cornett, who 
will speak on Vitamins in Accident and 
Health Selling. The next speaker will 
be Mr. O’Connor, who will speak on 
Why General Insurance Agents Should 
Write Accident and Health Insurance. 

Walter M. Ivey, Monarch Life gen- 
eral agent, will preside at the luncheon. 
The luncheon speaker will be Mr. Dyer, 
who will discuss Modern ‘Sales Methods 
for a Greater Profit. 

H. F. Schewe, Massachusetts Indem- 
nity, will preside at the afternoon ses- 
sion, at which Messrs. McDowell and 
Crowell will talk. The latter will speak 
on Accident and Health Sales Promo- 
tion. A sales symposium will follow. 

At the banquet Charles H. Bokman, 
New Amsterdam Casualty, general chair- 
man of the congress, will preside and 
Mr. Dalrymple will speak on Sales In- 
spirational Lines. 

Programs Elsewhere 

H. R. Adams, president of the A. & 
H. Underwriters of Milwaukee, says that 
local agencies in town are running their 
own programs and that the club is con- 
centrating on a sales congress to be 
held immediately after A. & H. Week. 

LaFayette Davis, Jr., president of the 
Atlanta association, reports that Atlan- 
ta’s mayor, Roy LeCraw, will proclaim 
the special week and will be guest speak- 
er at thé luncheon March 23 on the sub- 
ject of The Defense of the American 
Home. Window posters will be distrib- 
uted around the city, and each company 
participating has set a high goal for 
production of new business. 

In Nashua, New Hampshire, where the 
state association has its headquarters, 
L. A. Hazen, Continental Casualty, the 
president, says the week will be observed 
March 23 at an evening meeting, the 
speaker being Clarence Miller, Massa- 
chusetts Bonding. Window displays are 
also being arranged but no special sell- 
ing campaign. 
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REGIONAL MEETING IN BOSTON 


H. & A. Conference Affair March 19 to 
Feature Federal Health Ins. and War 
Risk Problems; J. M. Powell Presides 


Four major A. & H. problems are to 
be discussed at the regional meeting of 
the Health & Accident Underwriters 
Conference March 19 at Hotel Ken- 
more, Boston. These include agency 
qualification laws, New York State; 
wage and hours laws and A. & H, 
business; Federal health insurance and 
war risk problems. Discussion of wage 
and hour laws will be léd by Frank L. 
Harrington of the Massachusetts Pro- 
tective, and war risk problems by John 
H. Miller of the Monarch Life This 
discussion will take place in the P. M. 

For the forenoon session President 
John M. Powell, Loyal Protective Life, 
will preside as chief executive of the 
conference. Beginning at 10 a. m., there 
will be a “lobby” discussion which is 
aimed to give all attending an oppor- 
tunity for intimate discussion of any 
problems not on the regular agenda. 

Executive Secretary Harold R. Gor- 
don, who will attend, will present a 
discussion of certain developments in 
statutory requirements. 


LEGIONNAIRES HEAR GOERLICH 











Insurance Society’s Educational Director 
Says Post 1081 Members to Have 
First Aid Course Soon 
Arthur C. Goerlich, educational direc- 
tor, Insurance Society of New York, 
was the guest speaker at the monthly 
dinner meeting March 10 of Insurance 
Post 1081, American Legion, New York, 
and made a fine impression. He dis- 
cussed local defense problems, air raid 
precautions, and indicated that a first 
aid course would soon be organized by 
the society for members of Post 1081. 
Mr. Goerlich made a plea for support 
of the Beekman Street Hospital drive 
for funds to erect a new building as 
well as contributions to the first aid 
equipment which this hospital is now 

in need of. 

Rev. Carl Podin, chaplain of the post, 
was the first to respond to this plea. 
Chairman of the committee for aid to 
Beekman Street Hospital is William 
R. Bonner, past commander of the post, 
who is with Stewart, Hencken & Will. 

Al Lewinson of the Thomas J. Hogan 
agency, who has been laid up for months 
in the hospital, attended the meeting 
and joined with Arthur Kistner, post 
commander, who is with the Yorkshire, 
in presenting a desk set to Legionnaire 
Robert R. Mosely of the Veterans Bu- 
reau. This was in appreciation of Mr. 
Mosely’s help in securing governmental 
aid for needy war veterans. 
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Etna Issues Its First Policy on 
“Safeticycle’ New Type Vehicle 


The Aetna Casualty & Surety has is- 
sued policy No. on a new type of 
vehicle which, due to war-time condi- 
trons, is expected to see increasing pop- 


ularity. ; 
The vehicle is known as the safeticycle 


Deraing, Jr., of West Hartford, Conn., 
an installation engineer at the Pratt & 
Whitney Aircraft. Mr. Deming’s policy, 
which was purchased through Shepard 
& Co., provides fire and theft insurance, 
bedily injury insurance with $25/$50,000 





Richard H. Deming, Jr. (right), an installation engineer at Pratt & Whitney 
Aircraft, is shown as he called at the home office of the Aetna Life Affiliated Cos. 


to pick up his insurance policy covering his new safeticycle. 


It was the first policy 


of its type issued by the Aetna. With Mr. Deming is C. Gilbert Shepard of Shepard 
& Co., Aetna representatives in Hartford, who sold Mr. Deming his policy. 


and consists of a low, sturdy bicycle-like 
frame, powered by a one-cylinder motor. 
Its top speed is thirty miles an hour 
and it gets 100 miles to a gallon of 
gasoline. The safeticycle ‘uses ordinary 
bicycle tires, which are not affected by 
tle rubber rationing. 

The Aetna’s first policy on this type 
of vehicle was issued to Richard H. 


limits and property damage insurance 
with $5,000 limits. 

Mr. Deming is enthusiastic about his 
new machine. He says that it is easier 
to tide than a bicycle, is quite com- 
fertable and is so economical on gaso- 
line, oil and rubber that he expects to 
see many more on the road before the 
war is over. 





J. H. CROOKS TO PHILA. 


Glens Falls Indemnity has appointed 
John H. Crooks as special agent for 
Eastern Pennsylvania. He will work 
under the direct supervision of Man- 
ager Laurence G. Doyle of its Phila- 
delphia office. Mr. Crooks, native of 
Pennsylvania, has for the last seven 
years—been both an agent and special 
agent, 


OAKERSON GOES WITH ZURICH 


C. H. Oakerson has been added to 
the agency force of the Eastern depart- 
ment of the Zurich at New York City, 
of which R. V. Brannon is manager. 
Mr. Oakerson has been in the insur- 
ance business for twenty-three years. 
He resigned as branch manager of the 
Ocean Accident at Newark, N. J., to 
join the Zurich. 
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LOYAL PROTECTIVE LIFE INSURANCE COMPANY 
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OFFERS NEW AUTO COVERAGE 





Indemnity of North America Writing 
New, Broad Type of Acci- 
dent Policy 
Broader coverage for policyholders is 
offered in a new type of automobile 
accident policy now being issued by the 
Indemnity Insurance Co. of North 


America. 

“Its purpose is to give the assured 
the most complete protection possible, 
at low cost,” explained H. P. Stellwagen, 
executive vice-president of the company. 
“Tt combines, in one policy, complete 
protection which, until now, could be 
obtained only by taking out special pol- 
icies for specified coverages.” 

The new policy covers death or in- 
juries sustained by the assured while 
operating, riding in, demonstrating, ad- 
justing, repairing or cranking a private 
passenger automobile of the pleasure 
car type; in consequence of the explo- 
sion or burning of an automobile; while 
riding as a passenger in a public passen- 
ger automobile and in consequence of 


being struck or run down by an auto- 
mobile. 

The principal sum in case of death is 
$2,000, with weekly indemnity of twenty- 
five dollars and medical expenses total- 
ing $500. The annual premium is ten 
dollars. The policy is available to per- 
sons between the ages of sixteen and 
sixty-five. 





Amends Charter so as to 
Write A. & H. Insurance 


The Life Insurance Co. of Virginia has 
amended its charter so as to have author- 
ity to write A. & H. insurance. But its 
officials say the company has no imme- 
diate intention of writing that line of cov- 
erage. 


COLUMBIAN PROTECTIVE GAINS 
Columbian Protective Association of 
3inghamton, N. Y., made a premium 
gain of 58% in its A. & H. writings last 
year, its total volume being $802,908. 
Net losses paid on A. & H. business 


were $312,497. 





Travelers Finds Home Accidents 
Leading All the Rest in 1941 


Home accidents again led the field in 
1941, with sports second and automobiles 
third, according to a survey of nearly 
34,000 personal accident claims paid by 
the Travelers Insurance Co. in 1941. 
Accidents within and immediately out- 
side the home accounted for about 37% 
ef the total. 

Long hours at war production work 
curtailed excursions in the country, thus 
causing a notable drop in the number of 
casvalties incurred at parks, outings and 
picnics, while more accidents occurred 
in theaters, churches and at concerts. 

Fewer mishaps took place in nearly 
every kind of Summer and Winter sport 
during 1941. Particularly striking was 
the reduction in the number of accidents 
at skating, as well as in skiing and other 
Winter pastimes, which nevertheless, be- 
cause of the greatly increased number 
of devotees, still produced nearly five 
times as many casualties as they did 
ten years ago. 


Bowling Accidents Rise 


Four notable exceptions to the general 
trend were bowling, at which more than 
two and a half times as many persons 
were hurt as in 1931; fishing, football 
and horseback riding. 

Baseball, among the sports, took the 
greatest single toll of casualties and polo 
ihe sinallest. Perhaps because of the 
impact of higher taxes on this already 
expensive game, only half as many mal- 
let wielders reported injuries at their 
favorite sport as in the year before. 

Victims of golfing accidents were 
fewer than in 1940, presumably because 


fewer men found time to play, and were 
considerably scarcer than they were a 
decade ago when increasing unemploy- 
ment and reduced working hours sent 
n:any to the links. 

Probably because more than 1,500,000 
of the most vigorous young men were 
drawn into the armed services of the 
country during 1941, there was also a 
decided drop in the number of accidents 
cccasioned while dancing. This form of 
recreation had rolled up a casualty list 
of formidable size in the previous year. 


Blackouts May Reverse Trend 


Indoors there were fewer persons bit- 
ten by animals and insects, burned on 
stoves and radiators and hurt by falls 
on rugs or slippery floors than there 
were in 1940, but householders seemed 
to be having an increasingly hard time 
getling in and out of bed without injur- 
ing themselves. Though it is feared 
that blackouts may soon reverse the 
trend, there were fewer collisions with 
inanimate objects, both indoors and out. 

There was a 55% increase over 1940 
of plant and shrub poisonings incurred 
on the insured’s premises. The total 
fur 1941 was three times as great as it 
was in 1931, and presumably will be in- 
creased in the near future by the wide- 
spread cultivation of war gardens by 
patriotic novices. 

In reporting 33,827 claims totaling 
$3,697,124 paid during 1941 the Travelers 
points out that its survey cannot be 
considered conclusive, but the analysis 
clearly substantiates trends which are 
national in scope. 
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Continental Casualty Strikes Patriotic 
Keynote in Safety Congress Exhibit 


Continental Casualty scored a decided 
success with its patriotic exhibit at the 
Greater New York Safety Convention & 
Exposition last week in Hotel Pennsyl- 
Created by R. J. Woodhouse, 
Eastern depart- 


vania. 
supervising engineer, 
ment of the company, with the aid of 
ee. supervising 
engineer, the exhibit attracted hundreds 


Sorenson, assistant 
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were given three shots with pop guns 
at the lined up in shoot- 
ing gallery effect. In caricature these 
“war lords” were portrayed: the Fuehrer 
with paint brush in hand; the Jap with 
back-scratcher in his hand, and Musso- 
lini holding a frying pan on which was 
inscribed “only a utensil.” Each defense 
stamp buyer, after firing at these cari- 
catures, was presented with a “V” for 


“war lords” 
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Continental Casualty’s “Victory” exhibit at Greater New York safety exposition, 
showing Mrs. R. J. Woodhouse as Betsy Ross. 


of visitors during the four days of the 
congress. It was dedicated to the great- 
est safety drive of all time—Victory—in 
keeping with the theme, 
and the human interest dramatization of 
this theme was the presence of Betsy 
Ross, creator of the American flag, im- 
personated by Mrs. R. J. .Woodhouse. 
Throughout the meeting Mrs. Wood- 
house was on hand, well supplied with 
Defense Savings Stamps, and all those 
who bought in the 25 cent denomination 


convention’s 





George Olmstead Called 
To Active Duty in Army 


George Olmstead, chairman of the 
board, Hawkeye Casualty, Des Moines, 
and president of the Illinois Casualty of 
Springfield, IIl., has been called into 
active army service, effective March 10. 
A graduate of West Point in 1922, he 
served two years in the army. He will 
reenter with the rank of major. 

Mr. Olmstead has been in the insur- 
ance business in Des Moines since 1924, 
first as a general insurance agent and 
later as an officer in the Hawkeye Cas- 
ualty. He became president of the IIli- 
nois Casualty last year. His duties will 
be taken over by other officers of the 
companies. 


DINNER TO A. L. BROOKS, JR. 

A. L. Brooks, Jr., was guest at a din- 
ner in New York March 9 in honor of 
his election as vice-president of the Re- 
public Insurance Co. About 100 agents 
of the company were present. Francis 
A. Doyle, general agent, was toastmas- 
ter. Among the guests was E. L. Mul- 
vehill, president of the American Re- 
serve Insurance Co. 


Victory button with an eagle in the 
center and “all out for safety” inscribed 
thereon. More than 2,000 stamps were 
sold. 

The booth, illustrated on this page, 
was equipped with Neon lights to il- 
luminate the backdrop, which portrayed 
a Messerschmidt aflame, being shot 
down in a dog fight. The front of the 
booth portrayed Uncle Sam in colors 
with the inscription, “One of Uncle 
Sam’s strong arms is insurance.” On 
either side waved an electrically con- 
trolled American flag. 





GENERAL APPOINTS SPEARS 

Robert B. Spears has been appointed 
manager of the Vancouver branch of 
the General Accident with jurisdiction 
over British Columbia. 


B. & M. Equity Rating Plan Michigan Will Revise 


Is Suspended Until May 1 


Between now and May 1 the entire 
subject of equity rating for boiler and 
machinery risks will be in a state of 
suspense. The original proposal to apply 
equity rating to lines of this type was 
adopted by the National Bureau of Cas- 
ualty & Surety Underwriters to become 
effective January 1. But agents and 
brokers protested so strongly against 
the plan going into effect that it was 
suspended until March 1 so that its 
controversial features could be reviewed 
and clarified. 

Now the suspension period has again 
been extended to May 1 which should 
give the rating committee, boiler and 
machinery division of the National 
Bureau, ample time to study the plan 
critically and thus bring about a modi- 
fication of undesirable features. It is 
hoped that if this is done the plan will 
meet with approval of the producers. 





DALE F. REESE CN COMMITTEE 





Succeeds W. R. C. Corson in Insurance 
End of American Industrial Plant Pro- 
tection; Boiler Inspection Expert 
Dale F. Reese, vice-president, Hartford 
Steam Boiler Inspection & Insurance 
Co., long a leading figure in the field of 
boiler inspection and insurance, has ac- 
cepted membership on the Insurance 
Committee for the Protection of Amer- 
ican Industrial Plants. Mr. Reese suc- 
ceeds W. R. C. Corson, board chairman 
of the Hartford Steam Boiler, whose 
resignation from the committee was re- 
luctantly accepted by Harold V. Smith, 
its chairman. Mr. Smith is president of 


the Home of New York. 





Owen Pacific Coast Head 
Of North America Group 


F. F. Owen has been appointed gen- 
eral manager of the Pacific department 
of the Insurance Co. of North America 
companies, with headquarters at San 
Francisco. W. P. Robertson, resident 
vice-president in Chicago, has returned 
to that city after acting temporarily as 
head on the Pacific Coast. He took over 
after the resignation of H. J. McCauley. 
Mr. Owen has been manager of the ser- 
vice department at Los Angeles and 
prior to that was assistant manager of 
the coast department. He came origi- 
nally from the home office in Philadel- 
phia. 

Three new assistant managers are 
Thomas K. Hannum, Russell R. Reute- 
pohler and Cecil O. West. All have been 
associated with the North America for 
some time. Mr. Hannum went with the 
marine department in 1915, and served 
in the home office and the New York 
office before going to the coast in 1923. 
Mr. Reutepohler was formerly manager 
of the Indianapolis office and Mr. West 
was manager of the Vancouver, B. C., 
office for several years. 
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Accident Report Form 


GIBSON MAKES ANNOUNCEMENT 





Statutes Forbid Exact Conformity With 
Standard Provision; Require 
More Information 





The Michigan department of labor and 
industry is planning to change the ac¢j- 
dent reporting forms of its compensa. 
tion division, effective early in March, 
according to John W. Gibson, chairman, 

Hearings were held some weeks ago in 
Detroit and Lansing relative to the pro- 
posed changes, with representatives of 
employers, insurers and self-insurers jn 
attendance. The modifications are de- 
signed to bring the Michigan form into 
closer conformity with the so-called 
standard form designed by the Inter- 
national Association of Industrial Acci- 
dent Boards and Commissions, already 
in use in seventeen states. 

Because of provisions of Michigan 
statutes, it is impossible to adopt the 
standard form in its entirety, this state 
requiring some additional information 
not provided for in the standard form, 
Only objection voiced at the hearings, 
Commissioner Gibson said, was to the 
fact that the new form would not follow 
exactly the standard provisions. 


More Accurate Analysis 


The changes will permit a much more 
accurate accident analysis, the chairman 
said, and will assist the department in 
framing its accident prevention and in- 
spection program by _ revealing more 
clearly the causes of compensable acci- 
dents and the indicated remedies to pre- 
‘vent their recurrence. At present, it was 
explained, the reports do not provide a 
comprehensive picture of the number of 
man hours lost since they are filed only 
for compensable accidents whereas the 
new forms are designed to cover all 
industrial accidents or occupational dis- 
ability. 

The new form is to contain a complete 
questionnaire on the cause of accident, 
including data as to the exact operation 
in which the employe was engaged when 
injured, the time he had been on that 
work, what machine, substance or object 
was concerned in the mishap and, if a 
machine, what part was involved, a 
description of how the accident occurred, 
including all factors, suggestions as to 
how such an accident might have been 
prevented. whether mechanical _ safe- 
guards were available and if they were 
being used, and how the employe might 
have avoided the accident. 





AMERICAN MUTUAL LIABILITY 





Report Shows Increased Dividends to 
Policyholders, Assets, Reserves, 
Surplus, Income 
Distribution of dividends to policy- 
holders of the American Mutual Lia- 
bility Insurance Co. during the twelve 
months ended December 31, 1941, 
reached more than four and a quarter 
millions, it was reported to policyholders 
at the company’s fifty-fifth annual meet- 
ing. This continues uninterrupted pol- 
icvholder dividend distributions initiate 

October 1, 1888. 

Assets, reserves, surplus and premium 
income reached new high levels. Pre- 
miums written were $28,480,830, a gain 
of 18.3% over a year earlier. Assets at 
$47,908,092 compare with $43,314,642 of 
a year earlier. Cash and U. S. Govern- 
ment securities amount to 73.4% of total 
assets. Their total of $35,172,760 exceeds 
that of reserves for unearned premiums 
and of reserves for claims and claim 
expenses. : 

Earnings from underwriting and_in- 
terest of $6,032,636 amounted to 22.3% 
of earned premiums, and not only ¢x 
ceeded dividend distributions to policy- 
holders but allowed a comfortable gain 
in surplus to policyholders to $7,249. 
071. Reserve for dividends to policy- 
holders was increased by $450,000, and 
the reserve for contingencies 


up by $300,000. 
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Thirty-First Annual Statement United States Branch 











December 31, 1941 

















ASSETS LIABILITIES 
Government Bonds ...............-- $13,636,063.63 Reserve for Losses (other than Lia- 
Manicipa) Bonds .... 0.66006 sccc0 5s. 249,636.14 | RET Ore eR EP re er ree $ 4,218,360.40 
Railroad Dowdle 225... 006. ..s 055, 1,605,174.77 Reserve for Losses (Liability and Com- 
Public Utility. Bonds................ 1 459,537.42 POMANOM) | «42 -~s0-dne. steeeeees 4,710,501.27 
Miscellaneous Bonds ............+++- 111,401.38 Reserve for Unearned Premiums ....  5,801,847.34 
Reilseudl Gila... ocd skdnoisnavcks 401,992.00 Reserve for Commissions ........... 1,616,720.08 
Public Utility Stocks..............4. 438, 100.00 Reserve for Taxes and Other Liabilities 623,842.14 
ee a a 2,377,108.00 Mortgage Investment Reserve........ 50,000.00 
Convention Valuations Special Reserve .......: Ris eae a aes 2,601,600.10 
Real Estate Owed... 6.6 ens cceecs 203,913.90 
NNN iets cdcasanvcetaayee 550,345.63 $19,622,871.33 
Deposit Capital ......... $1,050,000.00 
$21,033,272.87 Surplus over Liabilities 
Cash in Banks and in Office.......... 1,139,452.40 and Deposit Capital... . 3,950,000.00 
Reteveet Acerned «cos os oes useavnces 89,908.66 : 
Premiums in Course of Collection (not Surplus to Policyholders Pina daa a wie acd 5,000,000.00 
fo. Eee er ee Cree 2,318,510.61 
All other Asst. .... 2.6. .00 mentees 41,726.79 
Total Admitted Assets.......... $24,622,871.33 $24 622,871.33 
¥ 
On the basis of December 31, 1941, market quotations for all bonds and stocks owned, 
this Company’s total admitted assets would be $24,768,013.22. 
Securities carried at $1,189,705.15 in the above statement are deposited with State 
Departments as required by law. 




















CASUALTY, FIDELITY AND SURETY REINSURANCE 


THEODORE L. HAFF 
United States Manager 
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Hartford A. & I. Takes 
Sensible View of War 


FROM PRODUCTION STANDPOINT 





Its Bulletin “One of the Most Fortu- 
nate Business Men in the World” 
Attracts Attention 





Hartford Accident & Indemnity in a 
timely, recent bulletin addressed to its 
agents entitled “One of the Most For- 
tunate Business Men in the World,” 
takes a sensible view of production of 
business in a war time atmosphere. 
Therein it is emphasized that nothing 
that the insurance agent sells is affected 
by priorities or rationing; everything 
that “we have to sell is just as avail- 
able today as it ever was.” This bulle- 
tin, which follows in part, has created 
favorable attention: 

“The other day a Hartford producer 
told us that he considered that an in- 
surance agent or broker who today was 
possessed of a going business and who 
represented and placed a diversified ac- 
count with strong old-line companies 
was right now ‘one of the most fortu- 
nate business men in the world.’ He 
said that not to make the most of the 
situation is to overlook the greatest op- 
portunity that has ever been presented 
insurance producers. We asked him to 
elaborate and he continued. 

“‘First, nothing that we sell is af- 
fected by priorities or rationing. Some 
of our customers may be affected, but 
we are not. Everything that we have 
to sell is just as available today as it 
ever was. Secondly, although we are in 
the insurance business, we are in a busi- 
ness that is so diversified with respect 


(there are over sixty of them) that the 
time will never come when there is not 
a prospect somewhere who is badly in 
need of something that we have in stock 
right on our shelves (or in our filing 
cabinets) and that this prospect will 
buy if shown the importance of secur- 
ing protection against a certain poten- 
tial loss. Then again a great many of 
the coverages that we have in stock are 
required by law or business practice. 
People die; legal actions are instituted; 
guardians are appointed; bonds are re- 
quired. Property is mortgaged; fire 
coverage is demanded. A business man 
becomes a notary public; engages in the 
plumbing or electrical business; etc.— 
more bonds are required; compensation 
insurance has to be carried. 
Plenty of Auto Ins. Prospects 

“*Automobile production has stopped? 
Sure; but in most states only one car 
out of three is insured anyway. We 
will therefore have a world of prospects 
for automobile insurance as long as cars 
are on the road. Then too, the ban on 
tires and cars is going to mean that 
many more drivers will qualify for the 
A-1 classification (in most states) and 
from a competitive standpoint rate dif- 
ferentials will become negligible. 
_““Today everything that people own 
is becoming more cherished because 
frequently these things can be replaced 
only with great difficulty or not at all. 
All forms of burglary and robbery cov- 
erages are “hot” right now as a mar- 
ketable product. 

“The cost of living is going up? 
Taxes are going up? Sure; that makes 
it more important than ever before not 
to run the slightest risk of being ex- 
posed to a large loss of any character, 
and that applies particularly to a dam- 
age suit whether it be in connection 
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with one’s car or with the ownership or 
tenancy of a property. 


Great Accident Insurance Field Today 


“‘Neither is this a good time for a 
man (or woman) to be confronted with 
hundreds of dollars in doctors’ and hos- 
pital bills because of an accident. An 
off-the-job accident today to a man 
earning substantial wages in defense 
plants is a real blow not only to him- 
self but to his family who must go on 
paying rent bills, food bills and other 
bills in face of no earnings. There is a 
great field for all forms of accident in- 
surance right now. 

“*Any way you look at it, the insur- 
ance producer is now one of the world’s 
most fortunate business men. The only 
“ceiling” on his earnings is the ceiling 
which he himself establishes. Certainly 
he is going to be affected by cancella- 
tions of certain accounts, particularly in 
the automotive field, but he also has 
prospects in his territory who are earn- 
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STATEMENT, DECEMBER 31, 1941 






sore $8,110,410.47 


L. H. Mueller, Chairman 





Rn a OT LY TT EON fe $1,421,113.37 | 
Government, State and Municipal Bonds......... 2,776,834.41 | CASH onan eeeeseceeeeeeeccccccncnntetsteteeeeenceecennnnnssnsses $ 297,038.65 
Ce SS ne OA pi ail Oe ean 482,178.39 Government and Municipal Bonds.................. 229,719.27 
a Preferred Stocks................---. 617,013.20 ROIER GHGS 5.5. cte ee ek Ee ode 14,750.00 
PRIMERS i tA eee a 975,042.35 
Real Estate (Home Office Building).............. 326,393.23 Preferred Stocks -nnevvecweveccssnrertnereenrssenn yenoresiee 
Premiums Outstanding Less than 90 Days...... 1,482,715.48 Other StOCKS ...--sseceeeeeesseeeeeeenceceeetteseeetetee 44,400.00 
Accrued Interest, and Miscellaneous Assets... 29,120.04 Premiums Outstanding Less than 90 Days...... 23,493.06 
——_—_—— Accrued Interest and Miscellaneous Assets...... 3,345.18 
Total. Admitted’ Assets..............<..0-....0+<2 $8,110,410.47 ; Reena S Sear) 
LIABILITIES Total Admitted Assets.................:..-::0000+ $ 658,226.16 
Remerwe far Tiger sso So sence $3,723,663.98 | 
Reserve for Unearned Premiums................---.-- 1,111,911.00 LIABILITIES 
Reserve for Return Premiums Under War De- 
partment Retrospective and Similar Rating Reserve for Losses.............0---reseessseeeeseeees $ 19,307.00 
EES TEER WES 5E, 290,103.00 Reserve for Unearned Premiums...................... 113,345.00 
Reserve for Commissions, Taxes and Expenses 528,909.08 Reserve for Taxes and Expenses................2.---- 11,326.15 
Reserve for Miscellaneous Liabilities.............. 38,100.39 Reserve for Contingencies. ........-20cs00-cc-00-s++- 14,248.01 
Reserve for Security Fluctuations and Con- 
IIIS © a oceciscs ences ccc era enact teaver 417,723.02 CAPITAL $300,000.00 
eee $ 750,000.00 SURPLUS 200,000.00 
{S| re eee 1,250,000.00 | = 
| 
SURPLUS TO POLICYHOLDERS....... 2,000,000.00 | SURPLUS TO POLICYHOLDERS.......... 500,000.00 


i} 
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STATEMENT, DECEMBER 31, 1941 
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ing more money than they have for 
many years, and that includes in most 
states not only defense workers but 
farmers.’,” 












The company’s bulletin then listed un- 
der the heading of “No Priorities! No 
Rationing! No Shortages!” all of the 
many forms of casualty insurance and 
fidelity and surety bonds which are now 


available. 





AMERICAN AUTO SHIFTS MEN 


Adds to Staffs in Chicago and Balti- 
more; Largely Recruits from 
Other Offices 

The American Automobile of St. 
Louis is increasing the staffs of its 
offices in Chicago and Baltimore, large- 
ly through recruits from other offices 
of the company. 

In Chicago, where FE. D. Loring is 
resident vice-president, Frank Germ has 
been appointed claims manager and Ed- 
ward Wright has been made under- 
writer in the liability and compensation 
department. 

Mr. Germ has been with the company 
for seventeen years, fourteen years at 
Cleveland, and since then as claims man- 
ager of the Ohio department at Cin- 
cinnati. Mr. Wright comes to the com- 
pany from the Zurich General Accident 
& Liability Co. 

In Baltimore, where John T. Stafford 
is resident manager, Robert W. Blakes- 
lee has been made supervisor of the 
liability and compensation department, 
while John A. Griffin who has been in 
charge of the company’s Washington 
office, returns to Baltimore to be in 
charge of field contacts for Baltimore 
and Washington territories. David I. 
Dary is made supervisor of the Wash- 
ington office. 

Mr. Blakeslee recently resigned from 
the Liberty Mutual to join the Ameri- 
can Auto. Mr. Dary comes to the com- 
pany from the Travelers at Richmond. 
Mr. Griffin was at Baltimore with the 
company before going to Washington. 


DAYTONA BEACH AGENTS ELECT 

Howard Behle has been elected presi- 
dent of the Daytona Beach, Fla. In- 
surors Association, succeeding J. A. 
Brown. Other officers are A. H. Hodges, 
vice-president; Hayward Brown, secre- 
tary-treasurer. Mr. Behle is also active 
in the state association. At the annual 
meeting recently the association hear 
John A. Diemand, president of the In- 
surance Co. of North America, speak 
on “Service to the Public.” 


HARRY B. NAYLOR’S NEW POST 
Harry B. Naylor, formerly active 11 
Newark, N. J. agency circles, recently 
joined the underwriting staff of the Gen- 
eral Accident’s Newark branch office. 


LOS ANGELES A.&H. INSTITUTE 

The A. & H. Managers Club of Los 
Angeles started its annual institute 
course March 10 under the sponsorship 
of the local board of education. “Selling 
Income Protection” was the theme. 
Course will run until March 31. 
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McNAMEE ON SURETY CLAIMS 


Public Official Bonds Offer Fertile 

Field of Litigation; Addresses 
Forum 

Speaking at a recent meeting of the 
Surety Claim Men’s Forum, New York, 
Charles R. McNamee, National Surety 
Corp. said there is probably no other 
fine of business that offers as fertile a 
feld of litigation as the public official 
bond, particularly a bond written in be- 
half of peace officers. ; 

“If a person under arrest is not 
treated with the greatest of deference 
and afforded every comfort, the bond 
of the offending public official presents 
itself as a lucrative source of compen- 
sation,” he said. “If there be a general 
political dispute, an excellent way to 
embarrass an office-holder is to start 
suit against his surety, alleging non- 
feasance, misfeasance, malfeasance and 
the like. In most such cases, the dam- 
ages are purely speculative, and the 
principal is loud in his protestations of 
‘absolute defense’—but the surety would 
have no chance to adjust in advance of 
suit in any event, since the service of 
summons is frequently the first notice 
given to the surety that there is any 
trouble.” 

Mr. McNamee reviewed a long line 
of court decisions and said that, based 
on them, it is difficult to determine 
whether or not the position of the 
surety companies in the courts is im- 
proving. He said that while the cor- 
porate surety cannot hope to be a 
favored child of the courts as was the 
case of the personal surety it can at 
least claim a right not to be an exile. 
His suggestion is that in each case, the 
surety look beyond the potential loss 
in a particular claim. Where a defense 
is decided upon, he said, the case must 
be defended adequately regardless of 
the amount involved. 

“Undoubtedly,” he concluded, “cases 
could be presented to the court where 
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FOSTER AND FLYNN TO SPEAK 





New York Surety Claim Men to Hear 
Talks on Public Relations and Wall 
Street Claims 
Alexander Foster, Jr., manager of the 
fidelity and surety department of the 
Association of Casualty & Surety Ex- 
ecutives, will address the New York 
Surety Company Claim Men’s Forum at 
its next meeting on March 18 on Public 
Relations and Surety Company Claim 

Men. 

The forum is one of the many success- 
ful educational programs sponsored by 
the Insurance Society of New York un- 
der the direction of Arthur C. Goerlich, 
educational director. 

Walter L. Flynn, chairman of the 
forum, will also address the membership 
at its next meeting. His subject will 
be Wall Street Claims—Past, Present 
and Future. 

At its last meeting under the guidance 
of William Reilly of the Eagle-Globe- 
Royal Group, the members had a discus- 
sion on Trading Losses on Brokers’ 
Blanket Bonds. 





Standard Accident’s 


Club Has 476 Members 
The Ten Year Club of the Standard 


. Accident, Miss Helen Wilson, president, 


has 476 members. The club, which is 
composed of employes who have served 
the company for ten years and over, has 
221 ten year members, 161 fifteen year 
members, 57 twenty years members, and 
37 twenty-five year members. Of these, 
256 are in the home office and 220 in 
the field; 269 of the total are men em- 
ployes, 207 women. 





the equities run much more favorable 
to the surety and we might hope thus 
to establish a series of precedents which 
would inure to our benefit.” 


HOLD REGIONAL MEETINGS 





Michigan Agents and Fieldmen Map 
Series of Educational Sessions 
Covering State 
A series of business development and 
educational meetings is being held in 
Michigan by the Michigan Association of 
Insurance Agents, Casualty & Surety 
Executives Association, Michigan Fire 
Underwriters Association and Surety As- 

sociation of Michigan. 

Roger B. Billings, special agent for 
the Detroit Fire & Marine, is general 
chairman. Secretary-Manager Waldo O. 
Hildebrand of the Michigan Association 
of Insurance Agents and Chester W. 
Dow, chairman of the educational com- 
mittee, lined up local boards throughout 
the state to make local preparations for 
the meetings, while the company repre- 
sentatives formulated the programs. 
Meetings are confined to round-table 
discussions. ; 

The first of the series was held at 
Flint, January 26, followed by Saginaw, 
January 27. February 5 a meeting was 
held at Ann Arbor. Other cities in 
which later meetings will be held are 
Detroit, Lansing, Port Huron, Battle 
Creek, Marquette, Houghton, Iron Moun- 
tain, Escanaba, Benton Harbor, Kala- 
mazoo and Traverse City. 





Jones of Provident L. & A. 
Joins Staff in Chicago 


Charles E. Jones, following twelve 
years of service with the railroad de- 
partment of the Provident Life & Ac- 
cident, Chattanooga, the past five as 
special representative, has joined the 
railroad department agency staff in the 
Provident’s Chicago branch office. 

Robert M. Van Elzen is now also 
connected with that department as serv- 
ice representative in the Chicago area. 
The Chicago branch office is made up 


E. G. Lowry, Jr., Now Senior 
V.-P. Maryland Casualty 


Edward G. Lowry, Jr., has been ap- 
pointed senior vice-president of the 


Maryland Casualty. 
Mr. Lowry will also continue as gen- 





EDWARD G. LOWRY, JR. 


eral counsel of the company, a post he 
has held since he became identified with 
the Maryland upon election to a vice- 
presidency in 1934. 

Mr. Lowry has been a member of the 
board of directors since January, 1939, 
and was named to the company’s execu- 
tive committee in January, 1942. 





of representatives handling all lines the 
company writes, embracing life, A. & H., 
hospital, franchise and Group insurance. 
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Capital 
Surplus . 








Voluntary Reserve . 
Catastrophe Reserve 
Loss Reserve . 
Premium Reserve 
All Other Liabilities 


Total Admitted Assets, $18,111,704.76 


Cash and securities carried at $1,289,860.95 
are deposited in accordance with law. 


Q : ). 
Casualty and AMonding Nines 


GENERAL 


REINSURANCE 
CORPORATION 


“ Items from Financial Statement of 


December 31, 1941: 
$1,000,000.00 
6,000,000.00 
405,757.71 
350,000.00 
7,170,2 19.07 
2,518,63 1.34 
667,096.64 


| 


NORTH STAR 


REINSURANCE 
CORPORATION 


Items from Financial Statement of 
December 31, 1941: 
$ 600,000.00 
1,504,934.12 


Capital 

Surplus . 

Loss Reserve . 
Premium Reserve 
All Other Liabilities 


Total Admitted Assets, $5,494,610.44 


Securities carried at $424,036.80 are 
deposited in accordance with law. 


Bien aad Alllied Aiies 


90 JOHN STREET, NEW YORK 
200 BUSH STREET, SAN FRANCISCO 


2,949,220.17 


392,870.12 


47,586.03 
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California Probe of Workmen’s Comp. 


Practices Expected to Start Next Week 


Insurance Commissioner A. Camin- 
etti, Jr., of California this week was 
authorized to obtain $40,000 additional 
funds by the Governor of the state so 
that he may proceed with his proposed 
investigation of workmen’s compensation 
insurance practices particularly as _ re- 
gards payrolls. The investigation is ex- 
pected to start within the coming week. 
Caminetti announced 
last winter, during a hearing on the 
proposed 1942 compensation manual, 
that, following complaints against the 
proposed changes in the manual, he had 
caused an investigation of some twenty- 
five risks. Of this number, he reported, 
twenty-four had been written on pay- 
rolls based on incorrect audits. The 
aggregate payrolls of the twenty-four 
risks, he pointed out, was $9,301,013, 
whereas only $8,156,064, or $1,144,948 


Commissioner 


less, was reported and charged for by 
the companies writing the business. 
To Study 15 Companies 

His investigation will include the State 
Fund and some fifteen other companies 
writing approximately 174 risks produc- 
ing $10,000 payroll each. The commis- 
sioner said that not all companies nor 
all employers are involved in the whole- 
sale payroll juggling or “secret rebates.” 

In making his request for the $40,000 
Mr. Caminetti told the Governor that 
honest employers and the State were 
being penalized by such actions on the 
part of a limited number of companies; 
the employers by being forced to pay 
higher premiums for their compensation 
and the state through loss of taxes on 
the proper premiums. 

He said that the total premiums on 
the twenty-four risks tested was, in 
fact, $351,912, as against $235,724 re- 
ported, or $116,188 less than they should 
have been. 





CRYSTAL GAZERS IN SEANCE 





Los Angeles Surety Men Have Annual 
Dinner; Present Watch to Retir- 
ing President Fundenberg 

The Crystal Society of 

Surety Underwriters 

Southern California presented a radio 

seance at the annual dinner and party 

of the Los Angeles, 
March 7. 

Ninety-nine members and guests were 


the 


Association of 


Gazers 


association at 


present. The highlights of the show, 
which was given in the Gridiron Club 
manner, were the solos of Manager 


Joseph E. Joseph, of the California- 
Commercial Group, and the finale “In- 
fernal Revenue” in which President 
Roosevelt and Secretary Morgenthau 
were portrayed in an effort to devise 
some new means of taxation. 

President L. H. Schwobeda presented 
to William C. Fundenberg of the Fidel- 
ity & Deposit, the retiring president, a 
wrist watch. 

Guests present included Rollo E. Fay, 
Pacific Coast manager of the National 
Bureau of Casualty & Surety Under- 
writers; City Attorney Ray L. Chessbro, 


Deputy City Attorney Herbert Iasigi 
and Deputy City Attorney Robert 
Patton. 


The entertainment committee in charge 
of the dinner included: P. J. Gauthier, 
Employers’ Group, chairman; M. C. 
Higby, National Surety Corp.; F. X. 
Schoefer, Aetna Casualty & Surety; 
Wm. C. Fundenberg, Fidelity & Deposit, 
and F. Stanley Plews, Travelers. 





R. L. Pendleton, H. C. Rich 
Advanced by Travelers 


The Travelers has promoted Rice L. 
Pendleton, former life, Group and acci- 
dent manager at Worcester, to manager- 
ship of those departments at the Rich- 
mond branch. Mr. Pendleton came to 
the Travelers in 1929 in Kansas City, 
became assistant manager there in 1935, 
and in 1938 was transferred to Wor- 
cester. 

Another promotion is that of H. Clif- 
ford Rich, formerly field assistant, cas- 

South Bend, to as- 
f the same department 


r. Rich, with the company 
since 1935 when he graduated from the 
home office training school, went to 


South Bend as field assistant in Janu- 
ary, 1936. He is a graduate of the 
School of Business, University of Chi- 
cago. . 

Danah E. assistant 
Des 


the 


Boyette, former 
manager, casualty department at 
Moines, has been transferred in 
same capacity to Kansas City. 


REJOINS NAT’L BUREAU 
The Standard Surety & Casualty has 
become a member of the National Bu- 
reau of Casualty & Surety Underwriters 
effective April 1, 1942. Arrangements 
have been made to grant relief to the 
Standard on automobile business under 

certain conditions in a few states. 





CANADIAN INDEMNITY RESULTS 


Net premium income of the Canadian 
Indemnity for 1941 was 8.2% higher 
at $1,244,309. Ratio of losses incurred 
to premiums earned was 36.1% com- 
pared with 40.16% for 1940. 


INDEMNITY’S AGENTS CONFER 





Hold Group Meetings at Home Office to 
Discuss Current Operating Prob- 
lems; Field Viewpoint Helpful 

For the fourth consecutive year, the 
Indemnity Insurance Co. of North Amer- 
ica, Philadelphia, this week conducted a 
series of conferences at its home office of 
a group of its agents to discuss current 
insurance problems and company meth- 
ods in handling them. Indemnity Com- 
pany is one of the first companies in 
its field to conduct these annual meet- 
ings, the object being to get the agents’ 
viewpoint on the company’s operating 
policies. 

Attending the three-day conferences 
were the following: Sam B. Hicks, 
Shreveport, La.; Hugh D. Huffaker, 
Chattanooga, Tenn.; Fergus A. Good- 
ridge, Richmond, Va.; J. F. Morgan, 
Lewiston, Pa.; S. Burritt Boynton, Red 
Bank, N. J.; E. Robert Derr, Westview, 
Pa.; K. Duval Scott, Lynchburg, Va.; 
Fred B. Wright, Evansville, Ind.; Gustav 
May, Cincinnati; Henry G. Eisemann, 
Hicksville, N. Y.; Carl H. Ott, Williams- 
port, Pa., and E. L. Brady, Baltimore. 


CHANGES IN L. B. LEIGH FIRM 
W. M. Apple has resigned from the 
Little Rock general agency of L. B. 
Leigh & Co. to enter business for him- 
self and S. F. Cooke, Jr., formerly with 
the firm, has returned to it and will 
devote his time to casualty-surety lines. 


F. E. O'BRIEN ON COAST 
Secretary Frank E. O’Brien of the 
fidelity & Casualty of New York, was 
a Los Angeles visitor last week. 


R. J. COSTIGAN ANNIVERSARY 

President W. T. Grant, Business 
Men’s Assurance, attended a dinner re- 
cently upon the occasion of the sixteenth 
service anniversary of R. J. Costigan, 
Missouri branch manager, in whose 
honor the company’s agents in that state 
produced a record volume of business 
in February. 




















“PROMPT PAYING PRE- 
FERRED,” a phrase coined 
long ago, is a slogan by which 
this Company is known 
widely among Agents, Brokers 
and Policyholders alike. 


Now rounding out 56 years 
of service, the continuing suc- 


| cess of the Preferred is built 


upon a steady, natural growth. 


ij} Emphasis on intelligent in- 


surance underwriting, both in 


AUTO 
PLATE GLASS 














“Prompt Paying Preferred” 


50 + YEARS of SERVICE 


THE 


INSURANCE COMPANY 


Home Office: 80 Maiden Lane, New York City 


Epwin B. ACKERMAN, President 


ACCIDENT 








the field and home office, and 
prompt settlement of claims 
has assured this growth. 


That the course the Preferred 
has followed met the approval 
of Producers of the highest 
type throughout the nation, is 
evidenced by the fact that the 
mutually profitable relation- 
ships between the Company, 
its Agents and Brokers are 
usually of many years’ 
standing. 


ACCIDENT 


BURGLARY 
LIABILITY 


Pink’s Report 
(Continued from Page 38) 


states. From a theoretical viewpoint this 
would solve the difficulties. However 
the realities of the situation are such 
that perhaps the most to be expected 
would be the adoption of rating plans 
resulting in closer approximation of jn- 
surance costs of large risks within the 
framework of standards of equity and 
non-discrimination. The philosophy that 
the price of insurance should be deter- 
mined by open and free competition js 
embodied in anti-compact laws in about a 
dozen states. Many companies agree 
with this view. They contend that regu- 
lation straitjackets the business and that 
it hampers and discourages initiative and 
development. 
Redundant Premiums 


“In general it can be stated that the 
concessions granted in non _ rate-regu- 
lated states are predicated largely on 
the belief that the authorized rates and 
rating plans in regulated states produce 
redundant premiums. 

“If the position of the companies js 
well taken the proper remedy is to 
remove the redundancy by action within 
the law. In some states revision of the 
law may be necessary to achieve this 
end. In so far as New York as con- 
cerned the law seemingly allows full 
development of any rating idea or plan 
which possesses true merit. 

“It would be constructive if all, rate- 
regulated states got together and formu- 
lated a uniform code which would enable 
a fair and reasonable method of handling 
interstate as well as intra-state risks, 
Provision could be made for exchange of 
ideas and common action on new pro- 
posals. Such united action might en- 
courage states that do not have rate 
regulation to enter the fold. 

“We in the Department believe that 
as a general proposition the purposes 
of rate regulation are sound. It would 
be unfortunate if nothing is done to 
cure a situation such as this, which tends 
to undermine regulation and the effect- 
uating of those purposes. The Depart- 
ment will continue its study and endeavor 
through the committee of the National 
Association of Insurance Commissioners, 
and independently, to bring about a 
proper and orderly settlement of the 
problem.” 





NEW FARM LIABILITY POLICY 





Allied Mutual, Des Moines, Introduces 
Low Cost Policy, Exclusively 
for Farmers 

A low cost farm liability policy which 
includes farm owners’ and tenants’ pub- 
lic liability and farm labor-employer’s 
liability with medical aid has_ been 
placed in the field by the Allied Mutual 
Casualty Co. of Des Moines. It offers 
farmers protection from damage suits 
arising out of ownership, maintenance 
ot conduct of their farms and is believed 
to be the first to cover public liability 
exclusively for farming. Such coverage 
previously has been handled by endorse- 
ment. 

The company’s limit of liability for 
one person killed or injured is a mini- 
mum of $5,000 and a maximum of $100,- 
000; subject to a total limit of liability 
of $10,000 up to $300,000 for one acci- 
dent and a minimum of $1,000 and maxi- 
mum of $5,000 for property damage. 

In addition the policy carries a spe- 
cial rider offering a farm labor-employ- 
er’s liability coverage including medical 
aid up to $250 per employe. The extra 
premium for the rider is based upon 
the number of employes employed at 
any one time during the policy period. 

The special rider covers liability for 
the insured against accidents to em- 
ployes while on duty either on or away 
from the premises and is a new cover- 
age previously not offered to farmers. 

Premium rate for the farm owner and 
tenant public liability for $5,000, $10,000 
and $1,000 liability for one farm, 160 
acres, is twelve dollars with one cent 
an acre for additional land. 
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